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“You've got to keep reminding them, Buddy” 


Y EVER give vour prospects a chance to forget you. 
For, after the war clouds roll by, you're going to 
want their good will more than ever. Right now you may 
not be able to provide your customers with all the prod- 
ucts they want. Even so, it pays to keep “selling” your 
store as headquarters for good products — American 
Fence, for example. 
To help maintain the recognition of U-S-S American 
Fence and to help our dealers get future business, we 


are continuing to advertise American Fence in farm 
magazines reaching every part of the country. Be sure to 
let your customers know when you have American Fence 
to sell. There’s more of it in use than any other brand— 
proof that it rates tops with most farmers. That’s why 
dealers who keep reminding their customers that they 
handle U-S-S American Fence will have the best chance 
for a big volume of business after the war is over and 
there is plenty of good American Fence for everyone. 


AMERICAN STEEL & WIRE COMPANY, Cleveland, Chicago and New York 
COLUMBIA STEEL COMPANY, San Francisco 
TENNESSE COAL, IRON & RAILROAD COMPANY, Birmingham 


United States Steel Export 


¢ 


Company, New York 


AMERICAN FENCE 


Theres more in use than any other brand 
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The Building Restriction Order 


The long awaited appearance of Conservation Order No. L-41 has cleared away uncer- 








tainty and silenced rumors that have stalked the lumber and building material industry for 
the past three months. The purpose of the order is not merely to conserve materials, but to 
divert needed labor to war production industries, and to release construction plants for war 
building operations. 


While drastic in its curtailment of building construction operations, it is by no means a 
stop building'' order. Published in full and interpreted elsewhere in this issue, the order 
is about what it was expected to be. Its impact on the industry has been heartening rather 
than discouraging because it defines our role in the march to victory, clarifies our position, 


and enables us to plan policies along definite lines. 


That part of the order having to do with the farm building market merely prohibits abuses, 
but cannot be said to cramp the dealer's style. The industrial remodeling limitation enables 
the dealer to render a real service to the manufacturing plants in his neighborhood. He 


should now get more of this business than ever. 


L-4| places no unreasonable limit on necessary repair and maintenance, and this neglected 
field can now be developed. The five hundred dollar ceiling on residential remodeling leaves 
plenty of room for the development of new packages that do not include critical materials, 
and that can be assembled and installed with a minimum of labor. Manufacturers and dealers 
undoubtedly will cooperate to the limit to develop small remodeling packages which fit the 


needs of dealers educated to selling the complete home as a package. 


At the time the order was issued Donald M. Nelson said, "We have a responsibility to 


supply the war. We also have a responsibility not to destroy the economy of the country.” 


The order, designed to supply war—the primary business of the nation at this time—leaves 
enough leeway for dealers and manufacturers to exercise their talents to the fullest in devis- 


ing ways to perform their part in preserving the national economy. It is a challenge that the 


industry accepts as both a patriotic duty and a means of economic self preservation. 


Nebr O) gner_ 


Publisher. 





















Of course, half a loaf 


is better than none... 








But why not get 


DOUBLE 





THIS HALF * 
— INSIDE 

Sealed Graylite Lok-Joint 
Lath effectively retards 
vapor travel. The pat- 


ented “‘Lok’”’ binds the 
units together and re- 





duces plaster cracks. 
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the Whole Loaf, 


PROFIT! 


HERE’S a simple way to make additional 
profit this year. 


On every job, sell the Insulite Approved 


Wall of Protection as a unit of construction. 
Don’t sell just lath and sheathing. Sell 

the Insulite Approved Wall of Protection 

as necessary to sound construction because 

it gives these important advantages: 

@ Double Insulation 

@ A double strong weathertight wall 

@ Double protection against destructive 
condensation within the wall. 
And—you reap a double profit! 


For further information, write Insulite, 
Dept. AL 42, Minneapolis, Minnesota. 













* THIS HALF— OUTSIDE 
Bildrite Insulating Sheathing permits 

what little vapor escapes the barrier to 
pass on naturally toward the outside 


air. Bildrite Sheathing is asphalt treated 
throughout, and provides effective in- 


sulation. 
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STEEL WIRE SCREENING is 
available in adequate supply for civilian 
use, says WPB. Manufacture of cop- 
per screening was stopped March 31; 
and stocks in retailers’ hands were 
frozen April 9. 


RETAILERS WHO HANDLE 
COAL can serve the war effort, their 
customers and their own interests by 
constant urging of their customers to 
store fuel this summer. Director East- 
man does not prophesy an immediate 
car shortage; but he states that the 
proposed allowance of new railroad 
equipment falls far short of what is 
needed to move civilian freight in addi- 
tion to war goods. Coal moved this 
spring and summer, as cars are avail- 
able, will take much pressure off the 
railroads later on, when war shipments 
are certain to increase. 


CONSERVATION ORDER L-41 
(see page 28) is drastic and far-reach- 
ing, but it is not a “stop-building” or- 
der. In the ordinary meaning of the 
words it does not freeze inventories. 
It leaves the industry some important 
operating latitudes. It does seek to 
defer unnecessary construction until 
alter the war. (See pages 22 and 23 
ior interpretations and questions and 


answers. ) 


LUMBER SHORTAGE threatens 
unless manufacturers can get the rela- 
tively small allowance of new equip- 
ment they need to keep production up 
to demand. Additional ten billion feet 
of lumber required this year has not 
been matched with steel allowances to 
provide saws and other equipment. 
(See page 26.) 

TO AVERT INFLATION Leon 
llenderson favors freezing wages, 
prices and profits. Some labor and 
agriculture sectors oppose wage freez- 
ing. House agreement for six percent 
ceiling on war profits likely to be 
dropped. Senate bill contains a number 
of proposals unlikely to stand up. Bill 
in conference where it is likely to be 
rewritten (See page 26.) 


DEALER INVENTORY LIMI- 
TATIONS applying to some 19 fields, 
and including builders’ hardware, as 
announced by WPB, may be a fore- 
runner for an order applying to other 
building supplies. (See page 27.) 


COMMON NAIL MANUFAC- 
TURERS have been authorized by the 
Director of Industry Operations of the 
WPB to produce 72,000 tons of nails 
a month during April, May, June and 
July. Twenty-six manufacturers were 
included in the authorization. Nail 
production averaged 55,000 ‘tons a 
month in 1940 and 65,000 tons a month 
in 1941, Nail manufacturers have been 
directed to sell their products only on 
orders carrying preference ratings. 


RETAILERS are getting first hand 
experience in the need for keeping 
their policies flexible enough to meet 
the limitations and other changes 
wrought by the war. That many of 
them were prepared for the issuance 
of L-41 and its impact on business 
has already been proved by the man- 
ner in which they were able to swing 
over from selling homes to repairs, 
maintenance and remodeling. The 
same can be said of the emphasis 
which already had been placed on 
farm building sales. 


SMALLER LUMBER MILLS 
like smaller manufacturing plants in 
other industries will have to be 
brought into the war production pic- 
ture if products in sufficient quantity 
to meet war needs are to be forth- 
coming. It has been assumed falsely 
that the large operators in all indus- 
tries could expand rapidly enough to 
meet current needs. Steps have been 
taken to award contracts to small 
fabrication plants in many industries. 
The same steps probably will have to 
be taken with respect to small reliable 
lumber mills. In this move, produc- 
tion tools will have to be made avail- 


able all along the line to avoid reach- 
ing the expansion limit too soon. 


SMALL HOUSES—small enough 
to be built for less than five hundred 
dollars—are possible in some localities 
as shelter for war production industry 
workers. Not represented as good 
long-term housing, they have some ad- 
vantages over trailers. These houses 
plus a volume of small farm structures 
were developed into an active market 
by a Memphis, Tenn., dealer in antici- 
pation of L-41. (See page 14.) 


TOP SPOT FOR BUSINESS dur- 
ing the war is the position generally 
ascribed to the small retail yard lo- 
cated in a rural area. Farm building 
is proceeding at a rapid pace. Reasons 
for it, and why it is likely to continue 
—and ways of cultivating the market 
are told in the story beginning on 
page 16. 


WHEAT AND BARLEY STOR- 
AGE facilities to take care of the great 
California yields in 1942 for both these 
grains are inadequate. Reduced supply 
of burlap sacks accentuates the short- 
age. What California dealers and ag- 
ricultural experts are doing to meet the 
need for increased storage is told on 
page 20. Their problem likely will find 
counterparts in other sections of the 
country as the harvest season ap- 
proaches. 


REMODELING has been sharply 
curtailed by Order No. L-41, but there 
are thousands of structurally sound, 
but down-at-the-heels houses in war 
production areas that can be remodeled 
into two or more apartments, and for 
which permits can likely be obtained. 
On page 19 is an example of what was 
done with one of these old houses. 

SEND US YOUR QUESTIONS 
about Conservation Order No. L-41. 
If we do not have the answer at hand 
we will get an official answer ; or if that 
is not available, an expert opinion. 
Some of the questions already raised 
are answered on page 22. 
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Today, when residence building and 
(without a permit) has 
heen limited to less than $500, it is 


remodeling 


startling to hear of a lumber dealer who 
is still able to cash in on the universal 
longing for a small home by utilizing 
farm land near rural bus lines for the 
construction of farm tenant and rental 
houses. 

‘he Best Lumber Co., Memphis, 
Tenn., is not only building many of 
these small houses, but is also building 
the other small farm structures that 
go with them, such as_ brooders, 
chicken houses and stock shelters, for 
many of these small homes are rented 
_with from five to fifteen acres of land 
surrounding them. 

Farmers around Memphis, and at 
several points in Mississippi, who have 
idle land, are discovering that the neat 
two and three-room houses which the 
Best Lumber Company recommends 
can be built at a cost of from $300 to 


$300, and bring a rental of from $15 
to $25 a month, renters usually being 
defense workers, or city people with 
jobs, who want to cut down the cost 
of living. 

The Best Lumber Company without 
securing priority ratings, has managed 
to do an outstanding job of small farm 
structures, volume developing from 
their own creative sales efforts among 
farmers. 

Located on an important highway, 
this dealer is perhaps ideally situated 
to serve farmers. Lumber office and 
yard have been laid out to please the 
farmer customer, while not neglecting 
the good city volume which they have 
also enjoyed. Several of the farmers 
who build tenant or rental houses have 
sent their carpenters to the yard to 
cut out material for an entire house. 
The house can then be loaded on a 
truck and delivered complete to the 
farm. With everything precut and 
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aided by the good millwork sold by the 
dealer, the carpenter and his helper 
can build a small house in four or five 
days. 

These little houses are going up on 
land that has been cleared and put 
into cultivation and also on land that 
the farmer has never used. When one 
farmer in a community discovers that 
a small house costing less than $500 
built on land that has been lying idle 
brings a satisfactory monthly rental, 
his neighbors often follow suit. But 
this dealer is not depending upon 
chance to swell volume in this profit- 
able line ; he is doing some constructive 
salesmanship. 

Farms located close to bus lines are 
particularly good sites for these small 
rental structures. People facing the 
tire shortage can live on acreage and 
use the bus. Some of the more pros- 
perous plantations as well as smaller 
farmers are discovering that land- 
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hungry people are eager to rent a clean, 
new little rural house with a few acres. 

Every farmer customer of the Best 
Lumber Company is approached with 
the suggestion that he utilize his uncul- 
tivated acreage for rent houses. Prac- 
tically all of them can afford to invest 
approximately $500 for a good income 
source. Those who build rent houses 
often use their rent money to repair 
(heir own homes or farms, and thus 
again patronize this dealer who caters 
to farmers. 

The focal point of interest these days 
ior farmers is the complete collection 
of small farm structure plans which 
the Best Lumber Company supplies. 
These plans include two-and-three 
room houses, designed for tenants or 
renters, barns, and a wide variety of 
small chicken and stock structures. A 
collection of booklets from manufactur- 
ers is also available. The farmer cus- 
tomer is permitted to borrow any plans 
or literature he wishes to use. 

William G. Best, who established his 
business in 1933, says that farmers are 
particularly agreeable as customers. 
They are often cash customers, even 
for complete material lists for houses. 
Ninety percent of the rural customers 
pay cash. 

“Farmers look for quality in mate- 
rials,” says Mr. Best. “That is why 
even our lowest grades of lumber are 
kept under sheds. With the farmer 
customer in mind, particularly, we care- 
fully inspect all grades of lumber 
hought, being especially careful about 
knot holes. Our farmer customers 
know that all lumber bought here will 
be usable.” 

Mr. Best said that his farmer cus- 
tomers frequently say they will not buy 
lumber from a dealer when it is not 
under cover. Second and third grade 
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stuff left out becomes dusty and looks 
like used lumber. 

Farmers also like the millwork and 
specialty items offered by the Best 
Lumber Company. They are inter- 
ested in weather stripping and built-in 
cabinets, especially for their own 
houses. 

William G. Best is enthusiastic about 
farmers’ response to the line of cab- 
inets he stocks. Since putting in an 
attractive line and giving it good dis- 
play, his volume on cabinets has in- 
creased 200 percent, taking cabinets 
from third place in specialty items to 
almost a tie for first place. 

To increase the interest of farmers 
in repairing their homes, the back end 
of the store simulates the facade of a 
small clapboard house, with cottage 
door (flanked by two lamps that are 
kept lighted at night), and a shuttered 
window, fitted with Venetian blinds to 
screen the storeroom beyond. At night 
this end of the store is spotlighted, so 
that it presents a striking appearance 
from the highway. The light brings 
out the sign advertising materials for 
repairs. 



























To attract farm trade this lumber 
company keeps all lumber and 
materials under cover. Even sec- 
ond and third grade lumber is 
kept in the sheds shown at right. 
First grade lumber, flooring, etc., 
is kept in racks in an enclosed 
building as shown at right, below. 
Interior of office, left, below, dis- 
plays materials that stimulate 
farm home repair business 
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“Helping the farmer to get extra in- 
come through rentals also gets him in- 
terested in his own home and farm 
structures,” said Mr. Best. ‘Our cus- 
tomers are always grateful to us for 
leading them to this extra income and 
for the extra services we try to give 
them. And it is not difficult for us to 
influence them to use their rent money 
for farm improvements.” 

Paints are one of the items readily 
sold to farmers to improve their own 
homes. The dealer also urges farm- 
ers to paint the small farm structures 
they build, whether rent houses or 
stock or poultry buildings. 

In the company’s bookkeeping sys- 
tem, paints, millwork, cabinets, roofing, 
hardware and carload business are each 
kept separate, so that at the end of the 
year volume in each division can be 
ascertained exactly. 


“Tt is surprising to know where an 
advance in volume comes from,” Mr. 
Best said. “And it is profitable, too, 
giving us a lead as to where it will 
pay us to concentrate sales efforts.” 
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In spite of priorities, and rather be- 
cause of the war than otherwise, farm 
business of yards in rural communities 
continues to rise. “Fifty percent up 
in the past three months,” 
dealer. 


says one 

“Fifty percent is conservative,” 
states another. 

“Farm business from our rural yards 
has kept our business on a par with 
last year’s volume,” advises one line 
vard official. Yet in the hearts of a 
few there is still fear. 

“We won't have the usual business 
in the fall,” observed one dealer. “It’s 
all coming at once in the first months 
of this year.” 

“When the falls off 


farm business 























then things will slump,” worries an- 
other. “The farmer will soon have 
all the buildings he needs — then 
what ?” 

Nevertheless, in spite of all the 
things that might happen, the fact re- 
mains that the lumber yard in a rural 
farm area appears to be in one of the 
top spots for business during the war. 

True. New farm homes cannot be 
built today (April 9) unless they can 
be built for less than $500. Yet there 
is reported in this issue a lumber dealer 
who is doing just that—building small 
tenant and rental homes on farm prop- 
erties, the cost of which runs from $300 
to $500. Farm homes destroyed by 
windstorm and other twists of the ele- 
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At left is an interior view of a four-pen 
hog brooder built by Gonigam, Bass, 
Hill Co. Feature of this hog brooder is 
the locking piece (2 by 6) shown to the 
left of the upright 2 by 4. By means of 
this locking piece, this house can be 
turned into a three-pen, two-pen, or 
one-pen brooder. All of the boards form- 
ing the pens can be taken out. At right, 
below, is a view of the exterior of this 
hog brooder; at left, below, a chicken 
brooder made along similar lines 


BOOMS RURAL 
YARD SALES 


ments can be rebuilt, however. A farm 
home can be remodeled, once during 
the year, up to a total of $500. But up 
to $1000 can be spent on any one farm 
building needed for production of the 
Nation’s food and produce. That 
means several $1000 buildings could be 
built without a permit on a single farm 
if they were needed. It does not, 
therefore, appear that the new Con- 
servation Order No. L-41, effective 
April 9, will radically change the situa- 
tion with respect to farm business. 
As for the fear that the business 
created by the agricultural program 
will fall off as soon as the spring 
run on hog and chicken brooders sub- 
sides—there are indications that a new 
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need is arising for granaries and crop 
storage buildings. 

In California, according to one re- 
port expanded elsewhere in this issue, 
the lack of burlap bags for shipping 
wheat and barley has created an urgent 
need for grain storage buildings on 
California farms for the first time in 
history. Likewise, in the Midwest “a 
drive to increase farm storage of 
grains” was seen as the outcome of 
a series of meetings held in Chicago 
by the Grain Storage and Transporta- 
tion Committee with the grain trade, 
mills, elevator and transportation in- 
terests. 

Because storage space at terminals 
and sub-terminals was already taxed, it 
was stated that farmers probably would 
not be able to market their crops in the 
usual manner this year. It was sug- 
vested that although it was becoming 
increasingly difficult to obtain priorities 
on most construction materials, the 
farmer could expand his own farm 
storage facilities by utilizing lumber, 
second hand and non-critical materials 
and provide adequate storage for crops. 

Obviously the rural lumber dealer 
will fall heir to this business, and it 
should encourage him to continue the 
development of small farm buildings 
which can be sold complete at a price 
well below the $1000 limit on farm 
structures built without permit. 

One of the bottle-necks disturbing 
the shipping of grain is the practice 
of utilizing freight cars for storage 
grain at terminal markets. There 
again the problem is storage—for if 
freight cars are promptly unloaded at 
terminal points there will be enough of 
them to ship the farmers’ grain where 
and when needed. Grain interests are 
being urged to do away with the prac- 
tice of storing grain in freight cars. 
This new need for additional ware- 
housing should redound to some lum- 





Above, H. B. Millman, who with 
his son turned out two chicken 
brooders and six hog houses in one 
week for R. G. Mackemer Lumber 
Co., Hanna City, Ill. Other sam- 
ples of his work in the picture are 
cabinets, window and door frames, 
screens and a turkey feeder; nine 
more brooders and twenty-two 
hog houses were on order at the 
time. At right, and below, are 
shown respectively, a _ chicken 
brooder in the making, and a hog 
house, freshly painted. At left, be- 
low, are chicken houses being 
made in the Terry Lumber Co. 
yard, Roseville, Ill. 




















Above, vegetable produce counter sold to Benteco Food Stores; materials from 
Terry Lumber Co., Roseville, Ill. Below, right, hay rack and feeder built by Ames 
Lumber and Materials Co., Ames, lowa 


ber dealer's benefit—either at terminal 
points, or in rural areas. 

J. E. Wells, special Agriculture Ad- 
justment Administration Assistant, has 
urged that a survey be made on the 
availability of second-hand materials 
on farms for the construction of stor- 
age space; and that likewise a survey 
of the available storage capacity be 
made each month to June 1, and weekly 
thereafter. Both of these instances are 
indications of a continuing need for 
storage space, and a need for lumber 
dealers to avail themselves of the op- 
portunity presented before too much 
second hand material is uncovered with 
which to build farm structures. 

As an indication of what is being 
done in the way of small farm building 
business, one company reports 25 4-pen 
hog brooders sold in the past three 
months at $125 each; another company 
with one master carpenter and an ap- 
prentice in a woodworking shop turned 
out two 8 by 14-foot chicken brooders 
and six l-pen 6 by 7-foot hog houses 
in a week and had orders for nine more 
brooders and twenty-two hog houses 
still to be built. In this case the 8 by 
14 brooders sold for $85 apiece. This 
same company was building gates for 
farm yard fences, cabinets for a farm 
kitchen, special doors and window 
frames, screen frames, molding, stairs, 
-and turkey feeders—all of which were 
being sold as fast as they could be built. 

Small feed troughs, milk houses, 
houses for lambs were all getting the 
rush. One dealer reported four hay- 
racks sold this spring at $35.00 apiece 
and this same dealer received $3.50 


for small feeders. These are usual 


items of course, but in the case of all 
dealers contacted, the report was that 
this type of business was up ‘at least 
50. percent. ‘ 

What to do to get additional busi- 
ness, however, provided an equally in- 
teresting story. Harold Gray, super- 
visor of the Produce Department of 
Benteco lood Stores, for example, 
stated that he had been making the 
rounds of the 37 stores in his chain, 
building vegetable stands which utilize 
from $14 to $60 worth of lumber in 
each store. He stated that metal shelv- 
ing was difficult to obtain and _ that 
throughout all the stores they were 
rebuilding their shelves of wood. He 
made the statement that he no sooner 
finished making the rounds with one 
tvpe of repair work than he started 
on another. This, of course, is busi- 
ness in the main going to local lumber 
dealers and indicates that in other lo- 
cal stores, there should be additional 
business of that type. 

One dealer reported that he had 
some metal roofing left but due to the 
prominence given the scarcity of metal 
in local papers, he had no difficulty in 
changing farm orders over to wood 
shingles, a thing which he has done 
with the last barn and last two sheds 
he was asked to bid upon. In his area 
he said that steel was no longer used 
for shelving. He was building wooden 
kitchen cabinets because his farm trade 
had forgotten all about metal. 

In this yard trusses were being fab- 
ricated out of wood. Boards, lapped 
together were being used over the ridge 
instead of the usual galvanized ridge 
roll. Asphalt shingles were used in 
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place of metal flashing by rip-wrapping 
the asphalt shingles over the valley and 
so doing away with metal flashing on 
roofs. Instead of flashing on the cor- 
ners of various structures, lumber was 
being used with joints butted. 

With no thought of accepting a drop 
in business, one dealer stated that he 
was holding his annual open house for 
farmers, that a coal company was do- 
nating a ton of coal, that he would 
serve a free lunch, that representatives 
from several nationally known compa- 
nies were going to be present, and he 
expected a crowd of at least 200. Two 
years ago, when he put on a farmers’ 
clinic on the subject of kitchen plan- 
ning, he stated he sold $1,500 worth 
of kitchens in one week. 

Not to be outdone, another dealer 
reported that for 17 years he had held 
an annual community sale in which 
anyone having anything to sell — live 
stock, farm machinery, household 
goods or anything whatever—was in- 
vited to bring it into the yard and in 
that way find a buyer. This particu- 
lar dealer has truly made a community 
store of his yard. For example, he 
carries such trade-attracting items as 
razors, razor blades, washboards, fry- 
ing pans, coal scuttles, electric lamps, 
pocket knives, lamp chimneys, wicks, 
brooms, lanterns, toilet paper, clocks, 
teapots, floor wax, enamel kitchenware, 
fly insecticide. Of his wooden handles 
for shovels and forks, he states that 
one shovel or fork usually wears out 
two handles. 

Even assuming that this dealer can 
no longer obtain some of the items he 
has been selling as trade attractors, 
nevertheless, the small products men- 
tioned are indications of the kind of 
things many lumber dealers in rural 
communities can carry to offset any 
possible loss they might have from lack 
of homebuilding business. 
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This Old House Transformed 
into Three Apartments 


Clarence Bolt bought a house trailer 
in which he planned to live while he 
was taking graduate work at the Uni- 
versity. But instead of going to school 
he took over the management of a lum- 
her yard owned by his father, and 
traded his trailer to a sick man as part 
payment on a dilapidated house owned 
by the latter. The sick man went 
traveling for his health and Mr. Bolt 
remodeled the house into three apart- 
ments and thus provided living quar- 
ters for himself and two other families. 

Site of these transactions was Ma- 
rion, Mich., where Mr. Bolt operates, 
and now owns, the Bolt Lumber Co. 

Remodeling proceedings on the old 
house began from the ground up. The 
basement which had been a hole in the 
ground, was dug out and a two-thirds 
basement put under the house to ac- 
commodate a furnace and provide a 
utility room for the West apartment. 

An attractive feature of the East 
apartment is the compact dinette- 
kitchen-breakfast nook combination 
with a sandwich bar dividing the room 
space. The breakfast nook occupies 
the site of the old porch. 

The interior of the main rooms of 
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the downstairs apartments as well as 
the bedrooms for them located upstairs 
have a troweled rough texture finish 
with art colors in the plaster. All 
bathrooms are lined with wallboard 
and enameled. The kitchen and down- 
stair bedroom of the West apartment 
are finished in plywood, the kitchen 
being enameled white and the bedroom 
left natural. Floor seal was used to 
finish the natural plywood. 

The upstairs apartment has _ its 
kitchen and bedroom finished like 
those of the West apartment, just de- 
scribed. The living room is paneled 
in knotty pine with built-in bookcases, 
window seat and table. 

The latter is faced on the room side 
with knotty pine, so that when closed 
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the wall appears solid. Two four inch 
pieces pull out to become legs when 
the table is let down. The top is 34 
inch white pine veneer. 

Insulation was installed wherever 
possible during construction. The in- 





sulation and an air conditioning unit 
on the furnace keep the second floor 
apartment comfortably cool in summer. 

The accompanying photos indicate 
the improved appearance of the remod- 
eled exterior. The dormer and old 
style porch were removed from the 
front and replaced with a serviceable 
entrance. The unsightly boarded-up 
garage in the rear was transformed into 
a utility room and bedroom, and an 
outside stairway was added. 
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At left and below are shown the 
front elevation and framing details 
of one of the grain storage buildings 
planned for the Agricultural Exten- 
sion Service by the University of 
California. While sheet metal is 
shown on the front elevation, the ma- 
terial list (at right of facing page) 
provides for rustic siding and shin- 
gles. At right is shown another type 
of storage bin for which plans are 

available 


Bag Shortage Creates Grain Storage Demand 


War has brought a situation to Cali- 
fornia’s agriculture that should create 
a large amount of business for lumber 
dealers in the rural areas of that State. 

According to latest authoritative es- 
timates, California’s wheat crop will add 
up to over 11% million bushels, and 
their crop of barley will come to ap- 
proximately 25% million bushels. Re- 
quirements for handling this crop 
would ordinarily call for about 50 mil- 
lion burlap sacks, but the war effort 
has reduced the supply of burlap sacks 
and caught the California farmer with- 
out adequate storage facilities for his 
grain. 

Obviously the lumber industry and 
particularly the lumber retailers all up 
and down the rich grain growing inte- 
rior valley region of the Golden State 
will have to come to the rescue with 
the materials to build storage struc- 
tures. For according to the reports, 
the farmers of the West Coast area 
will have no choice but to adopt bulk 
storage and handling from now on. 
This, of course, means an expanded 
market for lumber. 

Those close to the industry on the 
West Coast are already feeling the im- 
pact of the added demand, one that is 
filtering down in satisfactory volume 
to the retail dealer. 

The practice in California of han- 
dling the wheat and barley crops in 
sacks, is one that is deep-rooted among 
the farmers of that State, and springs 
from the days when grain was carted 
from interior valley points to tide- 
water. At Port Costa the grain was 
loaded aboard sailing ships for deliv- 
ery to every major world port, includ- 
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No 
one seems to know why such practice 
has survived: obviously, it has con- 
tinued, because no storage facilities 


ing the east coast of this country. 


have been provided. In other words, 
its continuation meant following the 
line of least resistance. 

This line has now been definitely cut 
—brought about by the entire available 
supply of burlap having been placed 
under strict allocation by the OPM, 
mostly for the use of the armed forces. 
As of course burlap is woven from 
jute, whose origin is in East Asia, now 
dominated by Japan, the reason for 
this is plain. The Army and Navy re- 
quire approximately two-thirds of the 
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supply, leaving one-third for the sack- 
ing for agricultural and chemical prod- 
ucts. 

This would be a critical situation for 
the California farmer who heretofore 
has relied on burlap sacks to handle 
his crops of wheat, barley, rice, beans, 
onions and potatoes, were it not possi- 
ble for him to substitute bulk storage, 
at least for his grain. But it’s critical 
enough, according to Dave Davidson, 
chairman, California USDA War 
Board, who points out. “. . . make 
certain that all farmers are advised ot 
the nature of the situation and the need 
to act now. Those farmers contet- 
plating a shift to bulk handling may 
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obtain information and advice from the 
county farm advisor, who has available 
tested plans for conversion to bulk 
methods, developed by the Agricul- 
tural Extension Service.” 

Eight plans are now distributed 
through the AES, Room 108, Giannini 
Hall, University of California, Berke- 
ley, covering storage units ranging 
from two-bin grain elevators having a 
capacity of 11,500 bushels to a 500- 
bushel movable bin on skids. The 
University itself has developed two 
types of bulk storage facilities, sketches 
of which are shown here. One is a 
timber support capable of carrying a 
bin holding from 2,300 to 2,800 bush- 
els; the other is a feed storage and 
processing building, and while this lat- 
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Above is another type of grain storage bin used throughout sections of the 


midwest. 
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ter was designed essentially for the 
poultryman, it is readily capable of 
conversion to grain storage purposes. 
With the plans of these two structures 
there is included in each case a com- 
plete list of required materials. 

From the angle of lumber involved, 
a look at the specifications accompany- 
ing plan for timber support for a bin 
of 2,300 to 2,800 bushels capacity, re- 
veals a bill of material calling for 2,854 
bd. ft., mostly of best grade, No. 1, 
common. The support is designed to 
carry either a sheet metal or wooden 
bin; but in view of the difficulty of se- 
curing steel, the majority of grain 
growers are looking to lumber for their 
bin material. The bin itself will add 
substantially to the lumber required 
to build the support. 

The feed storage and processing 
buildings illustrated here by drawings 
of the front elevation, framing details, 
and also accompanied by a material list, 
will hold approximately 85 tons or 
3,300 bushels of grain bulk stored in 
eight large flat-bottom bins and four 
small hopper bottom bins that hold 
about three-fourths of a ton each. 
While the drawing of the front eleva- 
tion shows corrugated sheet metal side- 
walls, the building can be easily con- 
structed of lumber, completely, and in 
the materials list given here, wood sid- 
ing, and shingles have been included. 

An estimate of the sum total of this 
new demand on lumber is strictly a 





nid It is presented here as a structure that can be built well within the 
limits of Conservation Order No. L-41, using little critical material. 
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matter of conjecture, one that is sub- 
ject to certain variables, such as the 
present supply of salvaged or repaired 
sacks, and the type and size of storage 
units provided. But the immediate 
need for storage buildings on Califor- 
nia farms is apparent. 

It will not do to wait until the crop 
is ready to be harvested. 





MATERIAL LIST 
FOUNDATION, PIERS, AND FLOORS 
FORMS ® 250 board feet 1" x 6" SISAIZ 
REINFORCING 450 lin, ft, 3/8" eq, def, bars 
SILL BOLTS 21 - 1/2" x 6" carriage bolts 
PIER PINS 4 1/2" x 12" iron rods 
CONCRETE Nite,, Piers ~ 10 yds, 1 = 2-3/4- 4 
Floor ~ 6 yds, 1 = 23/4= 4 
FRAMING 
SILLS 2 pes, 2" x 6" = 16' SIS&IE 
1" " = 14! « 
4 4 ” = 12! " 
PLATES 22 pes, 2" x 4" ~ 16' $4 
6" * -14' * 
POSTS 8 pes, 6" x 6" ~ 7! S48 
GIRDERS 9 pes, 2" x 12" ~ 20' S48 
JOISTS 25 pes, 2" x 12" ~ 16' Sised or 348 
22 7 * - 10! " 
§ * 2g 6*. 10! ® 
FLOORING 900 bd, ft, I" x 4" 746 
STUDDINGS FOR WALLS 67 pes, 2" x 4" = 8! S45 
19 « " e 12' “ 


GABLE ENDS & TOWER 14" 28 x 4". 6! S4g 
BRACING 166" 2 x 4" — 8! S4g 
BRIDGING FOR JOISTS 40 lin, ft, 2" x 12" $4s 
BRIDGING FOR WALLS 200 lin, ft, 2" x 4" $45 


WINDOW HEADS 2 pes, 2" x 6" - 14! S45 
DOOR HEADS 4 pes, 2" x 6". 9! S4s 
RAFTERS a6 pee, 2 x 48 - a6 $48 
RAFTER BRACES 4 pes, 2" x 6". 18! S4s 


EXTSRIOR SIDING AND ROOF 
ROOFING Rafters: 16 pcs, 2" x 4" ~ 16' $43 
Roof sheathing: 1000 dd, ft. 1" x 6" SIS* 
Shingles; 61/2 5/2 
Shingle nails: 34 lds, #34 galvanised 
Nails for sheathing: 20 lbs, #64 


SIDING Rustic 2100 bd. ft. 1" x 6" 
Corner: Boards 5 pes, 1" x 4". 16' S4S 
5 pes, 1" x S* ~ 16' S45 
44 lbs, #84 common wire rails 


FINI SE 

SASH 7 only 3' x 3! x 1}"-~ 9 1t, sash glazed 
SASH TRIM 7 pes, 1" x 2" x 10' S48 
SILLS 7 pes, 2" x 6" x 3! $45 Stock Sill 
SASH SHIELDS 6 pr, Galv, sash shields as per detail 
BUILT-UP 66 pes, 1" x 4" 7! THO 
SLIDING DOORS 16" #1" x 6" — 7! $45 

12" * - ge * 

4-@  @* za". ef ® 
TRACK HEADS 2 pes, 2" x 6" = 16' $43 
TRIM 4 pes, 1" x 6" ~ 16" S4s 

2" 1° x 6". 12' S4s 

BIN PARTITIONS 

PLATES 12 pes, 2" x 4" = 10' S45 

6° sd - 16' S4S 

8 * ® = 12' $48 
STUDDING 84 pes, 2" x 4" - 6! S45 
SIDING 1700 ba, ft, 1" x 4" Tad 






HARDWARE NAILS 


4- 8 ft, lengths Door Track.hers, 
4 pr, sliding door hangers 
4 stay Rollers 


DOOR HARDWARE 


Balls 30 lbs, 204 common wire nails 
7% * ” ° e 
3 8 64 " ” 


GIRDER BOLTS 16 - 1/2" x 6-1/2" Machine Bolts 
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This is the order 


Well, this is it! 
(No. L-41) that everyone knew would 
come, and now that it is here, it is not 
as bad as it might seem. 

The main thing to remember is that 
Conservation Order No. L-41 does not 
take the place of priorities. Priorities 
must still be obtained to procure or 
replace materials on the Critical list. 
ut the Conservation Order does clar- 
ify the building picture, definitely, by 
telling you what you can do without 
permission. No construction, except 
in the few cases specified (see page 
28) can be started without permission. 

The order restricts both privately 
and publicly financed construction. 
The assignment of a preference rating 
does not necessarily authorize con- 
struction. The lumber dealer is held 
liable if he delivers or sells material to 
any person engaged in unauthorized 
construction. The order does not 
merely restrict the use of critical mate- 
rials, it is a general restriction on 
building, including all materials, labor, 
financing costs, 
architects fees, etc. Therefore, in such 
building as is permitted without spe- 
cific authorization, the cost allowed in 
each case includes materials, labor, etc. 


insurance charges, 


Some questions and answers on 
building permitted without specific au- 
thorization from the War Production 
Board will clarify the situation regard- 
ing non-defense construction: 

()—Can construction already under 
vay continue? A.—The order does not 
specifically halt construction already 
begun (where materials are being in- 
corporated into a building), but WPB 
warns that there is no assurance that a 
non-essential project will not be 
stopped if the scarce materials to be 
used in that project can be put to more 
effective use in the war program. 
(This has been construed to refer to 
large buildings rather than to small 
homes lumber dealers might have un- 
der construction. ) 

().—Does the order provide any as- 
sistance for completing such construc- 
tion? A. No. 

().—How then can a builder obtain 
materials to finish his building ? A—He 
can obtain the material from any lum- 
her dealer provided the lumber dealer 
is satisfied that the project actually was 
begun prior to April 9, the effective 
date of the order. 


().—Can a lumber dealer or contrac- 
tor take materials from his own stock 
and start a new non-defense construc- 
tion job? A.—No. 

().—Can any non-defense residential 
construction be started without permis- 
sion? A.—Yes, provided the total esti- 
mated cost of the construction is less 
than $500. A new garage or other type 
of structure associated with residential 
construction can be built under this 
provision. Remodeling (as distin- 
guished from maintenance and repair ) 
likewise can be undertaken if the total 
cost is less than $300. 

©.—Can a $400 remodeled kitchen 
be installed in May and a $300 re- 
modeled attic job be started in October 
in the same house? A.—No. Only 
less than $500 can be spent on one resi- 
dence or building used for housing 
during the course of 12 months. 

().-—What if a building needed a new 
roof, or had to have its foundation re- 
paired and the cost was $700 or $800— 
would permission to repair it have to 
be obtained? A.—No. Repair and 
maintenance is exempted from restric- 
tion provided the work actually is done 
to “return a structure to sound work- 
ing condition without a change of de- 
sign.” 

().—li a house is destroyed by fire, 
tornado, act of God, or the public 
enemy, can it be rebuilt? A.—Yes, It 
can be reconstructed or restored pro- 
vided the damage or destruction took 
place after Dec. 31, 1941. 

©.—What happens to the increased 
farm production program, if a farmer 
needs four 4-pen hog houses costing 
$500, two poultry houses costing $190, 
and a small barn costing $950 in order 
to expand his program—can he get 
them without obtaining permission ? 
A.—Yes. Any farm building used in 
the production of agricultural products 
can be built if the total estimated cost 
is less than $1000. In any 12-month 
period, however, all work on any par- 
ticular building must be limited to less 
limited to less than $500. 

().—Does this mean that a farmer 
can put a $1,000 addition on his 
home? A.—No. Residential construc- 
tion is specifically excluded. Remodel- 
ing or new farm home construction is 
limited to less than $500. 


().—It has been asked with regard 
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to maintenance and repair whether 
some remodeling could accompany the 
repair work. For example: a farmer 
who has been talking about adding two 
dormers to make his second floor bed- 
rooms liveable comes in and says 
‘Bill, my roof sprung a couple of leaks 
last night. I’ve been patching it now 
for three or four years. I think you'd 
better come out and give me a price on 
a new one—and while you're at it, put 
in these dormers we've been talking 
about.” After looking the roof over 
it becomes apparent that the only way 
to provide an adequate roof is to reroof 
at a cost of about $450. The dormers 
will cost about $320 at $100 apiece. 
Can the lumber dealer put in the dorm- 
ers at the time he repairs the roof— 
charging the roof repairs to mainte- 
nance and the dormers to remodeling ? 
Or must he repair the roof, charge 
that off to maintenance, and then tear 
up a portion of the roof again to re- 
model the house with dormers? A.— 
It is believed that the repair and the 
remodeling can proceed simultaneously 
provided the repair work is essential to 
return the building to sound working 
condition, and the remodeling part. of 
the work is less than $500. 
().—Similarly, a question has been 
raised regarding the restoration of a 
house that has burned down or other- 
wise been destroyed by “an act of 
God or the public enemy.” It is. ap- 
parent from the order that the house 
can be reconstructed, and it is assumed 
that this means that it can be restored 
up to the appraised value, or at least 
the insurance value. Assuming that it 
is a twenty-five year old house and 
plans can be found from which to re- 
construct it—must it be rebuilt ex- 
actly as it was? Suppose the owner 
had been contemplating a change—the 
addition of a glassed-in porch, or the 
completion of two rooms in the attic 
—less than $500 worth of remodeling. 
When the house is rebuilt can the 
porch or the completed attic be in- 
cluded in the work if it can be accom- 
plished with less than $500 and is 
charged as remodeling? Or must the 
house be “restored” and then torn up 
again to include the remodeling? A.— 
Again it is believed that the restoration 
of the house and the remodeling can 
proceed simultaneously, provided the 
house was destroyed after December 
31, 1941, and provided the remodeling 
is less than $500 and is charged as 
such—for not more than $500 worth 
of remodeling can be done to any 
structure in one twelve month period. 
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().—Can you sell, say, $499 worth 


of material (less than $500) to a man 
to build cabinets in his bedrooms, or 
a garage addition to his house, if he 


states that he is going to do the work 


in his spare time himself—that there 
are no labor costs, architect fees, ete. ? 


\.—It is believed that you can sell this 





Re-side 


Install Insulation and Remodel 


material under those conditions with- 
out considering labor costs, etc., if the 
man does all of the work by himself 
or with the aid of his wife or child. 
But it is believed that it would be 
necessary to write that information on 
the order, as a condition of the order, 
so as to provide protection for the 
dealer in that case. 

(.—If in a remodeling job, a cus- 
tomer bought $400 worth of material 
from the lumber dealer and $300 worth 
of equipment pertaining to the job 
from another source, would the lumber 
dealer be liable to punishment for 
breaking the law? A.—Yes, unless the 
lumber dealer could prove that he had 
taken reasonable steps to investigate 
the legality of the transaction and had 
no way of knowing about the purchase 
from another source. Where in doubt, 
the conditions of the sale should proba- 
bly be written on the order. 

().—Under the order, has construc- 
tion legally “begun” if materials have 
been delivered to the building site; or 
if the excavation has been dug? A.— 
No. Delivery of materials to the 
building site does not necessarily mean 
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that construction has “begun” under 
the terms of Order No. L-41; neither 
does the existence of an excavation. 
Construction is construed to have “be- 
gun” when construction materials 


which are an integral part of the job 
are being, or have been incorporated 
into the building prior to April 9, 1942. 

























Garage Additions and Porches 
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Where the Reader is the Writer 








Model Home—Esprit 
Gentlemen: 


I happen to be home on a furlough from 
the Air Corps. Quite fortunately, my at- 
tendance at home coincides with the opening 
of our 1942 demonstration home which is 
to take place this Sunday. 

Despite the order from the W.P.B. to 
halt all construction, we are going ahead 
with the public showing of this demonstra- 
tion home. We feel that there are tough 
times ahead of us but we are not going 
to be daunted by them. We are going to 
show this demonstration home as an “idea 
giver” to the thousands of people who will 
want to have minor remodeling jobs done 
on their homes. We realize it is going to 
be hard to have the same spirit prevail at 


the opening of this home as there would 
prevail in normal times, but we have 
equipped the home with a public address 


system over which music and bolstering en- 
couragement will be given to restore some 
of the old spirit. 
Robert H. Ebenreiter, 
Sales Manager 
Lumber Company 


Wis. 


Ebenreiter 
Sheyboygan, 


Building Codes Relax 


Gentlemen: 

The ordinance passed recently by City 
Council, relaxing to a certain extent the 
requirements of the Building Code, affects 
only Defense housing. A copy of the 
ordinance is attached, as well as a ruling 
pursuant to the ordinance. 

City of Pittsburgh H. L. Seaman, 
Pittsburgh, Pa. Superintendent 


@ [xerpt from Section I. “Due to the 
prosecution of the war, the government 








This “pigeon-hole” 
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wide, and a couple of feet high. 











molding rack, in use by the Mulherin Lumber 
Co., of Augusta, Ga., was patterned after designs shown in AMERICAN 
This rack makes possible the keeping of patterns and 
lengths separate and easy to locate. 
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Each opening is 8 or 10 inches 














requires that certain metals and other 
inaterials be reserved and made avail- 
able primarily for military uses and 
only secondarily for civilian uses, such 
as for the construction of dwellings and 
where the building code requires a criti- 
cal material for a particular construc- 
tion purpose and where the same or 
another critical material is not eligible 
for such purpose under the ‘Defense 
Housing critical list,’ the Superintend- 
ent of the Bureau of Building Inspec- 
tion may permit for the duration of the 
present war and three months there- 
after, the use of any non-critical mate- 
rial which will in his opinion provide 
the best available substitute.” 
Example of ruling from Bureau of 
Building Inspection: “Minimum re- 
quirements for separation between ga- 
rage and house shall be metal lath, or 
perforated gypsum lath and plaster on 
ceiling under wood joists, and masonry 
separating partitions or stud separating 
partitions lined on garage side with 
metal lath and plaster, or perforated 
gypsum lath and plaster. Doors shall 
be lined on garage side with incom- 
bustible materials or shall be 134” 


T&G plank or slab.”—Ed. 


Gentlemen : 

Attached hereto is copy of City Ordinance 
pertaining to substitutions of critical mate- 
rials. 

I believe the copy is explanatory and will 
give satisfactory information to your 
tion. 

City of Hamilton Arthur Smallery, 

Hamilton, Ohio. Commissioner of Bldg. 
@ Exerpt from Section I: “For the 
duration of the present state of war 
between the United States of America, 
Italy, Germany and Japan, or until this 
ordinance be sooner repealed, the 
3oard of Appeals created under and 
by virtue of Section 13 of Ordinance 
Number 2809, said ordinance being 
known as the Building Code, shall be 
and hereby is authorized to approve, 
as conditions from time to time may re- 
quire, the substitution of building ma- 
terials, including electric wiring, plum)- 
ing, heating and any other materials, 
equipment, methods of installation, oF 
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methods of construction in respect to 
a building or structure as now required 
by ordinance provisions of the city of 
Hamilton, Ohio, whenever said Board 
shall determine: 

(1) That the materials required by 
the ordinance provisions are not avail- 
able or cannot be obtained within a 
reasonable time, or when said materials 
are specified by the War Production 
Board as critical material which is sub- 
ject to priority, allocation or limitation 
control by said War Production Board ; 


(2) That the use of such substitute 
inaterials, or equipment or installation, 
or methods of construction will not 
materially increase the fire, health or 
life hazard, nor materially lessen the 
structual stability of the building or 
structure for which said substitute is 
to be used.”—Ed. 


Credit for Farmers 


Gentlemen : 
The attached letter refers to a subject in 
which you are interested and, is therefore, 
referred for your information. 
JoHn M. Houston 
House of Representatives 
Washington, D. C. 

Dear Mr. Houston: 

It is a pleasure to comply with your re- 
quest of March 7, 1942, with which you 
transmitted a letter from the AMERICAN 
|.UMBERMAN, Chicago, Illinois, who urges 
that credit be extended to farmers for the 
purpose of building hog and chicken houses 
and cattle sheds, without requiring that the 
loans be secured by real estate mortgages. 

Every rural county in the United States is 
served by a production credit association, 
and we feel that farmers having need and a 
sound basis for cred?t to construct buildings 
of the types suggested may obtain it from 
this source. If they will get in touch with 
the secretary-treasurer of the association 
serving this county, he will be glad to inform 
them more fully regarding the credit service 
available from that source. Banks and other 
agencies that ordinarily extend credit to 
farmers have also indicated a willingness to 
do their part. The Farm Security Adminis- 
tration is authorized to make loans for pro- 
duction purposes, to low-income farmers who 
cannot obtain credit from other sources. It 
does not appear, therefore, that there is need 
at this time for an additional credit agency 
to finance the construction of additional facil- 
ities for farmers who desire to expand their 
livestock and poultry operations. 


Grover B. HILi 

Assistant Secretary 
United States Dept. of Agriculture 
Washington, D. C. 


Gentlemen : 

The Farm and Home Improvement loans 
are made to supplement the standard rural 
rehabilitation loan program where problems 
are encountered that cannot be dealt with 
under the standard program. As you may 
know, our “standard” loans, as we call them, 
are made primarily for operating purposes 
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and to make possible those adjustments and 
home operations that are necessary for low- 
income farm families to get their operations 
on a sound basis, using essentially those re- 
sources available to the families. 

For a long time we have recognized the 
need for a special type of loan, in addition to 
our standard RR loan, to assist small owner- 
operators with badly deficient resources to 
reach a sound basis. We have in mind par- 
ticularly the cases of those low-income 
owner-operators whose present holdings are 
insufficient to constitute an economic farm 
unit, either because of a lack of acreage, a 
lack of adequate improvements, or both. 

Like other FSA loans, FHI loans may be 
made only to those families who cannot ob- 
tain the credit they need from any other 
source. 

We anticipate making FHI loans until the 
end of the present fiscal year, June 30, 1942, 
but at present have no knowledge of what 
funds may be available for continuance of 
the FHI loan program beyond that date. 

You will be interested, I am sure, to know 
that the improvement of dwellings and other 
farm buildings is an important consideration, 
right along with the development and round- 
ing-out of farm units. Without housing ade- 
quate to protect the health of the family, 
without storage space for carrying on a 
self-sufficiency program, and without shelter 
for its livestock, there is little chance for 
the family to make proper use of whatever 
land and labor resources it may have avail- 
able. 

Carl N. Gibboney, director 

Rural Rehabilitation Division, 

Farm Security Administration 
United States Dept., of Agriculture 
Washington, D. C. 


Bouquet 
Gentlemen: 


We feel that the AMERICAN LUMBERMAN 
serves our part of the industry in a very 
effective manner, covering fully items, news, 
and so forth pertaining to this work. 

I, personally, look forward to receiving 
each issue with a great deal of interest, and 
our small organization also thoroughly en- 
joys this publication. 

Thanking you and the AmeRrIcAN LuM- 
BERMAN for the service it renders, I remain 


RusseELLt E. Horscoop 


President 
Home Builders Supply Co. 
Jackson, Miss. 


Tires for Lumber Dealers 
Dear Sirs: 

The tires on our delivery truck are worn 
so that they will not last much longer. We 
do not have any direct defense housing pro- 
jects to which we are delivering materials 
and I wonder if you could tell us what our 
chances are of getting a couple of new tires 
for our truck. 

Epwarp GORMAN. 

Philadelphia, Pa. 

@ Lumber and_ building material 
dealers are eligible to purchase new 
tires, casings or tubes for their delivery 
trucks or have their old tires recapped 
or retreaded under the present tire ra- 
tioning regulations. Such vehicles ap- 
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pear on Eligibility Classification List 
A. This is true whether or not the 
dealer is supplying material for war 
housing or other war projects. 

In filling out the necessary forms, 
OPA Form No. R-1 and Supplemen- 
tary OPA Form No. R-1A, which are 
available from local tire rationing 
hoards, post offices and tire dealers, 
the truck operator must be able to 
show that the following conditions ex- 
ist if he is to be allowed to purchase 
tires. 

He must show that all other trucks 
he operates that are equipped with 
serviceable tires, other than the one 





for which new tires are required, are 
fully employed in eligible types of 
operations. 

He must show that the new tire will 
be installed at once upon issuance, re- 
placing one no longer serviceable. 


He must show that the new tire, 
when added to others in his possession 
will not add up to more than one spare 
of a given size for each eligible ve- 
hicle. 

He must show that his existing 
tires are in such condition that they 
cannot be recapped, retreaded or re- 
paired for safe use, or that such re- 
pairing or retreading cannot be ob- 
tained without inordinate delay. Ifa 
dealer’s truck tires can be recapped or 
retreaded he will receive preference 
over many others eligible for retread 
jobs because of his eligibility on Classi- 
fication List A. 

He must agree to trade in or sell 
his replaced tires at the time the new 
tires are purchased or else show that 
his former tires were stolen, or that 
he wishes to buy a spare for a new 
vehicle which does not have a spare as 
original equipment. 

Each applicant to whom a certificate 
for a new tire purchase is issued, who 
operates five or more vehicles will be 
required to take an inventory of all 
new, retreaded or recapped tires and 
tubes in his possession on the 15th day 
of each month, and also keep a record 
of all his applications to the boards 
which have not been acted upon, and of 
all certificates issued to him.—Ed. 














Several related subjects, of importance to 
business men, are boiling on the hill; the 
work week, war profits and new tax legisla- 
tion. Coloring all three, and especially the 
first two, is an effort to stabilize or “freeze” 
wages, prices and profits. 

Most war production plants work longer 
than 40 hours a week; from 44 to 56 or even 
more. Plenty of citizens, understanding that 
point, resent the higher pay for the extra 
hours: look upon it as a device to increase 
organized industrial workers’ at a 
time when the non-industrial and 
those receiving sub-standard wages have a 
harder and harder time meeting bills, in- 
cluding taxes. Some plants stick to the 40- 
hour week, thus reducing output, to avoid 
high overtime payments. Other resentments 
against labor are slowdown tactics, charged 
in certain and high union initia- 
tion fees. 

Favored guess in Washington is that con- 
gress will not repeal the 40-hour week law: 
at least not this spring. Instead, the Admin- 
istration will correct certain labor practices: 
partly by negotiation, partly through cumu- 
lative decisions of the Labor Board. Certain 
placed labor leaders are said to be 
over public resentment: are fairly 
willing to negotiate, hoping to hold legisla- 
tive gains in principle for the post-war pe- 
riod. Should negotiations fail, congress will 
take the matter over. In that event, expect 
a determined effort to write a total mobiliza- 
tion of man power into law. 


wages 
worker 


factories, 


highly 


uneasy 


Wage-Price-Profit Freeze 


Leon Henderson, fearing inflation, is top 
advocate of freezing wages, prices and prof- 
its. He asserts that a 15-percent increase in 
basic pay would play havoc with the Amer- 
can standard of living; adds that the adjust- 
ment of pay to the standard of living should 
be limited to workers receiving sub-standard 
Organized labor and certain sections 
~ agriculture and business oppose the freez- 
ing process. Pressure for freezing may not 
be applied full force until results of current 
limitations on civilian goods reach John Citi- 
d his wife at the local stores. Look 
for these results and their collateral effects 
upon public opinion this summer; probably 
30 to 60 days. 


Disclosure of 


wages. 


zen al 


within 


high profits on war con- 
tracts generated much heat and perhaps some 
light. Two popular conclusions; (a) that 
exposures timed to divert atten- 
tion from the 40-hour week and labor prob- 
in general, and (b) that all 


tractors are getting inordinately 


were 


war con- 
rich. Truth 


seems to be that the time had come to ¢rys- 
tallize price policies. 

Neither branch of so far, has 
pulled much weight on war-profits questions. 
This, however, does not indicate a lack of 
understanding or of the will to do the job. 
The question is too complicated to be settled 
by a simple formula. 

The House passed a flat six-percent ceil- 
ing on war profits; a method likely to be 
dropped. Analysts think it was so drawn 
that manufacturers with quick turnovers 
could still make excessive profits. The Sen- 
ate first proposed a sliding scale; with the 
ceiling coming down as the size of the con- 
tract goes up. This may possibly be re- 
tained; but it, too, standing alone, is too 
simple and unadaptable to do the job. Fur- 
ther objection to both plans; a smothering 
burden of accounting. 

The Senate then set up the principle of 
contracts drawn with renegotiation clauses; 
allowing the contracting agencies, WPB, 
Army, Navy, Maritime Commission or what 
not, to review agreements and to slice ex- 
cessive profits back into the Treasury. Ob- 
jection is that contractors would be reluctant 
about making such uncertain agreements. 
The bill is in conference, where it is likely 
to be completely rewritten. There is no de- 
sire to smear all contractors, as a class, with 
charges of profiteering and lack of patriot- 
ism; no desire to deny them 
profits. 


congress, 


reasonable 


Favored guess is not a rigid percentage 
formula, written into law, but a set of ad- 
justable standards and administrative poli- 
cies. There are too many variables and in- 
tangibles of real importance to be handled 
on the basis of formal and negative law. An 
important group in congress believes any 
formula, legislative or administrative, must 
be supplemented by excess-profits taxation 
with long teeth. Expect such legislation this 
summer. 


Lumber Shortage Problem 


The Lumber and Timber Products Com- 
mittee is seriously concerned over a_ prob- 
able lumber shortage. Such a shortage is 
certain to develop unless manufacturers can 
get the sawmill and kiln equipment they 
must have if they are to produce the lumber 
for which the government is asking. 

Figures make this clear. Lumber produc- 
tion for 1941 stood at 32 billion feet; and of 
this amount 72 percent went directly or in- 
directly into the war effort. Lumber demand 
for 1942 is estimated at 35 billion feet: with 
some observers placing the figure as high as 
38 billion feet. It is estimated that the di- 
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rect and indirect use of this year’s produc- 
tion in the war effort will reach 87 percent 
of the total. For our immediate purpose the 
percentage of governmental use of lumber is 
useful only in indicating how completely the 
industry has been mobilized for war work 
and in explaining why the WPB is limiting 
the use of lumber as well as the use of steel 
and copper in civilian construction. But 
however this huge amount of lumber is used, 
the industry has the problem of producing it. 

A year or more ago, when lumber produc- 
tion stood at 28 billion feet, the Lumber and 
Timber Products Committee was urging the 
government to make use of proven wood- 
construction practice to save steel. It was 
justified in doing this; for at that time the 
mill capacity was larger than current de- 
mand. Since then, as the figures show, 
demand for lumber has risen like a tide; but 
production capacity has not risen. It is, if 
anything, smaller; for permitted replacement 
of equipment has hardly held even with wear 
and destruction by fire. 

If manufacturers can get the relatively 
small allowance of new equipment for which 
they are asking, the industry will be able to 
effect an enormous saving for the govern- 
ment. Ten pounds of steel, in the form of 
needed sawmill and kiln equipment, make 
possible the production of enough lumber to 
take the place of a ton of steel in construc- 
tion; a savings ratio of two-hundred to one. 
The committee, however, is having difficulty 
in getting this equipment allowed. Officials 
remember the statements of 1940 that lum- 
ber production capacity was larger than cur- 
rent demand. They seem unable to under- 
stand that in the meantime demand has 
passed production capacity. 

It is no military secret that with ship 
ments of munitions overseas to American 
and allied forces the government is using 
enormous quantities of crating lumber and 
boxes. Figures are not available for pub- 
lication; but the guess has been made that 
this one item is considerably larger than the 
footage of lumber available for purely civil- 
ian uses. Much of this crating and boxing 
lumber must be of good quality and thor- 
oughly kiln dried. Lumber has long since 
become a vital war material. The trees are 
available, but have to be sawed and 
lumber processed. 


logs 


In addition to this effort to step up produc- 
tion, the committee is endeavoring to make 
existing facilities fully efficient in the war 
effort. It is trying to induce the govern 
ment to make advance commitments, so that 
every saw and kiln may be kept in constant 
use. An avalanche of orders, all marked 
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for delivery within a brief time, comes down 
upon the industry all at once. Many could 
have been placed earlier. The co-ordination 
of procurement and_ specification, using the 
technical knowledge of the industry, could 
effect large savings. The army’s “auction 
market” has been highly useful; making it 
possible for small producers to bid for and 
secure parts of orders too large for one 
producer to handle by himself. 


Conservation Order L-41 

The purpose of Conservation Order No. 
L-41 (see page 28) is to defer for the dura- 
tion of the war all construction which is not 
essential, directly or indirectly, to the suc- 
cessful prosecution of the war, and which 
involves the utilization of labor, material or 
construction plant urgently needed in the 
war effort. 

The order recognizes that certain build- 
ings, forbidden by the general terms of the 
order, are necessary. It allows the applica- 
tion for construction permits in such cases. 
Later rulings will determine how useful this 
provision is to the industry and to the pub- 
lic. Where a real need can be shown, espe- 
cially if the dealer has the materials in stock, 
it is possible and even probable that the per- 
mit will be issued. Secretary Northup, of 
the NRLDA, suggests that dealers make 
such applications for small residences, farm 
buildings needed in food production and the 
like. “Naturally,” he adds, “we are think- 
ing only of construction projects where a 
legitimate need exists, and the need for 
which can be honestly and fairly shown.” 

\ssignment of preference ratings by 
PD-1 or 1A certificates do not constitute 
authorization to begin construction. Such 
authorization is carried only by the prefer- 
ence ratings and certificates listed in Sched- 
ule A of Conservation Order L-41. Plans 
ior administering this order are not fully 
iormulated ; but it is probable that the FHA 
will receive and act upon applications for 
permits to build. 

In general, if construction work was 
started before April 9, the job may be com- 
pleted. The order makes it clear, however, 
that because a project was started before that 
(ate does not mean it may not be stopped; 

critical material to be used is deemed of 
more value in the war program. It is gen- 
crally believed, however, that homes, farm 
buildings and the usual type of work done 
by average retailers can be completed if work 
Was actually started before April 9. 

This order, in terms of purpose, rests upon 

new foundation. Earlier orders were in- 
tended to save certain critical materials, such 
as steel and copper; and limitations on the 
use of labor, lumber, mason supplies and the 
like were incidental. Their use was forbid- 
den only when saving them would save the 
critical materials. L-41, however, goes all 
out in savings; definitely names labor, ma- 
terials in general and construction facilities. 

“It is cold comfort to point out others 
who are harder hit than we are,” said a 
Washington lumber executive. “But lum- 
bermen have a less serious situation than 
automobile dealers, to mention but one other 
group. After all, this is a war; one that will 
not wait. Building repair will be an im- 
Portant out for most lumber retailers. Some 
ot them are getting important business in 
defense areas. But there it is. The order 
has given us a management problem.” 
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Small Plant War Orders 


The survey of American production 
plants indicates with some hard realism why 
not many small plants have gotten war or- 
ders or sub-contracts. Few are equipped, 
physically or mentally, to do what the gov- 
ernment wants done. The government has 
set up some machinery to aid small plants 
with loans and with specialist help. It of- 
fers this help not on the basis of what the 
plants need to keep them solvent but on the 
basis of what the plants can do in the war 
effort. 

This page has been present at enough con- 
ferences of small business men seeking con- 
tracts from government officials to know 
that the “mental equipment” or attitude, 
mentioned above, is of high importance. Men 
who know the war program, who have 
picked out items they can make, who are 
prepared to prove, with facts about skilled 
man power, transportation, plant equipment 
and management experience, that they can 
make these things, are listened to with in- 
terest. Those who bring only a plea to be 
given “something” so they can keep their 
businesses solvent get little consideration. 
The war effort, all along the line, is going 
professional. Discipline, both of labor and 
of management, is tightening. Efficient pro- 
duction is the measuring rod. Small plants 
can get orders, if they stand tall enough 
along this rod. 

The War Production Board reports the 
organization of 444 labor-management com- 
mittees to get production drives under way. 
Companies in which these committees have 
been organized range from Westinghouse 
and du Pont to the smallest shops in the 
war program. 


Group Warehousing 


A group warehousing plan designed to per- 
mit more efficient use of storage facilities 
and to simplify dealings between warehous- 
ing companies and Government procurement 
agencies has been worked out by the Office 
of Defense Transportation, the War De- 
partment, and other Government agencies. 

The plan calls for the pooling of available 
storage space through emergency warehouse 
associations formed by public merchan- 
dise warehousemen in distribution centers 
throughout the country. 

The plan is already in operation in Kansas 
City, Mo. The ODT’s Division of Storage, 
of which Colonel Leo M. Nicolson is direc- 
tor, is aiding in the establishment of similar 
associations in New York City, Philadelphia, 
Boston, Chicago, and other cities where 
shortages of storage space are expected. 

Under the group warehousing plan, a Gov- 
ernment procurement agency, instead of ne- 
gotiating separate contracts with a number 
of individual companies, signs a single con- 
tract with a local warehouse association for 
a large block of space. A single Govern- 
ment order may be issued for storage or 
shipment of materials by different companies. 
Each company is bonded to the association, 
to which it bills all charges. The manager 
of the association in turn bills all charges to 
the Government. 

All group contracts drawn up under the 
plan will be carefully studied by the ODT 
to assure that the rates to be charged, and 
the terms and conditions of storage, are rea- 
sonable. The plan will be conducted on a 
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voluntary basis, all owners of storage facili- 
ties in a given locality being given an op- 
portunity to take part in the pool. Under an 
arrangement agreed to by the Department of 
Justice, warehouse operators entering into 
group contracts which have been approved 
by the ODT during the war emergency will 
not be subject to prosecution under the anti- 
trust laws. 

3y making it possible for Government 
agencies to obtain small units of storage 
space operated by many different companies, 
the pooling plan is expected to result in 
fuller use of existing warehouse facilities, 
while reducing the need for construction of 
new facilities to meet expanding war pro- 
duction needs. 


Dealer Inventory Limits 

The WPB has issued an order limiting 
inventories in some 19 fields, including build- 
ers’ supplies. The order states that in the 
eastern and central time zones such inven- 
tories may not exceed twice the sales value 
of shipments in the second preceding cal- 
endar month. Elsewhere inventories three 
times the value of such shipments are per- 
mitted. This order was intended originally 
to apply to metal stocks and articles made 
largely of metal. Inquiry indicates that it 
still applies only to inventories of metals. 
However, the WPB is now holding hearings 
and may extend the order to cover other 
builders’ supplies. The NRLDA has pro- 
tested against such an extension. The one 
reason for anticipating such a broadening of 
the order is the fact that the WPB has 
changed its earlier policy of conserving se- 
lected critical materials and now seems to be 
limiting the use of all materials, labor and 
construction capacity. But until official in- 
terpretations are given out by the WPB, 
something which may be expected soon, re- 
tailers may consider that this inventory limi- 
tation applies only to metals. 


Rationing Violations 


Willful violators of rationing orders and 
rationing regulations issued by OPA now 
face direct prosecution and severe penalties 
under provisions of the Second War Powers 
Act, 1942. 

The Act, which became effective recently, 
provides a maximum penalty of $10,000 fine 
and imprisonment for one year for willful 
violation of priority orders of the War Pro- 
duction Board or of rationing orders or reg- 
ulations of OPA, whether already in effect or 
issued in the future. 

John E. Hamm, Acting Price Administra- 
tor, disclosed that OPA, working in close 
cooperation with the Department of Justice, 
has adopted a comprehensive plan of action 
for investigation and criminal prosecution 
of those persons who flout the rationing 
rules. This plan will be pursued vigorously 
he said, with the object of making illicit 
trafficking in rationed articles an expensive 
business. 

Until passage of the Second War Pow- 
ers Act, enforcement of the rationing pro- 
gram has been severely handicapped by the 
fact that the law provided no criminal pen- 
alties for even the most flagrant violations 
of rationing requirements. Misrepresenta- 
tions to the government of facts concerning 
supplies could be prosecuted for such mis- 
representation, but notorious violators could 
merely be enjoined. 
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BUILDING 


Conservation Order No. L. 41 

War requirements of the United States 
have created a shortage of all materials re- 
quired for war production and construction 
necessary thereto, for private account and 
for export; the War Production Board ac- 
cordingly has stated as its policy that it is 
in the national interest that all construction 
which is not essential, directly or indirectly, 
to the successful prosecution of the war, and 
which involves the utilization of labor, ma- 
terial or construction plant urgently needed 
in the war effort, be deferred for the dura- 
tion of the emergency; the following order 
is, therefore necessary and appropriate in 
the public interest to conserve scarce mate- 
rials by allocating them to essential uses and 
restricting their use in non-essential 
struction. 

SECTION 


con- 


1075.1—CONSERVATION 
ORDER No. L-41 
(a) Definitions. For the purpose of this 
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TRENDS AND INFLUENCES 


(1) “Person” means any individual, partner- 
ship, association, business trust, corpo- 
ration, governmental corporation or 
agency, or any organized group of per- 
sons, whether incorporated or not. 


(2) “Construction” means the erection, con- 
struction, remodeling or rehabilitation of 
any building, structure or project, or 
additions thereto or extensions of al- 
terations thereof, but not including 
maintenance or repair as defined in 
paragraphs (a) (8) and (a) (9) below. 

(3) “Residential Construction” 
Construction where the principal func- 
tion of the building, structure or proj- 
ect is or will be to provide living space 
or accommodations, including, but not 
limited to, single or multiple dwelling 
units, dormitories, hotels, and apart- 
ment houses. 


(4) “Agricultural Construction” means any 


means any 


(6) 


Construction, where the building, struc 
ture or project is used in the production 
of agricultural products including but 
not limited to, those produced by farm 
ers, planters, ranchmen, dairymen, or 
nut or fruit growers. 


“Other Restricted Construction” means 
any Construction, other than Residential! 
and Agricultural Construction, including 
but not limited to commercial, industrial, 


way, sub-surface and utilities construc- 
tion, whether publicly or privately 
financed. 


“se 


Begin Construction” means to initiat 
Construction by physically incorporat- 
ing into any Construction material 
which is an integral part of the Con- 
struction. 

“Cost” is meant to include the total cost 


of labor and material, including equip 
ment, architects,’ engineers’, and con 








Order : Construction, other than Residential 
SCHEDULE A--CONSERVATION ORDER L-41 
The following Preference Rating Orders and Certificates are listed pursuant to paragraph (b) (7) (i) of the above Order. 
\ general description of the type of construction covered by each, the appropriate application form and where such form 
should be filed, are given solely for purposes of identification. 
Preference Type of Construction Application Forms 
Rating Order 
P-14-a Shipyards and shipways. No form. 
P-14-b 
P-19 Buildings, structures and _ proj- No further application 
P-19-a ects important to the war effort under P-19 and P-19-a. 
and essential civilian needs, for P-19-h or P-19-i. 
other than housing. 
P-19-qd Publicly financed housing. Application is made only by 
P-19-g federal agency principally 
ested in the construction. 
P-19-e Public roads. Application is made by 
through the Public Roads 
ministration of PWA. 
P-19-h Buildings, structures and _ proj- Forms PD-200 and PD-200A. 
P-19-i ects important to the war effort 
and essential civilian needs other 
than housing. 
P-41 Construction of air transport fa- See order. 
cilities. 
P-46 Certain types of utilities con- See order. 
struction. 
P-55 Privately financed Defense Hous- Form PD-105 
P-55 (Amend.) ing. 
P-G8 Construction related to Petrol- See orders in M-68 series. 
eum Enterprises as defined and 
limited therein. 
T’-110 Remodeling of housing in de- Form PD-406 
fense areas. 
P-115 Expansion of canning plants. Form PD-285 
‘ rt fi- ? . ‘ 
ante Principally buildings, structures Form PD-2A 
PD-3 and projects owned or to be 
PD-2A owned by the Army, Navy or 
: ertain other governmental 
agencies, 
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jurisdiction 


Commission, 


Washington, D. C. 


With the field office of FHA hav- 


ing jurisdiction over the loca- 


the site. 


With the field office of FHA hav- 
ing jurisdiction 
the site. 


over location of 


With field office of FHA 


over the 


having 
location of 
the site. 

With 


WPB, Washington. 


With the contracting or procure- 
ment official having jurisdiction 
over the contract. 
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The logs roll in and the finished products roll out as Paul Bunyan's 
crews are highballing three shifts. A large percentage of the out- | CALIFORNIA PINES 


put is for War use. Uncle Sam comes first but other commit- sult Cunmuenay S Saas Tite 











"Paul Bunyan's” 








LUMBER MOULDING PLYWOOD 


ments are taken care of as promptly and fully as possible. Year | Incense Cedar VENETIAN BLIND SLATS 


tound production at Westwood keeps ‘em rolling. 
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tractors’ fees, insurance charges and 


financing costs. 
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“Maintenance” means the upkeep of a 
building, structure or project in sound 
working condition. 


(9) “Repair” means the restoration, without 
change of design, or any portion of a 
building, structure or project to sound 
working condition, when such portion 

rendered unsafe or unfit for 

wear and tear, damage or 
other similar causes. 


has been 
service by 


(b) PROHIBITED CONSTRUCTION. 
No Person shall, after the date of issuance 
of this Order, Begin Construction, or order, 
withdraw from 
inventory or in any other manner secure or 
use material or construction plant in order 
to Begin Construction, unless the Construc- 
tion is within one of the following classes: 


purchase, accept delivery of, 


(1) The Construction is to be the property 
of the Army or Navy of the United 
states, the United States Maritime Com- 
mission, the Panama Canal, the Coast 
and Geodetic Survey, the Coast Guard, 
the Civil Aeronautics Authority, or the 
Office of Scientific Research and Devel- 
opment. 

(2) The Construction consists of any build- 
ing, structure of project which is used 
directly in the discovery, development or 
depletion of mineral deposits. 

(3) The Construction is of a type subject to 
the provisions of any order in the M-68 

relating to the production and 
distribution of petroleum. Any such 
construction is permitted only to the ex- 
tent authorized by the applicable order 
in the M-68 series. 


series 


Construction is Residential and 
(i) the estimated Cost is less than five 
hundred dollars; or 

(11) is to reconstruct or restore 
dential Construction damaged or de- 
stroyed after December 31, 1941, by 
fire, flood, tornado, earthquake, act 
ot God or the public enemy. 


(4) The 


Resi- 


Construction is Agricultural and 


Cost is less than one 


thousand dollars. 


the estimated 


(6) The Construction is Other Restricted 
Construction and the estimated Cost is 


less than five thousand dollars. 
Construction has been or is here- 
after authorized by the Director of Pri- 
irities of the Office of Production Man- 
agement or by the Director of Industry 
Operations by the issuance of 
(i) one of the Preference Rating Or- 
ers or Certificates listed on Sched- 
attached hereto, as_ that 
schedule may be amended from 
n according priorities 
assistance to the Construction; or 
(i1) an order specifically authorizing the 


time, 


( structior 
Provided, however, that the exceptions set 
fortl yaragraphs (b)(4)(1), (b)(5), 


(b) (6) shall not be construed to author- 
ize separate or successive Construction oper- 


ations the aggregate Cost of which over any 


nt specifies the applicable paragraph 
r the particular building, structure or 





¢ month period exceeds the 
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(c) PROHIBITED DELIVERIES. No 
Person shall accept an order for, sell, de- 
liver, or cause to be delivered, material or 
construction plant which he knows, or has 
reason to believe, will be used in violation 
of the terms of this Order. 


(d) FURTHER CONSTRUCTION 
LIMITATIONS. Nothing in this Order 
shall be construed to authorize the use or 
delivery of any material, or the application 
or extension of any preference rating, in 
violation of the provisions of any conserva- 
tion, limitation or other order or regulation 
heretofore or hereafter issued by the Direc- 
tor of Priorities, office of Production Man- 
agement, or by the Director of Industry 
Operations. 


(ce) ORDERS OR 
NOT CONSTITUTING AUTHORIZA- 
TION. The assignment of a preference rat- 
ing by a PD-1, PD-1A or other certificate, 
or by any order other than those listed in 
Schedule A, shall not constitute authoriza- 
tion to Begin Construction. 


({) APPLICATIONS FOR AUTHOR- 

ITY TO BEGIN CONSTRUCTION. 

(1) If the applicant requires priorities as- 
sistance for the proposed construction, 
an application shall be made for the 
appropriate Preference Rating Order or 
Certificate listed on Schedule A on the 
form referred to therein. 


CERTIFICATES 


io 


Where the applicant does not require 
priorities assistance, application for the 
specific authorization to Begin Construc- 
tion referred to in Paragraph (b) (7) 
(ii) hereof may be made by filing Forms 
PD-200 and PD-200A, or such other 
forms as may hereafter be prescribed, 
together with a statement showing (1) 
that no priorities assistance is requested, 
(2) whether any previous application 
for authorization has been denied, and, 
if so, the reasons therefor, and (3) the 
total value of all Construction on the 
particular building structure or project 
in the preceding twelve month period, 
Such forms or statements are to be filed 
with the field office of the Federal 
Housing Administration having juris- 
diction over the location of the site. 


In applying either for priority assistance 
or for authorization to Begin Construc- 
tion, the applicant should also submit 
additional information as to the neces- 
sity for the proposed construction, any 
exceptional hardships which the restric- 
tions of this Order impose upon him, 
the effect on employment conditions if 
the application is denied, and any other 
pertinent facts. 


(g) VIOLATIONS. Any person who 
wilfully violates any provision of this Order 
or who wilfully furnishes false information 
to the Director of Industry Operations in 
connection with this Order is guilty of a 
crime, and upon conviction may be punished 
by fine or imprisonment. In addition, any 
such person may be prohibited from making 
or obtaining further deliveries or from pro- 
cessing or using material under priority con- 
trol and may be deprived of priorities assist- 
ance by the Director of Industry Operations. 


(h) COMMUNICATIONS. — Applica- 


tions, communications and reports under 
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this Order shall, unless otherwise directed, 
be addressed to: 

War Production 

Washington, D. C. Ref; L-41 
Those relating to Residential Construction 
shall in addition be conspicuously marked 
those relating to Agricultural Con- 
struction “Aer.,” and those relating to other 
Restricted Construction, “O.R.” 

(i) EFFECTIVE DATE. This Order 
shall take effect immediately. Issued this 
9th day of April, 1942. J. S. Knowlson, Di- 
rector of Industry Operations. 


soard 


“Res,” 


Building Code Changes 

The use of substitute building materials 
would be permissable under an ordinance to 
be submitted to the common council, Leon 
M. Gurda, city building inspector has an- 
nounced. The present Milwaukee building 
code requires the use of some materials 
now listed as “critical” by the war produc- 
tion board. 

According to Gurda, the ordinance will 
provide for the creation of a committee to 
rule on what material shortages exist and 
on the acceptability of various substitutes 
for them. 

Legality of such an ordinance has been 
approved by the city attorney’s office, which 
said that the council could, if it wished, 
by reference, include in the ordinance the 
changes in the building code requirements 
recommended by the federal agencies in their 
reports. The ordinance would not affect 
the main body of the building code and 
could be repealed at the end of the war, 
leaving the building code intact. 

There had been some fear that the coun- 
cil would have to pass numerous and lengthy 
amendments to the present code itself to pro- 
vide for each substitute material. 


Omit Lath and Plaster 

Assistant Federal Works Administrator 
3aird Snyder has urged plasterers’ and 
lathers’ unions to give wholeheartedly sup- 
port to the FWA simplified plan for con- 
struction of war public works. The unions 
had protested certain features of the plan 
as a possible threat to the employment of 
their members. 

In asking their cooperation, Mr. Snyder 
gave the unions full assurance that all pos- 
sible measures, consistent with the all-out 
war effort, would be taken to preserve 
the jobs and even increase the employment 
of plasterers and lathers. 

Omission of plaster and lath from war 
public works will be confined to selected 
projects of temporary character which ar 
wholly Federally constructed. 


Building Loans 


In the 20 months from the start of the 
defense program up to March 1, 1942, sav- 
ings and loan associations of the Federal 
Home Loan Bank System loaned $1,400,- 
000,000 on housing in war industry areas. 

Nearly a half billion dollars of this amount 
was advanced directly for the construction 
of new homes. For the purchase of exist 
ing houses, savings and loan members oi 
the Bank System loaned an _ additional 
$554,000,000. Another $50,000,000 = was 
loaned for home repairs, modernization, and 
conversion of single to multiple dwelling 
units. The balance of the $1,400,000,000 
was advanced for refinancing and other pur- 
poses. 
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In ever-growing numbers hardwood buyers have come 
to know the advantages of specifying APPALACHIAN. 
The large variety, strength, beauty and wearability of 
these dependable woods are reasons why buyers and 
The producers and distributors 


users prefer them. 





ple, Birch, Beech, 


sure of superior q 


named on this page can supply you with the BEST in 
Appalachian Oak, 


Walnut, Poplar, Ash, Chestnut, Ma- 
Hickory, Basswood, Butternut, Cherry, 


Hemlock. When you order from these firms you can be 


uality and careful service. 
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* BRISTOL DOOR & LUMBER CO. 
Bristol, Va.-Tenn. 
Kiln-dried sepia Pane go oa Lumber, 


* CHERRY RIVER BOOM & LUMBER COMPANY 
Phifadelphia, Pa. 
Mills, — Mill, ma a *. hens egg 


Spru looring, Mouldings, 
‘Thm, ga Bay + ano Mixed 


* ELK RIVER COAL & LUMBER CO. 
Swandale, W. Va. 


“Elrico” Brand Appalachian 
and Other Hardwoods. 


Dimen- 








Mfrs. Poplar 


Famous 


* MOORE, KEPPEL & CO. 


Ellamore, W. Va. 
Band-Sawn Virgin Appalachian Hardwoods. 
5@ Years of Service. 


WEST VIRGINIA LUMBER CO. 
Elkins, W. Va. 


West Virginia Hardwoods — Air-dried, kiln-dried. 
Rough, Dressed or Resawed. Appalachian 
and Maple 





* MORRISON, GROSS & CO. 
Erwin, W. Va. 


- West Virginia Hardwoods. Band 
Mill, Dry Kiln and Planing Mill. 





* MOWBRAY & ROBINSON LBR. CO. 


Offices: Cincinnati, Ohio 
Mill at West Irvine, Ky. 
Complete Line of A) achian Hardwoods. 


Maple 
and Oak Flooring. 





* WOOD-MOSAIC COMPANY, INC. 


Louisville, Ky. 


“Parkay” a eee mt Flooring, 


D. C. STIMSON LUMBER CO. 
Owensboro, Kentucky 


Appalachian and Northern Kentucky Hardwoods, Soft tex- 
tured Poplar and Oak, Maple, Basswood, Ash, Hemlock and 
Pine. Mills at Haddix and Madisonville, Ky. 








*THE MOWER LUMBER CO. 
Charleston, W. Va. 


West Virginia Hardwoods, Air-dried, Kiln-dried, 
Rough or Surfaced. 
Mills: Omar, Marmet, Colcord and Pettus, W. Va. 


* M. E. CRISP LUMBER CO. 
Welch, W. Va. 


West Virginia and Kentucky Appalachian Hard- 
woods, Oak, Poplar. Beech, Maple. Ash, Hickory, 
Chestnut and other hardwoods. All facilities. 





* BLACKWOOD LUMBER CO., INC. 
East LaPort, N. C. 


Manufacturers Band-Sawn Appalachian Hard- 
wood Lumber. Can Surface, Kiln-Dry and 
Resaw. 


D. D. BROWN 
SURVIVING PARTNER 
M. M. & D. D. BROWN ELKINS, W. VA. 
Mfrs. Band and Circular Sawn West Virginia 


meptieckian Hardwoods—Kiln-Drying and Planing 
1 Facilities—Oak and Maple Flooring. Est. 1880. 








‘THE M. B. FARRIN LUMBER CO. 
Cincinnati, Ohio 


Kiln-Dried and Air-Dried Appalachian Hardwoods. 
“Century” Oak and Maple Flooring. 


-*STEARNS COAL & LUMBER CO. 
Stearns, Ky. 
Appalachian Hardwoods, Hemlock and White Pine. 





*W. M. RITTER LUMBER CO. 
Columbus, Ohio 


Appalachian Hardwoods 
Dry Thick Oak—Boat Oak 


HUNTINGTON HARDWOOD CO. 
ee W. Va, 
Manufacturers of Appalachian Hardwoods 
American Black Walnut our Specialty. 
HUTTON & BOURBONNAIS CO. 


Hickory, N. C. 


Soft-textured Appalachian oak, poplar, chestnut and 
pinus strobus white pine. Planing mills, dry kilns. 








*SALUDA RIVER LUMBER CO. 
Cleveland, S. C. 


Manufacturers Band Sawn Appalachian Hardwoods, 
Hemlock & Yellow Pine. Famous ‘“‘Caesarshead” 
Mountain Hardwoods. Planing Mill Facilities. 


*McCRACKEN & McCALL, Inc. 
Lexington, Kentucky 


Appalachian Hardwoods POPLAR BEVEL _— 
Band Saw and Planing Mill at Flat Lick, K: 


* TENNESSEE-EASTMAN CORP. 
Kingsport, Tena. 
Specializing in White Oak and Yellow Poplar from 
the famous limestone belt in the Appalachian 











mountains. 
* VIRGINIA HARDWOOD LBR. CO. Inc. 
Tazewell, Va. 
textured Appalachian P » Chestnut, 
Swine — Hemlock. = bs 5 oe fa- 
cilities. Modern Dry Kilns. at Bastian, Va. 








J. B. BELCHER 
Bluefield, W. Va. 
Appalachian Hardwoods, Air or Kiln Dried. 


* KITCHEN LUMBER CO. 
Ashland, Ky. 


Manufacturers of Appalachian Hardwoods, 
principally Poplar, Oak. Maple and Beech. 








MAY HARDWOOD CO. 


Louisville, Ky. 


Appalachian Hardwoods, Particularly Basswood, But- 
ternut, Hard and Soft Maple, Oak, Pesher and Walnut. 





* MEADOW RIVER LUMBER CO. 
Rainelle, W. Va. 


Manufacturers of West Virginia Hardwood Products. 
* Member Appalachian Hardwood Manufacturers, Inc. 


*VESTAL LUMBER & MFG. CO. 


Knoxville, Tenn. 
All Appalachian Hardwoods—Kiln-dried and 
Dressed. 
Mills at Duff and Knoxville, Tenn. 
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New Orleans Commission Salesmen 


The National Association of Commission 
Lumber Salesmen held an executive commit- 
tee meeting at the Roosevelt Hotel in New 
Orleans on Tuesday, March 24. 

The meeting was presided over by Maurice 
W. Grundy, New Orleans, La., president of 
the association. Others in attendance were: 

A. T. Brink, 3rd vice pres., Kansas City, 
Mo. 

M. P. Klumph, Secty.-Mgr., Cleveland, 
Ohio. 


W. E. Morgan, Columbus, Ohio. 
Rodney E. Browne, New York, N. Y. 
C. G. Cary, St. Louis, Mo. 

Ed. J. Koza, Chicago, Ill. 


Some of the important topics discussed 
were the establishment of a “War Commit- 
tee” to represent the commission lumber 
salesmen branch of the industry, which com- 
mittee would offer its services to the Gov- 
ernment in the prosecution of the war, and 
to assist the governmental departments in 
every manner possible., 

Also discussed was the subject—“Ceiling 
prices and how they affect commission lum- 
ber salesmen” and “How ceiling prices have 
affected stocks available for distribution 
through commission lumber — salesmen.” 
While the commission lumber salesmen are 
anxious for the Government to secure, with- 
ut interference, all of the lumber it re- 
quires for National Defense purposes, yet, 
they are quite concerned about keeping the 
civilian and commercial buyers sufficiently 
supplied with adequate stock to maintain the 
10rmal lumber markets, so that when the 
requirements of the Government are taken 
care of, the ordinary outlets for lumber will 
till be functioning and in position to take 
care of the large production of lumber which 
was created by the demands made upon it 
for National Defense. 


Pacific Coast Inspectors 


\t the annual meeting of the Pacific Lum- 
ber Inspection Bureau, Seattle, Wash., W. 
H. Turner, Willapa Harbor Lumber Mills, 
Raymond, Wash., was elected president. 
Other officers are: 1st vice president, F. H. 
Ransom, Eastern & Western Lumber Co., 
Portland, Ore.: H. J. Mackin, Canadian 
Western Lumber Co. Ltd., Vancouver, B. 
C.: S. E. Gange, Gange Lumber Co., Ta- 
coma, Wash.; Paul W. Billings, Mountain 
Lumber Co., Tacoma, Wash.; F. H. Hulbert, 
Hulbert Mill Co., Aberdeen, Wash.: secre- 
tary-manager, Frank L. Rogers: treasurer, 
R. W. Condon; secretary, British Columbia 
Division, T. H. Wilkinson, Vancouver, B. C. 

The secretary-manager’s report showed 
many changes from the Bureau’s business of 
former years. The following are some of 
the changes that came about. Waterborne 
shipments for the year dropped 20 percent 
below 1940. In 1940 amounts shipped to the 
three principal markets was almost identical 
but in 1941 there was a loss of 50.8 percent 
to the United Kingdom and 36.2 percent to 
Atlantic Coast with a gain of 20 percent to 


California. British Columbia suffered a de- 
cline of 41.4 percent and Washington lost 
18.3 percent, while Oregon recorded a gain 
of 2 percent. Lost in export volume was 
45.2 percent with domestic losses 3.3 percent. 


San Francisco Hoo-Hoo 


At a recent regular dinner meeting held 
in San Francisco, East Bay Hoo-Hoo Club 
No. 39 unanimously adopted a constitution 
and by-laws. President Lewis A. Godard 
presided. Kenneth Smith, president of the 
California Redwood Association, was speaker 
of the evening on the subject “Behind the 
Scenes in Washington Today.” W. W. 
Woodbridge, secretary-manager, Red Cedar 
Shingle Bureau, Seattle, spoke in a humor- 
ous vein. 


Lumber Sales Club 


The Baltimore and Washington Lumber 
Sales Club, meeting at Baltimore, April 10, 
added two new members to the list, and en- 
gaged in much discussion of ceilings and 
other matters that come in for consideration 
at this time, when war activities overshadow 
the trade to a considerable extent. The new 
members are Irving Duffy, at one time con- 
nected with the Lafayette Mill and Lumber 
Company, and of this city, and Eugene Mad- 
den, of the P. M. Barger Lumber Company, 
of Washington, who had previously been 
with Gallaher & Huguely there. Exchanges 
of opinion developed the fact that business 
continues good, with volume large enough to 
keep the concerns with which the salesmen 
are connected briskly at it, and confidence 
was expressed that the demand would keep 
up. Arthur V. Charshee, the president, oc- 
cupied the chair. The next meeting will be 
held in the Continental Hotel at Washington 
on the first Monday in May, when business 
of importance is expected to come up. 


Sacramento Hoo-Hoo 

Twenty-six Kittens were initiated at a 
Hoo-Hoo Concatenation held at the March 
meeting of the Sacramento, Cal., Hoo-Hoo 
Club No. 109. Banquet attendance numbered 
100. W. Henry Gilbert, Sacramento, is 
president of the club and John McBride is 
Viceregent Snark for the Sacramento dis- 
trict. 

The new members are Philip M. Starr, 
Lumbermen’s Supply, Inc., Sacramento; 
Lorin A. Forward, Alva L. Forward, For- 
ward Bros. Lumber Co., Manton; H. W. 
Hayes, The Diamond Match Co.; P. V. 
Burke, Sacramento Box Co.; Jack Steiner, 
Fuller Lumber & Supply Co., Sacramento; 
Frank E. Heard, Motroni Lumber Co., 
Woodland; Roy Brown, Sacramento; Chas. 
E. Richardson, Noah Adams Lumber Co., 
Clarksburg; John Dunnett, W. P. Fuller & 
Co., Sacramento; Joseph P. Moore, Moore 
& Garlick, Sacramento; R. E. Taylor, Ster- 
ling Lumber Co., Roseville; Lyman Leak, 
Loomis Lumber Co., Loomis; L. H. Carter, 
Carter Lumber Co., Sacramento; J. K. 
Mace, California State Division of Forestry, 
Sacramento; M. A, Bogardus, W. P. Fuller 
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& Co., Sacramento; W. H. Winfree, Dant & 
Russell, Modesto; Edward French, Stockton 
Mill & Lumber Co., Stockton; Marvin Nel- 
son, Hales & Symons, Sonora; James R. 
Pierce, Paramino Lumber Co., San Fran- 
cisco; Albert B. Walton, State Box Co., 
Sacramento; Wesley Peters, State Box Co., 
Sacramento; Hartley A. Chastain, North 
Sacramento Supply Co., North Sacramento; 
Lowell Van Luven, Ben Ali Building Sup- 
ply, Ben Ali; Glen A. Burke, Union Lum- 
ber Co., San Francisco; Nels H. Nelson, 
Sacramento Box & Lumber Co., Sacramento. 


Twin City Hoo-Hoo 


Dave Moberg of the Weyerhacuser team 
was elected president of the Twin City Hoo- 
Hoo Bowling League at a meeting in Minne- 
apolis, April 7, when the annual banquet and 
business meeting was held. He _ succeeds 
John Woods, of the Simons club. George 
Freeburg, Simons, was chosen vice presi- 
dent, succeeding E. A. Johnson, Insulite, and 
Harry Stoneman, Thompson, was re-elected 
secretary-treasurer. In a playoff preceding 
the dinner the Insulites defeated the Bennett- 
Baileys for the season’s championship, taking 
the Hoo-Hoo trophy and also a $10 prize 
for the season’s high three game total of 
2,878. Prizes were awarded the Bennett- 
Baileys for a high single game total of 
1,103; Elmer LaPage, Weyerhaeusers, for 
high individual three-game total of 660 for 
the year, and Arthur Sahly, high individual 
single-game total of 258. The award of 
these and other prizes preceded a “blind 
tiger” tournament at the Minneapolis Ath- 
letic Club. 


Southern California Retailers’ 
Convention 


Lumbermen from 51 Pacific Coast cities 
attended the annual convention of the South- 
ern California Retail Lumber Association 
at Pasadena, Calif., April 10 and 11 to 
hear speakers from the Pacific Northwest, 
the Middle-west and northern and South- 
ern California discuss how lumber dealers 
may fit themselves into the war economy 
and continue to sell the present market in 
the face of building and material restric- 
tions. 

Registered attendance was 253, represent- 
ing 45 cities in Southern California, five 
in northern California, and Portland, Ore., 
Minneapolis, Minn., and Lakeport, N. Y. 

The first business session was called to 
order at 2 p.m. April 10 by Retiring Presi- 
dent A. E. Fickling of Long Beach, who 
surrendered the gavel to President-elect 
Harry E. Whittemore of San Diego. 

The first speaker—Kenneth Smith, San 
Francisco, president of the California Red- 
wood Association, discussed “What 1s 
Ahead for the Industry.” - He scored the 
“politics as usual” attitude in Washington 
and warned lumber dealers of the need for 
developing new fields of business if they 
hope to survive the war. 

He advised Southern California retailers 
of the need of a revival of old-fashioned 
“srass-roots” selling to develop new sources 
of business to take up the slack when the 
defense housing business ceases. . 

He cited as opportunities for new  busi- 
ness which retailers might find profitable 
the drives for beautifying back yards which 
are now in progress in many communities. 
These drives, he declared, should produce 
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umber Moves Up to the Front 





Lumber lift at Neils Mill, Libby, Montana 


SALES REPRESENTATIVES: 
Campbell-Moore Lumber Co., 
540 Equitable Bldg., 
Denver, Colorado 
M. W. Christle, Box 1387, 
Great Falls, Montana 
Noll Welty Lumber Co., 
Kansas City, Missouri 


The drive of war goes grimly on. 
And now new demands on the 
fighting forces and new jobs on 
the production line to back the 
battle line. Lumber is more than 
ever a war material, a vital need 
of the Nation. 


The wartime tempo of lumber 
production is faster and faster. 
The lumber industry is on the 
job for the duration. 


J. Neils Lumber Company has 
enlisted all its manufacturing re- 
sources to help do the ONE BIG 
JOB. 


J. NEILS LUMBER CO. 


PORTLAND, OREGON, American Bank Building 
CHICAGO, ILLINOIS, 308 West Washington, Paul Curtis 
NEW YORK CITY, 295 Madison Avenue, LeRoy Johnson 1074 

MINNEAPOLIS, MINNESOTA, Midland Bank Bldg., J. C. Roche 


HIGHER-SPEED PRODUCTION 
TO AID IN THE VICTORY DRIVE 


The two Neils mills (one at 
Klickitat, Wash., one at Libby, 
Montana) are operating at full 
capacity and high speed. Here 
are unfailing timber supplies, 
modern manufacturing equip- 
ment, organizations of trained, 
willing workers. 


We pledge our determination to 
keep up with every demand of 
our Government. And we will 
do our very best to supply the 
needs of our regular customers. 
And the quality of Neils lumber 
will always be maintained. 


Members Western Pine Ass’‘n. 


SALES REPRESENTATIVES 
Cowan & Cowan, 
Waterloo, Iowa 
Henry Schoknecht, Plaza Hotel, 
Milwaukee, Wisconsin 
Proudfit-Prestegaard Lbr. Co., 
Terminal Bidg., 
Lincoln, Nebraska 








Buyers, Users have good words for 


Anaconda 






“We try to keep our 
yard well stocked 
with Anaconda Pine. 
Ourcustomers like it” 
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WHAT a satisfaction it is for Chae eo 
the lumber dealer to KNOW of narins 
that the stock he sells his Mowea ©: 
customers is all right in all ove GLAM 
ways. This Anaconda Pine : wt ructt 
is the kind of lumber that ‘Ttem® 


wins and holds customers. 
Its quality is in the timber 
that yields it, in the careful 
seasoning, in the expert 
manufacturing. 


jons 


Finish, Dimension, Timbers, 
Knotty Pine, Yard and Shed 
Stock, Factory Lumber, Bevel 
Siding, Mouldings, Cut Stock, 
Ties, Lath, Box Shook. 


Member Western .Pine Assn. 
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GREGG &co 


Conner Catinet 


E e characterize this 
edente d from an Early 
Sturd; ly made of Ponderosa 
Plywood and treated with 
ive lasting protection. Com- 
d assembly instructions fur- 


pre $8.58 §.0.8: 
Wat 


SIZE 33”x79"x14" deep al 
in corrugated carton. 54 Ibs. 


Sold only through recognize 
check less 2% to avoid credi 
request. 


GREGG & SON 


Manufacturers of quality woodwork since 1719 


NASHUA NEW HAMPSHIRE 


Remodeling 
Modernizing 
Duplexing 


Let us help you 
get this 
money- 
making 
business 


PLANS That “= PROFITS 


Man. 


ers. Send 


d dea 
t delay. Catalog 














is’ being trans- 

ble, “ rent-paying prop- 
ns many a sale of 
serial. Our Remodeling 
is business. 


If your draftsman is drafted 
let us do your drafting 


WRITE FOR FREE COPY 
“Selling Homes ata Profit” 


Lumberman’s Plan Service, Box 211, Peoria, Ill. 


Amemecanfiumberman 


orders for material for wood benches, 
arbors, trellises, fences and other items for 
progressive dealers. 

Mr. Smith predicted a 
fabricated houses after the war and declared 
retail lumber dealers will find it to their 
advantage to get a share of this business. 

The closing talk on the April 10 program 
was delivered by A. R. Thomas, manager of 
the Los Angeles priorities district office of 
the War Production Board. Discussing 
priorities and defense housing, Mr. Thomas 
outlined the complexities of the priorities 
setup in respect to building materials in the 
defense housing field. He answered scores 
of questions from the floor. 

The second day’s 
order at 9:30 a.m. on 
Park Arnold of Glendale 
day. 


Capt. W. 


boom in pre- 


session was called to 
April 11, with H. 
as chairman of the 


Bingham, district director of 
the Federal Housing Administration, 
Angeles, in his talk on “Private Housing,” 
declared that the Southern California lum- 
ber and building industries should prepare 
for an influx of 100,000 more defense work- 
ers within the next 10 months, who will 
require homes over and above the number 
now available. 

He discussed the requirements of recently 
introduced FHA regulations pertaining to 
location of defense workers’ homes in rela- 
tion to the defense plants of the area, the 
rents which may be charged, and details 
of new FHA and WPB orders and critical 
lists with respect to building material, heat- 
ing and plumbing installations in defense 
workers’ homes. 

Verne Orr, vice-president, Chrysler Cor- 
poration of California and consultant pro- 
fessor of marketing at Stanford University, 
told the convention” it is essential that 
we put our personal liberties and our stand- 
ard of living in escrow for the duration of 
the war.” 

His subject was “Leadership 
Unusual as Usual.” He 
upon the motor vehicle and tire shortage, 
urging retail lumber dealers to encourage 
their truck drivers to drive slowly to save 
tires. 

He told truck and car owners who are 
not eligible to preference ratings to make 
up their minds that they will not be able 
to get tire replacements until about the 
close of 1944, because, in his opinion, it 
would take that long to develop synthetic 
production to the 700,000 tons a year needed 
for war requirements. 


Los 


Te day— 
dwelt at length 


He also advised lumber retailers not be 
surprised if rationing of transportation and 
hauling units is an early development. 

Lathrop Leishman, Pasadena, served as 
chairman of the April 11 afternoon business 
session, introducing President Harry E. 
Whittemore of San Diego, who presented 
the Association’s contemplated program for 
1942 in a brief report entitled “Your Asso- 
ciation and You.” 

The need for increased membership to 
generate extra effort during the war years 
and streamlining the association’s setup to 
make it more convenient for district groups 
to meet were highlights of Mr. Whitte- 
more’s report. He also advised dividing 
the southeastern California district into in- 
dividual Imperial Valley and Coachella 
Valley groups as part of a plan to create 
greater flexibility and ease of contact. 

The last speaker on the program was Roy 
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Real Estate Analysts, 
St. Louis, Mo., a nationally known consult- 
ant on realty matters. Discussing “What 
to Do in ’42,” Mr. Wenzlick presented a 
series of charts portraying the inter-rela- 
tionship of rental values to building mate- 
rials and how one had been affected by the 
other. His charts depicted residential rents 
and wholesale building material and com- 
modity price changes from 1780 to 1941, 

The convention adopted a resolution ureg- 
ing Congress to increase the limit on Title 
Six financing to one billion dollars because 
of the near exhaustion of the $300,000,000 
originally established. 

The convention entertainment program in- 
cluded golf tournament at the Southern 
California Golf and Country Club on the 
morning of April 10; a trip for the ladies 
to the Henry E. Huntington Library and 
Art Gallery in San Marino on the after- 
noon of April 11; a dinner-dance and fun 
festival in the Huntington Hotel on the 
night of April 10; and the annual banquet 
and ball at the Huntington on Saturday 
night, April 11. 

Members of the 
were: General 


Wenzlick, president, 


committees 
Arrangements: A. E. Fickl- 
ing, Long Beach, and Harry Whittemore, 
San Diego; Entertainment: Paul Hallingby 
and Everett C. Parker, Los Angeles; 
Finance: L. K. Leishman, Pasadena, and 
George Lounsberry, Los Angeles; Speakers: 
H. Park Arnold, Glendale, and O. W. 
Hamilton, San Diego; Publicity: Ralph N. 
Saker, Los Angeles and Glen Miner, San 
Diego; Golf: Earl Galbraith and Ed. Bauer, 
Los Angeles. 


convention 


Coming Conventions 


June 2-3—National-American 
Lumber Association, 
tel, Pittsburgh, Pa. Annual. 

Apr. 15-16—Arkansas Association of Lum- 
ber Dealers, Marion Hotel, Little Rock, 
Ark. Annual. 

Apr. 10-11—Southern 
Lumber’ Association, 
fornia. Annual. 


Wholesale 
William Penn Ho- 


Retail 
Cali- 


California 
Pasadena 


Baltimore Lumber Exchange 

The Managing Committee of the Balti- 
more Lumber Exchange, at its monthly gath- 
ering held April 6 in the Merchants’ Club, 
altimore, found little more than routine 
matters to claim attention, and engaged in a 
general discussion of the prevailing state of 
business. It was pointed out that heavy 
government buying had caused something like 
a shortage in various stocks, and that it 
was not easy for distributors who desired 
lumber for private activities to obtain sup- 
plies. The customary luncheon afforded op- 
portunities for exchanges of views on the 
trade outlook. W. J. Appel, of the W. J. 
Appel Lumber Company, the president, oc- 
cupied the chair. 


Commission Salesmen 


Director of Northern Illinois, Edward J. 
Koza, called a meeting of his group and non- 
members to talk over Association affairs 
with Secretary-Manager M. P. Klumph of 
Cleveland, Ohio, who was on his way to at- 
tend the Annual Spring meeting of the Ex- 
ecutive Committee of the National Associa- 
tion of Commission Lumber Salesmen, Inc. 

Secretary Klumph outlined a few of the 
advantages to be gained by membership, and 
all non-members present stated they would 
join immediately. 
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BILL OF MATERIAL 


CONCRETE AND BRICK WORK 


210 cu. ft. conerete footing 

1075 eu. ft. concrete walls 

862 sq. ft. 4” concrete fir. bsmt. 

36 sq. ft. 4” concrete fir. frt. & rear ent. 
3 concrete steps 8”x!2”—5’'0” 

4 concrete steps 8”x12”—3'6” 

32 lin. ft. single flue chimney furnace 

32 lin. ft. 8’x1!2” flue lining 

Wall and ceiling finish 

5040 sq. ft. wall and ceiling 


ROUGH HARDWARE: 


15 sets sash weights and cord 
660 ibs. nails 
{ each, coal chute & fir, drain 


ROUGH LUMBER: 


pes. 6x6—7'0” posts 
pes. 


4 

8 

2 

2 

6 3 

4 . 2x6—14'0” sill plate 
° . 2x10—12°0” sill 

6 

4 

24 

24 
24 
20 
10 
13 
16 
22 pes. 2x4— zi 

6 pes. 2x4—18'0” collar beams 

48 pes. 2x6—20'0” rafters 

6 pes. 2x6—16'0” rafters 

{0 pes. 2x4—16'0” dormers, front 

4CO pes. 2x4—8'0” studs 

80 pes. 2x4—16'0” plates & shoe 

36 pes, 2x4—8'0” coal bin & fruit closet 
5 pes. 2x4—-16'0” coal bin & fruit closet 
460’ BM 1x6” D&M coal bin & fruit closet 
150’ BM ixi2” rough coal bin 

500 lin. ft. tx3 bridging 

1400’ BM {x4 roof sheathing 

15 squares roof. 

1700 sq. ft. %4” insulaton, walls 

2100’ BM 34x8” siding, walls 

1150’ BM tx6 D&M sub-floor 


1950’ BM [x3 finish floor 
1200 sq. ft. building paper, floor 


MILLWORK: 


1 0.8. door freme 3/0x6/8—1% ft. ent. 
i ft. ent. comp. pilasters, brackets & hood 
‘an 


door 3/0x6/8—134” as_ shown 

side 1.S. trim 

0.S. frame 2/8x6/8—134”, rear ent. 
door 2/8x6/8—1%4”, as shown 

side 1.8. trim 

bsmt. sash & frames 10/16—1%” 3 It. 
twin window frames 26/24—1%” 2 It. 


6 
windows 26/24—1%%” 2 It. ri 


sides 1.S. trim, twin 

windows & frames 26/24—1 34” 2 It. 
sides 1.8. trim 

window & frame 32/24—i1%” 2 It. 
side 1.S. trim 

window & frame 20/16—1%” 2 It. 
side 1.8, trim 

window & frames 20/20—1%” 2 It. 
sides 1.8. trim 

window & frames 26/20—1%,” 2 It. 
sides 1.8. trim 

sash & frame 16/20—1%” | It. 
side 1.8. trim 

~ ae frames 24/16—1%%” 1 It. 


sides 1.8. trim 

pair 0.S. shutters 26/24—Ii'%” 2 it. 
plaster arch form 8'0” 

plaster arch form 5’0” 

{ plaster arch form 3’0” 

Interior doors 

1 1.8. door & frame 2/8x6/6—13¢”" 54%” 
2 docrs 26x6/8—1 5%” 

2 sides plain trim 

1 1.8. door & frame 2/8x6/8—1%” 54” 
{ batten door 3/0x6/4—7_” 

No 1.S. trim 

1 D.A. door frame 2/8x6/8—1%" 5/4” 

1 deor 2/8x6/8—1%” 

2 sides 1.S. trim 

5 1.8. doors & frames 2/8x6/8—1%"—5'/4” 
10 sides 1.S. trim 

2 1.8. door frames 2/6x6/8—1%"—5'4”" 
2 doors 2/6x6/8—1%” 

4 sides 1.8. trim 

2 1.8. doors & frames 2/4x6/8—15¢"—5'4” 
4 sides 1.S. trim 

3 4.8. doors & frames 2/0x6/8—1%%"—5'4” 
6 sides 1.S. trim 
{ 
2s 
2 
4 


—=-NNR N—-=—“NNNR BR KKK ON fF NUK Ke 


1.8. door & frame | /8x6/8—130”—5'4”" 
ides 1.S. trim 
1.8. doors & frames 2/4x6/0—134"—5%”" 
sides 1.S. trim 

400 lin. ft. 34x4%4” base 

400 lin, ft. 36x34” base shoe 

40 lin. ft. 34x16” closet shelves 


ae 
; 


‘ 


a 


a 


40 lin. ft. %4x18” fruit closet shelves 
52 lin. ft. 34x5” hook rail 

70 fin. ft. 34x12” cleats 

corner china cases stock 

medicine cases stock 

base kitchen case 4/0x3/0—24” 

base kitchen case 3/0x3/0—24” 

wall kitchen case 4/0x3/10—1i2” 

wall kitchen case 3/0x3/10—12” 

sink front 2/6x3/0 

linen cases 2/4x8/0—i8” 

set basement stairs 3°0"—i2 R. plank 
set main stairs 3’0” 12 R open {| end 


EXTERIOR MILLWORK: 


~_——Nn— =e = WD 


Cornice 

80 lin. ft. 34x24” gable 

8C lin. ft. 34x72” gable 

160 lin. ft. %4x5” gable 

80 lin. ft. 34x134” gable mould 

80 lin, ft. 1¥exi%” gable mould 

270 lin. ft. 34x72” eave 

90 lin, ft. 34x1%4” eave mould 

90 lin. ft. 1¥exl¥e” eave mould 

40 lin. ft. 34x52” dormer, rear 

40 lin, ft. 34x1%” dormer mould, rear 
56 fin. ft. 44x4” dormer, front 

36 lin. ft. 344x134” dormer mould, front 
{2 lin. ft. txt” dormer mould, front 
36 fin. ft. %4x10'” front 


Complete Blueprints, Specifications and List of Materials, $3.50 





FINISH HARDWARE: 


5 sets bsmt. sash hardware 
3 sets bsmt. sash hardware 

15 sash flocks & lifts 

i front door lock 

{ rear door lock 

1 1.8. rim lock 

16 1.8. mortise locks 

1 pr. push plates 

3 pr. 4x4 L.P. butts & screws 

16 pr. 3Y2x3% L.P. butts & screws 
1 pr. 8” strap hinges 

{5 rubber tip door bumpers 

26 pr. surface hinges, cases 

14 small locks, cases 

12 elbow ecatehes, cases 

12 dozen coat hooks 

To Omit Finish for Second Floor 


ILE Of won erred? UPULIUIN] UBILauY 4 











wt 


/ 


— 


LIVING 20: 


14.4% 14.0 


BILL OF MATERIAL 


Uo 
\S 
N 
s 
3 
y 
= 
= 
= 
| 
= 
= 
— 
— 
= 
= 
Fat 
a 
= 
gt 
*« 


84 pes. cut bridging 

1100 ft. ix6 No. 2 S48 D&M 
725 lin. ft. 2x4 plates 

250 pes. 2x4—8 studs 

10 pes. 2x6—8 studs 

8 pes, 2x8—I8 joists 

13 pes. 2x8—16 joists 

13 pes. 2x8—14 joists 

8 pes. 2x8—I2 joists 

2 pes. 2x8—i2 headers 

2 pes. 2x8—14 headers 

10 pes. 2x8—f4 plates 84 pes. cut bridging 

7 pes. 2x8—12 plates 21 pes. 2x6—9 ceiling joists 
i pe. 2x8—8 plates 60 pes. 2x4—i10 gable studs 
38 pes. 2x10—i4 joists 44 pes. 2x6—i8 rafters 

10 pes. 2x10—18 joists 4 pes. 2x6—i4 rafters 

2 pes. 2xi0—14 headers 4 pes. 2x6—12 rafters 

2 pes. 2x10—i2 headers 1500 ft. ix8—Ne. 2 shiplap 


CONCRETE & BRICK WORK: 


15 yds. conerete 

28 ft. 8xi2 flue lining 
825 common brick 

{ cleanout deor 

| thimble 

1220 common blocks 8” 
Mortar for above 


. 


LUMBER & MILLWORK: 


Cortiplote: Blauprints; SpveMiussions sind Lilet of Mutertite, 4450 





400 ft. Ix6 No, 2 attic floor 

1265 ft. 1x6 Ne, 2 848 roof sheathing | 
It squares roofing (Sa 
2 rolls slaters’ felt = 
5 rolls black waterproof paper 

{ rott 65 th. roofing valleys’ 

1500 ft. 4x8 bevel siding 


5 pes. 4x8 fir wallboard 


700 ft. %xi%2 flooring d 

3000 sq. ft. wall and ceiling to finish- 
100 lin, ft. tYex@ clear finish 

50 lin. ft. 1x8 clear finish 

100 lin ft. 3” crown mold 


Metal corner beads and angles 
2 plaster arches 
500 Ibs nails 


i batten door and frame 2x2 
basement stair and platform 
grade stair 
attic stair 
coal chute 
cellar sash units gla. 
plank door frame 

! 0.8. dr. frm, 3x6-8—1% detail 
0.8. dr. frm. 2x8x6-8—1% 
wd. frms. 32x24, 2. It. 
wd. frms. 26x24, 2 It. 
wd. frms, 26x20, 2 Jt. 
wd. frms, 24x20, 2 It. 

i wd. frm. 26xt4, 2 It. 

3 wds. 32x24, 2 It.—1% top, 8 It. gla. 

4 wds. 26x24, 2 It.—1% top 6 

2 wds. 26x20, 2 It—1% top 6 

2 wds. 24x20, 2 It—I% top 6 

1 wd. 26xi4, 2 It.—i% top 6 

1 0.8. door 3x6-8—1% 6 pan. 





236 ft. 542” base 
250 ft. shoe 

150 ft. picture mold 
40 ft. hook strip 
10 ft. pole 

36 ft. 1x2 shelving 
2 thresholds 

| medicine case 


1 set kitchen cases 


HARDWARE: 


248 ibs. sash weights 
3 hanks sash cord 

12 sash locks 

12 sash lifts 

3 pair 4x4 butts 

{1 pair 3x32 butts 
2 outside locks 

it inside focks 

6 pair cabinet hinges 
12 pulls 

5 eatehes 
SUBCONTRACTS: 
sy 0; gous: Electric; Painting 


OQ. 
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Time cannot be 


wasted. . . rejections 
mustnotoccur. Doors, 


Protect Your Business and Profits By 
Handling This Better Lumber windows and other 


Medford ~~ Western Pine} ™illwork having the 


full protection of 


Corporation and Fit) WooDLiFE save 


. 
With new machines, new kiln-drying equip- h 
THICK ment and greatly increased manufacturing ca- many times t e cost 
pacities, Medford Corporation produces highest 
quality products in Ponderosa Pine, Sugar 


i Sugar Pine Pine, Douglas Fir, White Fir. Yard Stock, Cut ot treatment. 
Stock, Lath, Mouldings. Wide, thick Sugar 
Pine of fine grain and soft texture. Complete 

Selects planing mill and cut stock department. 


Members Western Pine Assn., West Coast Lumbermen’s Assn. 


@i> MEDFORD CORPORATION | Protection Products Mfg. Co. 


Medford, Oregon Mfrs. of PRESERVATIVE SOLUTIONS for 
Research Laboratory and Plant KALAMAZOO, 


: FMP Le; . Our New York 
& if \ | Wholesale Distributing 
\ _ Warehouse 
OOrine NGS’ | NORTH SIDE 


LUMBER CO., Inc. 
Beautiful, Durable.... Maple, Beech, Birch and Oak Carries a Complete Line of 


Holt fine flooring has that distinctive quality manufacture. Strip, mastic set, single slat, Holt e loorin 
and eye-delighting beauty that mean satis- assembled block type. Complete line of g 
fied buyers and repeat customers. Here's heavy-duty material. Kiln-dried Northern ee 
stock of choice selection brought to perfec- Hardwood lumber. Mixed Cars of Flooring " 
tion by scientific seasoning and precision and Hardwoods. North Side Lumber Co., Inc. 


HOLT HARDWOOD COMPANY., Oconto, Wis. | ncwecnn a wy. 


MEMBER OF MAPLE FLOORING MFRS. ASSN. 


Shevlin Pine Sales Company 


SELLING THE PRODUCTS OF DISTRIBUTORS OF SPECIES 


*THE McCLOUD RIVER LUMBER SRHEVLIN PINE 
COMPANY PONDEROSA PINE 


McCloud, Calif. Reg. U. 8. Pat. Off. (PINUS PONDEROSA) 


EXECUTIVE pena 
*THE SHEVLIN-HIXON COMPANY 900 First National Soo Line Building SUGAR (Genuine White) PINE 


Bend, Oregon 
“Member of the Western Pine Associa- MINNEAPOLIS, MINNESOTA (PINUS LAMBERTIANA) 
DISTRICT SALES OFFICES: 


tion, Portland, Oregon. 
NEW YORK CHICAGO SAN FRANCISCO 
: 1604 Graybar Bidg. 1863 LaSalle-Wacker Bldg. 1030 Monadnock Bidg. 
Ponderosa. Fine Woodwork Mohawk 4-9117 Telephone Central 9182 Exbrook 7041 
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Texas Dealers Quiz Experts on War 
Problems, Allocations and Priorities 


What 
and the lumber dealer section of it in par- 
ticular, can do to further the war effort and 


the lumber and building industry, 


to keep effective the thousands of small 
communities at home, was the broad general 
theme of the Fifty-Sixth annual convention 
of the Lumbermen’s Association of Texas 
which met April 6-8 at Houston, Texas. 

With more than 1100 members of the as- 
sociation registered, business sessions were 
opened Monday afternoon with President C. 
R. Burrow, Canyon, presiding. A_ techni- 
movie “Land of the Totem” was 
presented by the Red Cedar Shingle Bureau 
as the opening feature of the program. P. 
W. Moffatt Jr. and Frank I. Hackett of the 
Red Cedar Shingle Bureau screened the film. 

In the Thomas C. Spencer, 
Spencer-Sauer Lumber Company of Hous- 
ton, James W. Rockwell, Rockwell Bros. & 
Company, presented President Burrow. 

Mayor C. A. Pickett, who has had wide 
experience in the lumber industry, made the 
welcoming address. “In these uncertain and 
perilous times,” he said, “it gives a person a 
feeling of re-assurance and inner satisfaction 
to be surrounded by his friends as I am at 
this moment. 

“When we talk of lumber—we talk about 
one of the most important basic elements in 
the foundation of the national defense war 
program. Before the training of troops or 
the production of munitions, we must con- 
struct the facilities necessary for developing 
able soldiers and for manufacturing the mu- 
nitions with which these men will fight. 
Without sufficient supplies of lumber imme- 
diately available, neither the large canton- 
ments nor the extensive munitions manufac- 
turing plants could have been built in the 
limited time at our disposal. 

“The lumber industry is playing a vital 
role in the war program and will play an 
equally important one in the post-war period 
when we put our geared-up productive facili- 
ties into the service of humanity in construc- 
tive and peaceful work. As I survey the 
part the lumbermen of Texas are taking in 
winning the war, I am doubly proud of the 
time I spent in the services of the Lumber- 


color 


absence of 





men’s Association as its Secretary-Manager, 
and proud to greet the delegates and guests 
at this convention and bid them a most 
cordial and sincere welcome to Houston, offi- 
cially and personally.” 

A quiz program with Bob Aylin, Gulf 
Coast Lumberman, as Dr. I. Q. was con- 
ducted as a feature. The program consisted 


of questions by Mr. Aylin regarding the ex- 
hibits set up by exhibitors, builders and cor- 
porations in the convention hall. 
L. D. Garrison, Lumbermen’s underwrit- 
ers was introduced and spoke briefly. 
President Burrow in his annual message 





A. B. SAMMONS, Cc. R. BURROW 
Fort Worth, Tex.; Canyon, Tex.; 
New President Old President 


told the convention that he felt sure the 
lumbermen were fully awake to the emer- 
gency the nation faces and that no industry 
will do more to measure up to the responsi- 
bilities of the hour than the lumbermen. 
“Especially do I have reference,” he said, 
“to our mill friends who have performed an 
industrial achievement that has never been 
equaled in the annals of American business. 
The record reveals that the industry not only 
has been able to meet all defense demands 
but at the same time ship more lumber for 
normal consumption than during the previous 
3ecause this is total war our victory 


year. 
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is possible only if we become soldiers, all. 
There is a soldier’s job in every walk in life 
—on the farm, in the factory and in the 
home. America united, is America invincible.” 

Col. Ike Ashburn, director of Civilian De- 
fense in Houston was introduced by Jack 
Dionne, Gulf Coast Lumberman. Col. Ash- 





Group of committee chairmen at convention of 
Lumbermen's Association of Texas: Seated, left 
to right are—James W. Rockwell; Thomas C. 
Spencer, association treasurer; Tom Wier; 
George Schnitzer. Standing, left to right are: 
Gene Ebersole, association secretary-manager; 
Percy Turner; Sam Bassett; J. C. Dionne; 


N. C. Hoyt. 





burn was the keynote speaker for the morn- 
ing session. He told briefly of his own ex- 
periences in the first world war. 

“Everyone can help materially,” Col. Ash- 
burn said, “by doing a better job of their 
own work; helping to improve public health; 
developing a better mental attitude and 
poise.” 

Col. Ashburn expressed the opinion that 
the air raid warden system is doing much 
toward bringing about a renewal of the 
neighborliness for which this country was 
once famous. He said the system is develop- 
ing a new leadership and will do much to 
improve the standard of American citizen- 
ship generally. 

C. S. Sifers, executive secretary of the 
Associated Producers and Distributors oi 
Missouri, who was scheduled to speak on 
“The Itinerant Merchants Law” was _ un- 
able to be present and his place on the pro 
gram was taken by Frank H. Stoll, execu- 
tive director of the Associated Producers 
and Distributors. 

Mr. Stoll, a former newspaper man, gave a 
comprehensive address on the itinerant in 
the lumber business. “As a first approach 
to this problem,’ Mr. Stoll told the lumber 
men, “I have studied the movement and 
merchandising methods of these itinerants. | 
have traveled with them and bunked with 
them in truck depots in many states. Itiner- 
ant laws have been passed under our super- 
vision (Associated Producers and Distrib- 
utors) in the states of Arkansas, Kansas, 
Oklahoma, Nebraska, Iowa, Illinois, Wiscon- 
sin, Montana, Wyoming and California. 

“Ttinerants deal in every conceivable com- 
modity. They do a tremendous business in 
Texas in‘ merchandise used in the building 
industry—lumber, fence posts, hardware, 
paints and all sorts of other building materi- 
als in direct competition to members of this 
association. They operate without any 
the restrictions of taxes, dues or governme! 
regulations that govern you. 

“The basic provisions of the proposed law 
for itinerants in Texas are those requiring 
the itinerant merchant to pay an annual oc 
cupation license fee; that he take out publi 
liability and property damage insurance ©) 
his vehicle for the protection of other hig! 
way users; that he furnish a surety bond to 
protect the public against misrepresentation 
of merchandise, short weights and_ other 
frauds. 

“The best way that individual lumber dea! 
ers and other established merchants can 
help in this campaign is by joining thet 
county committees when they are organized. 
It is by such co-operation that itinerant mer 
chant laws have been passed in other state 
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It is only by such co-operation that one can 
be passed in Texas.” 

A. B. Sammons, first vice president, Fort 
Worth, presided at the Tuesday afternoon 
session. This opened with a feature picture 
in technicolor of “Trees and Homes” show- 
ing methods of growing trees, fighting fires, 
forest diseases, logging, sawing, making ply- 
wood, insulation and pulp. This picture was 
shown by the Weyerhaeuser Sales Company. 

A dealers clinic based on the radio pro- 
eram “Information Please” was staged dur- 
ing the afternoon with S. Lamar Forrest, 
Forrest Lumber Company, Lamesa, as quiz 





J. D. BIRDWELL, 
Beaumont, Tex.; 
2nd Vice President 


LYNN BOYD, 
Tampa, Tex.; 
3rd Vice President 


master. Experts on the program were: A. 
C. Ford, district director of the F. H. A., 
Houston; George Noble Jr., War Produc- 
tion Board, Priorities and Allocations; E. L. 
Crain, developer, Garden Oaks _ addition, 
Houston; Dan Clinton, Harris County Farm 
\gent; Hugo Stromberg, Non-Defense 
\rea, the Fox Rig and Lumber Company, 
\rdmore, Oklahoma; Sam Bassett, Sam 
Rassett Lumber Company, Houston, and 
president of the» Houston Retail Lumber 
Uealers Association; George H. Zimmer- 
man, legal, Wm. Cameron & Company, Inc., 
Waco. 

This panel discussion of questions with the 
experts doing the answering was entertain- 
ing and informative, all questions related to 
the lumber industry and allied interests. 

E. L.. Crain, Houston developer, read a tele- 
vram from Washington on the prospective 
ireezing order while he took part in this panel 
liscussion. It had been expected earlier, Mr. 
Crain said, that the freezing order might be 
issued and become effective Tuesday. How- 
ever the telegram informed him that Donald 
M. Nelson, chairman of the War Production 
Board, had indicated the order was not yet 
eady but probably would be issued within 
the next two or three days. There was no 
surprise when the telegram was read. 

Probable curtailment of the number of 
lumber yards because of the restrictions on 
the sale of materials, gradual tightening on 
delivery, and lack of adequately trained per- 
sonnel were among the other topics dis- 
cussed, 

Mr. Zimmerman advised against any joint 
action by the association, or groups within 
it, toward curtailment because of antitrust 
laws. 

Other topics discussed were wages and 
hours provisions as applied to various units 
in the industry, changes in FHA policy, pri- 
orities and allocations of materials and how 
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to make application for preference ratings, 
how to hold employees in essential capaci- 
ties against the attraction of higher wages 
and inducements in war production and how 
to increase the demand for materials and 
services outside of the vital and restricted 
classifications. 

The Libbey-Owens-Ford Glass Company 
presented its film, a technicolor production, 
“We Americans,” to open the Wednesday 
morning session. 

New Officers for the Lumbermen’s Asso- 
ciation of Texas were elected Tuesday and 
installed Wednesday at the final session. 
New officers are: A. B. Sammons, Sloan 
Lumber Company, Fort Worth. president; 
R. E. Wooldridge, R. E. Wooldridge Lumber 
Company, Gainesville, first vice president; J. 
D. Birdwell, Gulf Manufacturing and Lum- 
ber Company, Beaumont, second vice presi- 
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ident; Lynn Boyd, Merrick and Boyd Lum- 
ber Company, Pampa, third vice president; 
Thomas C. Spencer, Spencer-Sauer Lumber 
Company, Houston, treasurer; Jack Ray, 
Waco, sergeant-at-arms; Gene Ebersole, 
Houston, secretary-manager. 

The Lumbermen’s Association of Texas 
will hold their 1943 convention at San 
Antonio. 

Although it rained during the three days 
the lumbermen were in session at Houston, 
thereby preventing any outdoor entertain- 
ment such as golf, a number of entertain- 
ments were enjoyed by both the men and 
women attending the convention. 

Resolutions adopted included one on the 
itinerant truck merchants regulations; an- 
other favoring removal of restrictions now 
existing that prohibit farmers from cultivat- 
ing the maximum amount of acreage. 
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John Strasburg, proprietor of the Stras- 
burg Lumber & Fuel Co., South Beloit, IIL, 
entertained more than a hundred friends re- 
cently at a “housewarming” party in the 
new office building into which he will move, 
at 214 Blackhawk Boulevard. 

Clay Brown, sales manager of Smith 
Wood Products Co., Inc., Portland, Ore., 
accompanied by Leslie Emery, Philadelphia 
sales representative, stopped off at Los An- 
geles and San Francisco early in April, on 
his return to the Pacific Northwest from 
a month's business trip in the East. 


Walter W. Simmons, lumber sales mana- 
ger of Cummer Sons Cypress Co., Barnett 
National Bank Building, Jacksonville, Fla., 
is a temporary hospital resident, where he is 
recuperating from an operation. It is ex- 
pected that Mr. Simmons will be back at 
his desk about April 20. 


Charles F. Flanigen has been appointed 
central New York representative of the R. 
T. Jones Lumber Co., North Tonawanda, 
N. Y., to succeed the late Ira A. White. He 
has been with the company for some years 
and recently with its through-shipment divi- 
sion in Buffalo. 


Charles P. Gilikson, former factory rep- 
resentative at Minneapolis for American- 
Marietta Co., has been named assistant to 
Roland G. Maus, sales manager. Mr. Gilik- 
son joined the industrial paint manufactur- 
ing firm four years ago. He will make his 
headquarters at the company’s main office in 
Chicago. 


Frank D Field, president of the Omaha 
Hardwood Lumber Co., Omaha, Neb., has 
retired from active duty. He founded the 
firm 44 years ago. Alva C. Sconce, who 
has been with the firm 32 years, is the 
new president and general manager: John G. 
Reddan is vice president and assistant mana- 
ger: D. L. Deppe, secretary, and E. R. Pier- 
son, treasurer, 

Logging operators from throughout east- 
ern Lewis County met at Chehalis, Wash., 
and formulated plans for the joint protection 
of operations during the coming forest fire 
season. Protection of heavily wooded areas 
throughout the Pacific Northwest from for- 
est fires that may be set through sabotage 
has assumed particular importance this year 
because of the war. 


Recent visitors to Los Angeles were the 
following: George Silbernagel, wholesaler 
of Chicago: H. N. Anderson, Twin Har- 
bors Lumber Co., Aberdeen, Wash.; Henry 
M. Hink, president, Dolbeer & Carson Lum- 
ber Co., San Francisco; Bert Cooper, Al- 
drich-Cooper Lumber Co., Portland, Ore., 
who vacationed in Los Angeles and Palm 
Springs; and Roy M. Janin, Janin Lumber 

- Co., Portland, Ore. 


H. B. Hildreth has been named manager 
of the new Long Leaf Pine Co. mill at Pear- 
son, Ga., and Gordon Ford will have charge 
of the office and sales, according to an- 
nouncement by A. S. Mitchell, one of the 
partners in this new operation. Mr. Mitchell 
is also president of the Ingram-Day Lumber 








Co., Mobile, Ala., where Mr. Hildreth has 
been manager and Mr. Ford has been in the 
general offices. Operations at the Pearson 
mill are scheduled to start the latter part of 
April. 

Arvey Corp., Chicago, IIl., exclusive 
manufacturers of R-V-Lite, all-purpose 
transparent window material, has announced 
the appointment of A. P. Lauritzen & Co., 
550 West Washington Boulevard, Chicago, 
as R-V-Lite midwest sales representative 
in the lumber and hardware field, handling 
sales in Illinois, Wisconsin, Missouri, Iowa, 
Minnesota, North Dakota, South Dakota, 
Nebraska, and Kansas. This latest appoint- 
ment marks another step in the steady ex- 
pansion program of the Arvey Corp. 


In Active Service 

Clarence W. Happ, vice president of the 
White Star Lumber Co., 11 South La Salle 
St., Chicago, has been called to active service 
with the United States Army Air Corps and 
reported for duty at Hill Field, Ogden, Utah, 
on April 14. Mr. Happ was a reserve cap- 
tain in the Army Air Corps, of which he has 
been a member for 
twenty years. He 
served as an instruc- 
tor with rank of 
lieutenant in the air 
corps during the last 
war, after only 25 
hours’ flying time. 
Since then, however, 
he has done compar- 
atively little flying. 
Mr. Happ entered 
the lumber business 
in 1913, with the 
Winnetka Coal & 
Lumber Co. He join- 
ed the White Star 
Lumber Co. in 1937. 
Mr. Happ’s wife will join him in Utah as 
soon as he gets located there, but his daugh- 
ter is attending Smith College, and expects 
to be there for the next three years. C. E. 
Conklin, president of the White Star Lum- 
ber Co., will assume the added responsibili- 
ties during Mr. Happ’s absence. 

Major H. Morton Jones, president of the 
R. T. Jones Lumber Co., North Tonawanda, 
N. Y., left on a southern trip on April 7 in 
the interest of Army affairs. 

David Haley, son of W. K. Haley, head of 
Haley Bros. Lumber Co., Santa Monica, 
Calif., has reported at Fort Sill, Okla., for 
training in the artillery officer’s division of 
the Army. 

Leland C. Huey, president of the Capitol 
Lumber Co., Indianapolis, Ind., has been 
commissioned a captain in the ground force 
Army Air Corps. Capt. Huey reported for 
duty at Wright Field, Dayton, Ohio, April 4. 

LaRue Vredenburgh, secretary of the Pe- 
ter Vredenburgh Lumber Co., Springfield, 
Ill., has joined the U. S. Marines, having 
left Springfield on April 2. 

The White River Lumber Co. has an- 
nounced that it is seeking applications from 
single women between the ages of 19 and 45 
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for work in its lumber plant at Camp Ellen- 
son, near Enumclaw, Wash. Although no 
women have as yet been put to work, com- 
pany officials expect that they soon will have 
to call upon women to fill in because many 
men have joined the Army and Navy and 
such war industries as shipyards and airplane 
plants. The White River Lumber Co. em- 
ployed a number of women in its plant dur- 
ing the first world war. 


The Union Lumber Co., Fort Bragg, 
Calif., has announced that it will employ 
women in certain jobs formerly held by 
men, in order to make sure of continued 
operation under wartime conditions. The 
company has lost a large number of men 
employees in selective service drafts. Ap 
plicants who are self-supporting because of 
wartime emergencies will be given prefer- 
ence. 

Sub-Lieutenant W. E. Flavelle, R.C.N. 
\V.R., is visiting his parents, Mr. and Mrs. 
Aird Flavelle, Vancouver, B. C., on a 
month’s furlough. This is Lieut. Flavelle’s 
first leave in more than a year of active serv- 
ice as an officer aboard a Canadian corvett 
in the North Atlantic. His father, a promi- 
nent Canadian lumber manufacturer, is pres- 
ident of Thurston-Flavelle Ltd., Port Moody, 
B. C., manufacturers of western red cedar 
lumber and shingles. 


The mill of the Susanville Pine Co., Susan- 
ville, Calif., which for several seasons has 
been operated under the direction of Ellis 
Hess, is beginning operations this season 
under the direction of the Red River Lum- 
ber Co., and Fred Lloyd, of Westwood, 
Calit., will be the new manager of the mill. 
He has been assistant manager of the Red 
River Lumber Co.’s plant in Westwood. 
C. E. Sewell, sawmill expert, has been put- 
ting the plant in readiness for full-scale 
operations, scheduled to begin about April 
‘5. 


Frank Heyward, Jr.,- general manager, 
Southern Pulpwood Conservation Associa 
tion, Atlanta, Ga., was interviewed March 
12 over the radio on the subject of forestry 
in Defense. Mr. Heyward appeared on the 
“Let Freedom Ring” program, aired over 
Station WSB, Atlanta. Copies of the com- 
plete script, which gives interesting infor 
mation on the uses and consumption of 
forest products in the war effort, may b¢ 
procured on request from the Information 
Service, National Lumber Manufacturers’ 
Association, Washington, D. C. 

Dr. Wilson Compton of the National Luni- 
ber Manufacturers’ Association is directing 
the Washington campaign to raise $75,000 
for United China Relief. The purpose !s 
to provide food and hospital care for Chi 
nese war victims, to aid in rehabilitation, (o 
rebuild industries, and to strengthen Chines 
educational efforts; in general, to send ai 
not provided by lend-lease grants. Former 
Secretary of Commerce Daniel C. Roper 1 
honorary chairman, and Secretary of th: 
Treasury Morgenthau is one of the sponsors 
of the drive. 


Hillcrest Lumber Co., Duncan, B. C., has 
obtained permission from Ottawa to spenc 
$200,000 removing its plant from its pres- 
ent location five and a half miles west 0! 
Duncan, to another site on Cowichan Lake. 
The Hillcrest company employs 450 men and 
is one of the big operations of the island, 
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itting an average of about five million feet 

timber monthly. Some of this is now 
‘ought by railway as much as_ seventeen 
iles. It is planned not to erect new build- 
ngs but to take down the present structures 
aid machinery and re-erect them at the new 


site 


Herbert E. Hill, president and treasurer 
i the Speedway Lumber Co. of Indianapolis, 
is announced his candidacy for the Re- 
mblican nomination as State representative 
irom Marion County in the — state-wide 
primary which will be held on May 5. 


The City Lumber & Supply Co., Kenosha, 
\Vis., headed by Clyde J. Haas, has opened 
its newly remodeled offices at 6908 Twenty- 
ninth Avenue, where the firm has doubled 
its former space. A new paint and hard- 
ware department has been installed, as well 
as a showroom for displays of modern 
kitchens and other rooms. The _ building 
has been given a new front and one office 
is furnished in Philippine mahogany and 
the other in knotty pine. Other officers of 
the firm, established here in 1935, are Mrs. 
Haas, vice president, and Thelma Whit- 
comb, secretary-treasurer. 


Stanley Moore, general manager of Fir- 
Tex of Southern California, delivered a talk 
on the uses of Fir-Tex in industrial and do- 
mestic construction and the application of 
Fir-Tex in refrigeration plant insulation at 
the March monthly meeting of the National 
Association of Practical Refrigeration Engi- 
neers at the Los Angeles Terminal Club. A 
colored sound film presented by Hal W. 
Coops of the Fir-Tex Co., depicted the pro- 
duction of Fir-Tex blocks, slabs, and granu- 
lated material from the gathering of the 
fir chips in the Oregon woods to the manu- 
facture of the product in the mills of the 
Pacific Northwest. 


Paul D. Gardner and C. Granville Reed, 
forest engineers with the James W. Sewall 
organization of Old Town, Maine, and Port 
Arthur, Ont., with crews of surveyors and 
cruisers, have come in from the upper East 
Branch of Penobscot Watershed, where they 
will return after the spring breakup. They 
report a difficult winter to work in, with 
numerous storms. Adopting a usual Cana- 
dian method, they used dog teams instead of 
sled-men for moving outfits, and found them 
highly satisfactory for Maine conditions. Mr. 
Sewall is making a complete survey and in- 
ventory of the Eastern Corp. lands on that 
watershed. 

\ newly formed partnership, to be known 
as the Carlisle Lumber Co., of Onalaska, 
Wash., has purchased the operating assets 
(including the woods operations, the sawmill, 
and the town of Onalaska) from the corpo- 
ration of the same name, which is being 
dissolved. Management of the firm will 
undergo no change; W. A. Carlisle, of 
Svattle, will continue as manager, and Carl 
\\. Dingess, Kenneth Carlisle, F. B. Car- 
lisle, and H. H. Porter will remain as 
assistants. 


"he latest methods of timber engineer- 
ing are being taught to engineers employed 
by the various construction companies in 
and near Seattle, Wash., at evening ses- 
Sions. The professors are men who have 
had specialized experience in the newly de- 
veloped techniques of engineering in timber 
developed by the growing acceptance of the 
reco Connector System of timber con- 
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struction. The “course” is the idea of 
Chester Hogue and T. K. May, both of the 
West Coast Lumbermen’s Association, and 
of J. B. Dodge, of the Northwest Bolt & 
Nut Co. Nearly forty engineers attended 
the first meeting at the U. S. Engineers 
Office, Seattle, and between forty and fifty 
engineers attended the second session. To 
accommodate his students, Mr. Dodge sets 
up a question box in which to drop written 
queries to be discussed in the meetings. The 
system is working out exceptionally well and 
it is planned to continue the classes in- 
definitely. 

The appointment of Allen Cassin as man- 
ager of The Celotex Corp.’s Atlanta Division 
has been announced by Marvin Greenwood, 
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Celotex general sales manager. Mr. Cassin 
will have charge of territory which includes 
Georgia, Florida, North Carolina, South 
Carolina, and the eastern two-thirds of Ten- 
nessee. He joined The Celotex Corp. in 
1936 as field representative for Kentucky, 
with headquarters in Louisville, and went 
to Atlanta in 1940 as assistant manager of 
the Atlanta division. Before joining Celotex 
he was in the retail lumber business and the 
sash and door business in Louisville, his 
native city. Mr. Cassin takes the place of 
George Dinges, who was formerly an officer 
in the regular army and later in the reserves, 
and who has been given a leave of absence 
to rejoin the armed forces. 
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ROUTE ‘ PROFITS 


If you are in the business of selling 
paint, your most serious problem 
is not just getting customers to 
select the correct paint but to get 
them in a paint-buying mood in 
the first place. 

That’s why the BPS plan is so 
successful for franchise holders 
year after year. Proved since 1891, 
this unique sales idea, modernized 
to fit today’s merchandising needs, 
works like this: 


1. It creates the desire to paint. 
2. It aids in color selection. 


3. It produces store traffic... 
more sales, more profits. 
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So convinced are we of the 
merits of this profit-idea for you, 
we urge you to investigate at once. 
Write The Patterson-Sargent Co., 
for complete details. 














Southwest 


Lumber Mills Inc. 


Profit- Paying Products 
of Ponderosa Pine 


This is select lumber, cut from selected 
timber. Lumber from big-bodied Pon- 
derosa Pine trees of high-altitude growth 

trees which must attain a certain size 
and age before they can be cut. Lumber 
of soit texture, easily workable, of good 
lengths and widths. 


Our two large, modern, electrically-driven 
plants have a yearly production of ca- 
pacity of 100 million feet. 


Dimension, Siding, Interior Trim “Apache 
Brand” Mouldings, Ceiling, Casing, Base, 
Lath. All Selects, Shop and Common are 
kiln-dried in Moore cross-circulation kilns. 
Eased-edge Dimension is double-end 
trimmed. This is the line that meets the 
needs of dealers and industrial buyers. 


Southwest Lumber Mills Inc. 
McNary, Arizona 


Mills at McNary and 
Flagstaff, Arizona 


DISTRICT SALES OFFICES 
PHOENIX, ARIZ. 0 goin CANT Ronensentatives 
CHICAGO .. D. A. WEIDLER 520 N. Michigan Ave. 


Manager Phone, Superior 9004 
NEW YORK -- 


A. F. McKINLEY, Sales Manager 
Phone, Murray Hill 5-5583 





Room 1041 Grand Central 
Terminal Bidg- 
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Publisher Honored On 
Eighty-Third Birthday 


William Clancy, president and treasurer, 
Lumbermen’s Credit Association, Inc., Chi- 
cago, reached his eighty-third birthday, 
April 5. In his” office, surrounded by 
flowers sent by many friends and business 
associates, President Clancy told in spritely 
fashion his remembrances of the early be- 
ginnings of his company when “the AMEk- 
ICAN LUMBERMAN was located just across 
the street” from his offices, for the two 
enterprises started within a year of each 
other. 

It didn’t seem very long ago to Mr. 
Clancy, although he is fully aware of the 
changes which have taken place. Yet, to- 
day, with his son, Will C. Clancy, executive 
vice president of the company, William 
Clancy is still vigorously on the alert to 
see that his company continues to provide 
the service he designed it to do. 


Company Votes to Liquidate 


J. F. Wigginton, president of the Florida 
Louisiana Red Cypress Co., Jacksonville, 
Fla., has sent notices to the trade, announc- 
ing that at a meeting on March 23, stock- 
holders of the company voted to liquidate 
the affairs of the corporation as quickly as 
possible, beginning May 1. Therefore the 
company will not accept or handle any 
orders for shipment after April 30, 1942. 
This company, a selling organization with 
a record of efficient service for several 
decades, has been handling the cypress sales 
of a number of leading manufacturers, who 
in the future will handle their sales in- 
dividually. Mr. Wigginton is well known in 
the cypress trade. He was in charge of the 
old Louisiana Red Cypress Co. in New 
Orleans before it moved to Jacksonville and 
took up representation of the Florida mills 
also. Lee Hooper, sales manager for the 
company, is also widely known among buy- 
ers of cypress lumber. As yet Mr. Wiggin- 
ten and Mr. Hooper have not announced 
their future plans after the liquidation of the 
company is completed. 


Adds Third Trade Extension 
Engineer 


Abbott M. Fox, chairman of the bureau 
of promotion of the Northern Hemlock & 
Hardwood Manufacturers’ Association, Osh- 
kosh, Wis., has announced that the bureau 
and the board of directors have selected 
Thoinas O. Gable as a new member of the 
association staff, to engage in industrial re- 
search and market development work. Mr. 
Gable gradvated from the New York State 
College of Forestry at Syracuse, N. Y., and 
later was given his master’s degree for 
forestry and timber engineering at the Uni- 
versity of Michigan, where he made a spe- 
cial study of timber mechanics, plywood, kiln 
drying, wood preservation, and related sub- 
jects. He has had six years of field ex- 
perience. He worked with Prof. Ramsdell 
of the University of Michigan in the wood 
using industry survey of the Lower Pen- 
insula; the University published a_ bulletin 
covering this investigation. From 1935 to 
1940 he was in the Government lorest Serv- 
ice, after 1936 being project superintendent 
in charge of a technically trained field and 
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office force. Recently he has been with the 
American Plywood Co. The association's 
Washington office and the employment of its 
third trade development field engineer are 
made possible through the voluntary trade 
extension fund which members of the asso- 
ciation set up last fall. Mr. Gable will have 
headquarters in Oshkosh. 


Industry Advisory Committee 
Named 

The Office of Price Administration has 
acted on the request of more than 275 mem- 
bers of the Southern Pine industry for the 
appointment of an industry advisory com- 
mittee, as provided in the [Emergency Price 
Control Act of 1942, and John KE. Hamm, 
acting price administrator, has invited fifteen 
men identified with the southern pine lumber 
industry as members of an industry ad- 
visory committee, to cooperate with the 
Office of Price Administration in studies 
of the price situation concerning that indus- 
try. Letters of invitation have gone from 
Mr. Hamm to W. B. McNeal, Argent Lum- 


ber Co., Hardeeville, S. C.; V. W. Stewart, 


Colonial Pine Co., Petersburg, Va.; J. A. 
McMillan, Lumber River Pine Co., Char- 
lotte, N. C.; J. M. McElrath, Jeffreys- 
McElrath Manufacturing Co., Macon, Ga.; 
O. J. McDonnell, Brooks-Scanlon Corp., 
Foley, Fla.; A. B. Carroll, A. B. Carroll 
Lumber Co., Hurtsboro, Ala.; C. Ie. Klumb, 
Southern Lumber Products Co., Crystal 
Springs, Miss.; Herbert F. Moss, Tremont 
Lumber Co., Rochelle, La.; W. F. Edens, 
Edens-Birch Lumber Co., Corrigan, Tex.; 
DeVere Dierks, Dierks Lumber & Coal Co., 
Kansas City, Mo.; C. F. McKnight, Mce- 
Knight Lumber Co., Kansas City, Mo.; 
EK. M. McGowin, W. T. Smith Lumber 
Co., Chapman, Ala.; C. C. Sheppard, 
Louisiana Central Lumber Co., Clarks, La.; 
W. E. Morgan, Morgan Lumber Sales Co., 
Columbus, Ohio, and P. W. Gay, Steel City 
Lumber Co., Birmingham, Ala. 


Retail Yard Changes 


Chenoa, I1l.—Ralph J. Snyder has resigned 
as manager of the Frudden Lumber Co. at 
Castalia, Iowa, to become manager of the 
Alexander Lumber Co. yard at Chenoa, I!! 


Adair, Iowa—Herbert G. Stearns is the 
new manager of the Fullerton Lumber Co. 
here, succeeding Marion T. Ingold. 


Hamburg, Iowa—M. T. Ingold has taken 
up his duties as manager of the James Lum- 
ber Co. here, succeeding M. J. Welch, who, 
while retaining his interest in the business, 
has relinquished his responsibilities for th 
present because of illness. 


Wymore, Neb.—Fred T. Clark, formerly 
manager of the Howell Lumber Co. yard at 
Odell, has succeeded Roy Bogard, who re 
signed as manager of the Farmers Grain 
Lumber & Coal Co. to accept a position with 
the Landy Clark Co. with headquarters in 
Lincoln, as an auditor. 


Steele City, Neb—C. A. Darling has be- 


come manager of the Howell Lumber Co. 
here. 

Tiffin, Ohio—R. R. Bingham has taken 
over his duties as manager of the Gordon 
Lumber Co. here; he had been manager of 
the company’s Lakeside branch for the past 
year and a half. 


Yakima, Wash.—I*. N. Meloy, manager ot 
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Smooth as a Kitten’s Ear -- 
.. Yet strong, firm and enduring. 
Adding beauty, distinction and 
F long life to the home, it’s the 
las 4 ideal sidewall protection. 


This choice selected Red Cedar is wood of 
great insulating value. Hammond methods 
of careful seasoning and accurate manu- 
facturing give added quality and value. 
Now is the time to PUSH Keystone Siding 


A. Offer it for remodeling, modernizing and 
ur- repair jobs. A fast-selling line. All grades 
Vs and sizes. 


Black Hawks are shin- 
gles you'll be proud to 
sell. Made of selected 
Red Cedar, most prac- 
tical and durable shin- 
gle material. Tight-fitters, 
long-lasters. 
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sg HAMMOND CEDAR COMPANY, LTD. 
[c- HAMMOND, B. C., CANADA 


: —_——— BILT- WELL 


| I) ENTRANCES® 


ty “We Delivered the Woods” 
Keep an eye on what you can sell now! Here’s how 


In producing 190 million feet of quality lumber 

in 1941, our huge, modern plant at Toledo, Ore- 
ec] gon, played no small part in the lumber indus- 
at try’s task of “Whipping Time With Timber” to 
the meet the needs of the nation’s war construction 

program! you can sell top quality entrances for defense build- 

ing and remodeling without sacrificing your profits: 

recommend Bilt-Well entrances. They’re low in cost, 

and available in 11] different designs. Bilt-Well 

entrances place no limitation on architectural de- 

sign, and can be installed quickly and economically. 

Only one stock to carry for any type construction 

—frame, stucco, brick veneer or solid masonry. 


















Our slogan for 1942 
is, “KEEP ‘EM FALL: 
ING — to help keep 
Old Glory flying’! 


Mies 






The Trade Mark of 
QUALITY LUMBER 
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BILT-WELL WOOD PRODUCTS—The “Yardstick wood v WORK 
of Quality” for more than 76 years 


CARR, ADAMS & COLLIER COMPANY 


Dept. 4AL Dubuque, lowa 
I'm interested in greater profits. Send me full details on 
Bilt-Well Entrances today. There is no obligation, of course. 





+ a 
OHNSON | 
LUMBER CORP. 


HEAD SALES OFFICE 
PORTLAND, OREGON NAME 
MANUFACTURING PLANTS ADDRESS 
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the Wapato yard of Potlatch Yards, Inc., 
has been appointed manager of the company’s 
Yakima yard, succeeding A. W. Mogren, 
who named Yakima’s mayor. George 
W. Ley will succeed Mr. Meloy as manager 
at Wapato. 


Was 


Brastield has been 
Forrest Lumber Co. 


Seminole, Tex.—G. A. 
made manager of the 
here. 


Hamlin, Tex.—Gaylon W. Robertson has 
heen appointed manager of the Acme Lum- 
her Co. here, succeeding A. R. Elam, who 
has entered the rig building and oil field 


construction business for himself. 


Amemcanfiumherman 


Obituaries 


WALTER D. ALEXANDER, 67, promi- 
nent in the lumber and banking business 
in Bloomington, IIL, died in a Chicago hos- 
pital on April 3, of a heart ailment. Mr. 
Alexander was born in Wausau, Wis., the 
son of a foremost lumber pioneer. In 1905 
he started a lumber business in Normal, 
Ill., which developed into a group of yards. 


He was prominent in Illinois Republican 
politics. His widow, a daughter, a sister, 
and two brothers survive. 


FRED AUSTIN BAKER, 67, of Pawnee, 
lll., owner of a chain of lumber companies 
in central Illinois, died at a Springfield 


(111) hospital on Mareh 31. He was a 
former vice president of the Springtield 










Made of 
Genuine Air- 
Dried Spruce 


windows. 


awnings. 


Trimming trees. 
Attic insulation. 


decorating. 


There’s a Babcock for every ladder need 










GET READY NOW, Mr 
ladder-selling season. 

on the jobs of 
painting. 
in every home 
hotel and hospital. 
BABCOCK 
SAFE 
Babcock 
alae RUNG BRACES, adding rigidity and 
long life. 
waiting market, and every ladder sold helps 


sell another. 


Ladders Needed for 


Repairing Roofs 


Pultying and. painting  oAMple Shipment 
Putting up screens and 
Barn and garage repairs. 
Miscellaneous painting. 


Repairing porches. 
Chimney repairs. 


Cleaning, papering, 


Cleaning and fixing gutters. B b & C 
Repairing eaves, flashing, etc. a coc 0., 


LADDERS 


With Steel Rung Bruces 


Dealer, for 
Ladders 
remodeling. 
there's 
store. 


a big 
are needed 
repairing and 
need for a _ ladder 
shop, office, school, 
You'll make many a sale 
push and display the famous 
line. These spruce ladders are 
strong, light, easy to handle. Every 
single and extension ladder has 


And 


you stock 


[ 


There's a big, profitable, ready 


Try a 


Sample ladders furnished 
for display. TODAY, 
write for full information 
aay this money-making 
ine. 


The W. W. 





Bath, N.Y. 





Bradley-Miller Frame 


SERVE THE NATION 





Ideally meeting today’s demands for extra quality, 
these Bradley-Miller Frames have every superiority of 
Carefully kiln-dried, 
precisely milled, they fit to perfection, hold their shape 
and dimension. You'll enjoy handling these business- 4 
We also handle 
Ponderosa Pine frames, same manufacture and grade 


modern design and manufacture. 


building, profit-winning Frames. 


as the Genuine White Pine. 


BRADLEY, MILLER & COMPANY, 


Telephone 7812 


C. W. Jones, 9906 Indian Lane, Silver 
Eastern Representative 


Made of 
Genuine 


White 
Pine 





Bay City, Michigan 
Spring, Maryland. 
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Lumber Co. Mr. Baker established hi 
first lumber company in Pawnee in 189%, 
He is survived by his widow, two daugh- 
ters, and two brothers. 





WALTER ANDERSEN, 68, manager of 
the San Mateo Planing Mill, San Mates, 
Calif., succumbed to a sudden illness o 


March 380 at his home. Mr. Andersen wa 
a native of San Mateo. He is survived b 
his widow, two sisters, and a _ brother. 


WILLIAM P. BETTS, 76, for 
years engaged in the wholesale lumbe: 
trade in Buffalo, N. Y., died on April 
after an illness of two weeks. He wis 
born in Philadelphia and came to Buffalo 
fifty years ago with his brother, the lat 
C. Walter Betts, to establish a bran 
lumber yard for the Charles M. Betts ¢ 
of Philadelphia. Surviving are his widow, 
a sister, and a son, Charles W., who is 
with the lumber firm of Dohn, Fischer «& 
Co. in Buffalo. 





mal 


CHARLES W. CHAPMAN, 79, president 


of the CC. W. Chapman Lumber Co., Water- 
loo, Towa, died on March 23. The Chay 
man Lumber Co, operates lumber yards 


in six lowa cities. Mr. Chapman was born 
in Dubuque, lowa, and in 1901 formed the 
Cc. W. Chapman Lumber Co. in Waterloo. 
A son, Lieut. Carl Chapman, was the first 
aviator in the American Army to lose his 
life in service with the AEF in France in 
1918. 


CARL F. DREW, 65, president of the 
Marcellus Lumber Co., Oneida, N. Y., died 
at his home there on March 26, following 
a lingering illness. Mr. Drew had been i 
lifelong resident of Oneida and had long 
been prominent in business, political and 
fraternal circles there. He is survived hy 
his widow and a sister. 


JOSEPH NATHAN FINLEY, 77, an or- 
gxanizer and president of the Finley Bros. 
Lumber founded in 1903 in Chester, 
W. Va., and the Newell Lumber Co., estalb- 
lished in 1925 in Newell, W. Va., died in a 


Coe., 


hospital in East Liverpool, Ohio, recently. 
HARRY LINCOLN FULLER, 75, for 
many years New England representative 


of Wheeler Osgood Co., of Tacoma, Wash., 
before he retired ten years ago to make 
his home in Lexington, Mass., died April 1 
at a hospital in the adjoining town of Ar- 
lington. He was born in Easthampton, 
Mass. He is survived by his widow and 
two daughters. 


THOMAS J. HEAD, 79, retired Missis- 
sippi lumberman, died March 29 in Mem- 
phis, Tenn., which had been his home for 
the last thirty-one years. Mr. Head was 
born near Frankfort, Ky., and left there 
in 1889 to enter the lumber business in 
Indiana. Later he moved his business to 


Mississippi and operated in various parts 
of the Delta. Mr. Head retired ten years 
ago. He leaves two daughters and four 
sons. 

WILLIAM LLOYD HIXON, 45, chair- 


man of the board of the Hixon-Peterson 
Lumber Co., Toledo, Ohio, died of a heart 
attack in the University Club in Chicago 
on April 2. He and his wife had recently 


returned from Florida. The Hixon fim- 
ily had moved to Barrington, II, from 
Toledo six years ago. He served as a first 


lieutenant in the field artillery during tle 
previous World War. Mr. Hixon is sti!- 
vived by his widow, two sons, two daue!!- 
ters, and a brother. 


ROBERT LEONARD LEARMONT, 
one time active in lumber circles in C! 
cago, died March 24. 


58, { 


IRA G. STRATTON, 76, for many ye: 
connected with the hardwood lum! 
manufacturing industry at Memphi 





Tenn., died at his home there on April 
He had most recently been superintendé 
of the Clarksdale (Miss.) band mill ©! 
the Mississippi Valley Hardwood Co. I! 
is survived by his widow, a daughter, ar 


three sons. 


ROBERT LEE (Uncle Bob) TRANTHAM, 
76, retired lumber and sawmill operator, 
died at his home in Jacksonville, Tex., Tl 
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To SERVE YOU BETTER... 


* Lowe Brothers recently completed modernization 
program was indeed timely. For now it means that, 
even under present conditions, we can continue to serve 
dealers and their customers with products of unsur- 
passed quality. Hitch your sales wagon to such well 
known products as High Standard, 
Mello-Gloss and Plax. Then you'll 
have paints whose superb beauty, 
durability and economy will bring 
% your customers back to buy again. 


o- Gloss 


w RB a -GLoss 
“an otha 
HIGK i L PAINT 


STAN DARD ¥ 


Ouse PAINT 
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GOOD PAINT IS EASIER TO SELL 


Tht STYLIZER WAP 


THE STYLIZER by Lowe Brothers 

shows prospects how to build smart, 

new color schemes around their 

present furnishings—and makes 
good paint easier to sell. 
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Lowe Brothers [ie 
PAINTS - VARNISHES \ 


QUALITY PLEDGED FOR LONG-LASTING 
PROTECTION AND ECONOMY 


ICTORY IS EVERYBODY’S BUSINESS 


LET’S WORK FOR IT...TOGETHER 








-protection in the public interest 
” * 





to increase the 


durability of WOOd 
storm sash- 


—to give them increased resistance against possible 
deterioration, laboratory science has developed 
minimum standards of toxic preservation—a 
treatment designed to supplement the natural, last- 
ing qualities of wood products under the severe 
demands of modern construction. 


NATIONAL DOOR MANUFACTURERS’ ASSOCIATION 
McCORMICK BUILDING - CHICAGO, ILLINOIS 


Seal of Approval —The Identification of a Product Meeting N. D. M. 4. 


Preservative Minimum Standards 















TOXIC—PRESERVATION 


cot l ennL APPROVED 
000 NATL. DOOR MFRS. ASSN. 
FOR FURTHER INFORMATION SEE OUR CATALOG IN SWEETS 


LICENSE 
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UMBER 


John Day Ponderosa Fine 


42° PONDEROSA PINE since 1889S 


wes 


Oregon Lumber Company, with its record of more 
than half-a-century of service to lux fers 
its famous “John Day” line of Ponderosa Pine; also 
“Mount Hood” Douglas Fir. 


£ 


Here are modern mills, up-to-date kilns and new-day 
methods of manufacture. And here are lumber prod- 
ucts of surpassing quality and unfailing dependability 


Mixed Car shipments o nder 
Shed Stock, Bevel Siding, Lath, Dim 
Straight and Mixed Cars of Knotty Pin 
tory Lumber, and 4/4 Cut Stock may be obtained 
through our Baker, Oregon, Sales Office. 

“Mount Hood” Fir is sold through our Dee, Oregon. 
Sales Office. 


Member Western Pine Association 
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cently Mr. Trantham was born in Missis- 
sippi but had been a resident of Jackson- 
Ville for 70 years He operated mills in 


various parts of the Jacksonville section 
He is survived by his widow, five sons, 
three daughters, and a number of grand- 
children and gvreat-grandchildren, 


WILLIAM G. McHUGH, 55, vice presi- 
dent of Morrison-Merrill & Co., Salt Lake 
City, Utah, died in a hospital there on 
March 31, of a cerebral hemorrhage He 
had been ill only one day. Mr. McHuglit 
was born in Kalamazoo, Mich., and moved 


to Utah in 1911 at the request of R. E. 
sovd, then mill superintendent of the Cen- 
tral Planing Mill, a subsidiary of Morri- 
son-Merrill & Co, At the time of his 
death, Mr. McHugh was vice president in 
charge of yard and mill operations for the 
Morrison-Merrill company. He was a 
member of civie, fraternal, religious and 
business organizations. In addition to his 
parents in Kalamazoo, Mr. McHugh is sur- 


American fiunherman 


three three 


grandchildren. 


vived by his 
daughters, and 


widow, 
two 


sons, 





FRANK McCALL, 60, well known lum- 
ber salesman in southern Wisconsin, and 
in recent Vears associated with the Brit- 


died of a 
Stoughton, 
associated 
Lumber & 


Hixon Lumber Co.,, 
attack at his home in 

March 29. He had been 
with the Stoughton 


tingham « 
heart 
Wis., 
previously 


Fuel Co. His widow and three sons sur- 
Vive. 
ARTHUR E. METTER, 61, for the past 


thirty vears a lumber retailer at Sheboy- 


gan, Wis., died March 29 in a_ hospital 
there following a month's illness. His 
widow, two daughters, two sons and sev- 
eral brothers and sisters survive. 


JAMES NOCTON, representative of the 
Emerald Lumber Co. of Cincinnati in Lon- 
don, Ky., died of a heart attack on March 


» 


23. Mr. Nocton at one time was associated 
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mm FRAMES 

















Made of 
White Pine 


refinement. 


Assn. 











NOTE..- 


Weathertite Ponderosa Pine, 


Frame Moore cross-circulation kilns. 
Construc- Building and industrial items 
tion 


Trim, Mouldings, 
Stock. Straight 
Cars. 


Sell Long Lake Lumber 


Choice Idaho White Pine and 
kiln-dried in 


—Frames, Package and Lineal 
Lath, Cut 
and Mixed 


Members National Door Mfrs. Assn. 


BERBER EERE RRR 


Weathertite Tongue and 

Groove Joints between 

pulley stiles, blind stops 
and casings 


You, Mr. Dealer, will find in these Spokane Pine Precision 
Frames the super-quality features about which you would like 
to tell your customers. 
ordinary millwork. They have quality that can only be attained 
by specialized manufacture. 
kiln-dried 

and Ponderosa 
Pine, they have every modern 
Our Permatol- 
treated frames bear the NDMA 
brand—minimum standard ap- 
proval of National Door Mirs. 


These frames are CABINET jobs, not 


Idaho 





idaho White Pine Logs 
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SPOKANE PINE PRODUCTSCO. 
LONG LAKE LUMBER CO. 


SPOKANE, WASHINGTON 
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with the Mowbray & Robinson Lumber Co, 
He is survived by his widow and a daugh- 
ter. 


FRANK P. ROGERS, owner of the 
buckeye Lumber Exchange, Columbus, 
Ohio, recently died at his home there from 
a heart ailment. Mr. Rogers had lived in 
Columbus for fifty years, coming from 
Flint, Mich. He had been identified with 
the lumber business in Columbus. since 
1899. His widow and and a sister survive. 


IRA A. WHITE, who had 
the R. T. Jones Lumber Co., 
wanda, N. Y., as 
central New 


represented 
North Tona- 
representative in 
York for about thirty years, 
died at his home in Syracuse on April 2, 
after a long illness. He is survived by 
his widow, a daughter, and a son, Clay- 
ton A. White, a representative of the 
same company, living at Rutland, Vt. 


sales 


Business Changes 


CALIFORNIA. Los <Angeles—Buckle Proof 
Lath Co. succeeded by Imperial Building Prod- 


ucts Corp. 
Santa Rosa—Prather Lumber Co. 
ing as Indian Creek Lumber Co. 
COLORADO. Denver — Mawson - Bradfield 
Lumber Co. succeeded by Mawson Lumber & 
Supply Co, 


now operat- 


IDAHO. Twin Falls—Claud C. Pratt Sales 
Co. succeeded by Carney Sales Co. 
ILLINOIS. Elgin—Elgin Lumber Co. pur- 


Roth, ¢ 
Harry KE 


chased by Harold Seigle and Jerome 
C. Rayburn, office manager, and 


Timm, sales Manager, will continue in active 
charge. 
INDIANA. Muncie—Bothast & Smith lum 


ber & Coal Co. succeeded by Bothast Lumber & 
Coal Co. 

Terre Haute—Fry-Walker Lumber Co. suc 
ceeded by Harry O. Fry & Son. 

MICHIGAN. Flint—Larson Lumber Co. suc 
ceeded by Builders Products Corp. 

Grand Haven—Peter Van Zylen succeeded by 
Van Zylen Lumber & Coal Co, 
NEBRASKA. Plattsmouth—John L. 
szumber Co. sold to Cash 
NORTH DAKOTA. 
szumber Co. here 
Grain Co. 
OHIO, 


Tidball 
Lumber & Coal Co. 

s3owman—H. ft Home 
sold to Western Lumber & 


— 


Wadsworth—Wadsworth Lumber Co 
has been sold by Milton H. Leatherman. S1- 
year-old president, to Warner L. Willyard. 

OKLAHOMA. Antlers — Producers Lumber 
Co. of Antlers succeeded by C. W. Maddox Lum- 
ber Co, 

WISCONSIN. Bangor—W. E. Barnes estate 
sold its interest in the Bangor Lumber Co. to 
Mrs. Belle Bowen, Miss Mary Jane Bowen, and 
I. A. Bowen. 

Beloit Wilford Lumber & Fuel Co. has 
merged with the Beloit Lumber Co., the latte! 
company taken over all real estate, lumber and 
fuel stocks, equipment, and other properties ot 
the Wilford company, with the exception of the 
fuel oil and gasoline branch of the business 
The merged companies will be known as the 
Beloit Lumber & Fuel Co. 

Holcombe and Sheldon—H. E. Zeckwit! 
Lumber Co, succeeded by E. F. Stoyke Lumbe! 
Co, 

New Ventures 
MICHIGAN. Creston Station, Grand Rapids 
General Building Material Co. has been o1 

ganized by Roy Datemo and will carry a com- 

plete line of building materials. 

NEW JERSEY. Summit—Rogers 
Lumber Co. recently opened a _ retail 
business. 

OREGON. 


Coal A 
lumber 


Central Point—Freeman E. Fair- 


field will establish a retail lumber yard. 
TEXAS. Killeen—The William Cameron Co 
has opened a lumber yard here, handling a 


kinds of lumber and building materials, pail 
and builders’ hardware. 

WASHINGTON, Chehalis—The Willrich Lun 
ber Co. has opened a new retail outlet in tl 
downtown business district here. 

WISCONSIN. Mercer — Robert E. Husse 
Lumber Co. has been opened here, The com 
pany will deal in railroad ties, lumber, logs 
poles, Mining timbers, and pulpwood. A mo 
ern mill and planer will be erected. 


New Mills and Equipment 


KENTUCKY. Sebree 
Evansville, Ind., who recently bought tim: 
on 820 acres north of Sebree, will put) thre: 
sawmills on the land and expects to saw abou 
two million feet of lumber. 

MISSOURI. De Soto—The Huttig 
Door Co. of St. Louis has leased a factory 
for the manufacture of Venetian blinds. 

Salem Pioneer Cooperage Co, recently begat! 
operation of a stave mill on Highway 19. nortl 
of Salem. 


Charles Lear, ( 


Sash <&« 
here 


WASHINGTON. Chewelah Peter Cortinovis 
is erecting a $25,000 sawmill here. 
. 
Casualties 
MAINE, Houghton Leroy Dow sawmill 


destroyed by tire, with loss estimated at $10,000 
partially covered by insurance. 

SOUTH CAROLINA. Summerville — South 
Carolina Lumber Co, planing mill destroyed bs 


fire. Loss includes machinery valued at $100, 
000 and lumber valued at $50,000, partially coVv- 
ered by insurance. The dry kilns, boilers and 


sawmill were not damaged, 
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- « ¢ MARKETS & PRICES 





General Review 


‘rom all sections and for most lumber 
items, reports are the same. It’s a sellers’ 
market; buyers are willing to take whatever 
is available at the price for which it is 
offered. Wholesalers are overworked and 
many of them are having difficulty placing 
orders with mills for lumber that is wanted 
for private interests. Some are refusing 
orders for certain items because they know 
there is little or no possibility of filling them. 

Large quantities of lumber continue to 
pour into war projects. A recent govern- 
ment auction at Memphis accounted for more 
than 100,000,000 feet and at one on the West 
Coast more than 75,000,000 feet were sold. 
3oston offices are booking very little busi- 
ness not directly related to the war program. 
Moving in greatest volume direct to the 
projects or to the yards in defense areas is 
West Coast fir and hemlock, Eastern spruce 
and native white pine, and it is current 
comment in the East that until mills catch 
up with their order files, there must be real 
delays in moving long-haul civilian orders 
to the yards. Even items involving the 
shortest hauls (Eastern spruce and native 
white pine) have order files that overlap 
production. 

Government figures show that stocks of 
hardwood on hand at the end of 1941 had 
declined to 27 percent of the total consump- 
tion of last year. In 1929 this ratio stood at 
48 percent and the high point in the 13 year 
period following was 102 percent in 1932. A 
normal ratio is estimated as about 45 to 50 
percent and when it drops to 27 percent 
hardwood manufacturers naturally begin to 
think about means of increasing production. 

It is a recognized fact that increased pro- 
duction throughout the industry will have to 
be accomplished for the most part with 
existing plant facilities. The problem is one 
of labor and manufacturers are becoming 
exercised about the 40 hour week regulations 
in the face of the war demands. Plant facili- 
ties, timber supply and workers are sufficient 
they say, to provide all the war time needs 
for lumber if some of the restrictions on 
working hours were modified or removed. 

The British Columbia lumber interests are 
experiencing a real labor shortage and it is 
freely reported that the output of these mills 
will be from 10 to 15 percent below that of 
1941. The mills have already lost time be- 
cause of a lack of logs, which was a result 
of a scarcity of loggers. 


DEMAND 


Eastern Market 


The general market for lumber at all 
Northeastern centers is guaged almost ex- 
clusively to the war effort. There is great 
delay in moving civilian orders for fir and 
hemlock from the Pacific Coast. This ap- 
pears to be the chief concern of most 
Eastern distributors. No. 2 common fir 
boards are practically out of the market, 
for mill output is covered by defense or- 
ders two to four months ahead. The nom- 
inal quotation is $44.50 delivered by rail at 
Boston rate points. There are offerings of 
No. 3 boards—fir and /or hemlock—as low 
at $38 but most sales are at $39 @ $39.50. 


(a LL VIE 


The market position of Eastern spruce is 
equally strong as most of the mill product 
—particularly boards—is covered by de- 
fense orders four to six weeks ahead. The 
March advance in freight rates has been 
absorbed in the new delivered prices to 
dealers. For the smaller sizes of dimen- 
sion, 2 x 3 to 5 inch rules at $46 @ $48; 
6 and 7 inch—$48 @ $49; 10 inch at $53 
@ $55 and 12 inch $55 @ $57. The higher 
quotation for each item calls for all 16 
foot lengths. There are few boards avail- 
able for civilian orders from the yards. 
For the 1 x 4 and 5 inch the delivered 
price is $44 @ $45; 6 and 7 inch one dollar 
more, and up to $51 @ $52 for 10 and 12 
inch. For 1 x 2 and 3 inch bundled furring 
the mills have been clearing their order 
files for the first time in two years but 
there are no surplus offerings at $43 @ $44. 
The same mills are holding spruce 1% 
inch lath at $6.50 but production is limited 
by current order volume which is held 
down by restrictions by WPB against 
home building. The higher freight charge 
has resulted in adding 25 cents to deliv- 
ered prices for Eastern white cedar 
shingles to bring today’s quotations to $5 
per square for Extra’s; $4.50 for clears; 
$4. for 2nd clears; $3.75 for clear walls 
and $2.75 for Extra No. 1. There has been 
freer buying of West Coast red cedars. 
There have been sales of 24 inch No. 1 
Royal’s, at close to $6.80 per square, but 
most interest has centered upon 18 inch 
No. 1 Perfections at $5.80 and $5.90 and 
upon 16 inch No. 1—XXXXX at $5.40 @ 
$5.50. The 2’s of this size are at $4.62 @ 
$4.70 and the 3’s at $3.80 @ $3.85. 

Market conditions have changed very 

little in New York City during the past 
two weeks. Stocks of Southern pine are 
still difficult to obtain, while ponderosa, 
Tdaho and sugar of the Western variety 
are almost impossible to obtain in any 
large quantities. 
As to Spruce, while the supply on some 
items has eased up slightly, there is still 
a shortage, with very little relief in sight 
for another sixty days. Hardwood dealers 
are also having their troubles to keep 
stocks on hand to meet the demand. It is 
apparent now that there will be a short- 
age in nearly all kinds of hardwoods for 
the balance of this year. Some of these 
dealers reported this past week that the 
local demand had fallen off considerably 
during April. 

Dealers in the Buffalo, N. Y. area are ap- 
prehensive that government regulations 
will put a check on house building for 
some time to come and they are not dis- 
posed to lay in large stocks. Defense 
housing is likely to be carried on in this 
area on a large scale during the coming 
summer and private industry will have a 
share in this work. Lumber prices are 
holding firm and no large amount of stock 
is being offered by the mills. 

The Buffalo hardwood yards are getting 
a fair amount of business, trade being 
about as active as a month ago. Because 
of the draft and the increased offers of 
employment at defense plants, labor is not 
as easily obtained at the yards as in most 
seasons. The furniture industry is taking 
a good share of the stock sold. Prices 
are firm, with scarcity manifest in leading 
woods, including oak, maple, birch and 
ash. 

Demand for the western pines is not 
quite so active in Buffalo as a short time 
ago, since the outlook for private build- 
ing of homes has been rendered uncertain. 
Wholesalers are receiving a fair amount 
of inquiry, but are handicapped by the 
lack of available lumber at the mills. 
Prices are being maintained at a firm 
level. 

A steady demand for the lower grades 
of northern pine prevails at Buffalo be- 
cause of the increased need for crating 
and box lumber, and prices remain strong. 
Loeal stocks have been much depleted and 
not much is offered by the mills. Receipt 
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by lake this year may be smaller than 
usual because of the shortage of vessels 
and their diversion to other materials. 

While Baltimore, Md. distributors who 
have managed to obtain orders for mate- 
rials that go into the low cost housing 
needed in connection with defense work 
are doing quite well in point of volume, 
other dealers not so placed experience 
some difficulty in obtaining stocks wanted 
for other improvements. These distribu- 
tors report that it is becoming harder to 
get grades of lumber needed for the non- 
war projects, adding that the government 
has placed orders for such great quanti- 
ties that the available supply has been 
either absorbed by this business or leaves 
only a very limited surplus. The prevail- 
ing prices, of course, are adjusted to es- 
tablished ceilings, which determine the 
market and increase the problem of plac- 
ing orders with mills. The outlook, there- 
fore, is uncertain, but so far the stocks 
of available lumber have sufficed to take 
care of requirements. 

The demand for long leaf pine in the 
Baltimore area is largely confined to the 
larger dimensions which are wanted for 
work of a certain character that calls for 
strength and lasting qualities. The sup- 
ply of these sizes is limited, and advances 
in freight rates as well as labor costs 
tend further to cause a marking up of 
prices, with the application of a ceiling 
difficult. Long leaf pine, in fact, is in a 
class of its own, and is not easily suscep- 
tible to strict regulation. The mills are 
able to place their production readily 
enough, and the price list is more or less 
elastic. 

Cypress is perhaps one of the most 
steady of the list of stocks in common 
use around Baltimore. There have been no 
sharp jumps in prices, though values have 
been well maintained, and mills find it 
easy to dispose of their output, without 
resort to aggressive sales methods. Offer- 
ings are not excessive, and the general as- 
pect of the business is regarded as de- 
cidedly encouraging. 

The business done in fir, spruce and 
other stocks drawn from the Pacific States 
continues to be of satisfactory proportions 
in the Baltimore market, and the receipts 
here suffice to take care of such needs as 
develop at this time. 

The Baltimore report shows a gratify- 
ing measure of activity prevailing in 
most of the hardwoods, with gum one of 
the main divisions, and with poplar, oak 
and other species also moving in impres- 
sive volume. The furniture factories es- 
pecially in North Carolina are large 
buyers, and the mills find the market gen- 
erally receptive. The export section re- 
mains much as it has been, with permits 
difficult to obtain and with the conditions 
such that not all of the producers can 
share in this trade. Credit conditions re- 
main one of the troublesome problems to 
deal with, because of changes in the for- 
tunes of producers and dealers, with much 
depending on how mills are located. 

Outside of direct government business 
and inquiries from industries working on 
government contracts, there is little 
among the trade in Cincinnati, Ohio. 
Prices continue at ceiling. For a time 
there is a bit of encouragement in 1x4 B 
and better yellow pine, ordinarily going 
into flooring, but which the mills are di- 
verting into casing and base for use in 
what home construction and repair work 
can be found outside of strictly defense 
housing work. 

If anyone has any dry hardwood, Cin- 
cinnati is eager to Know about it; every- 
thing in the list is reported as scarce. 
The single exception is Number 3 common, 
and this mounting stock is what nobody 
wants. It seems curious for mills to quote 
rising prices on lumber they cannot sup- 
ply. It is a sellers’ market, with the buyer 
taking anything in sight. 


Southeastern Market 


The North Carolina pine or shortleaf 
pine market in Norfolk, Va., has been 
very active during the two weeks, and 
just when this activity will slacken is 
anybody’s guess. The recent restrictions 
on individual home construction, or other 
private construction, is not expected to 
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affect demand for lumber here to any ex- 
tent for the simple reason that about 95 
percent or more of the lumber now being 
bought is going into defense housing, de- 
fense projects of various sorts, ware- 
houses, piers, barracks, ete. This demand 
has been tremendous and has kept Nor- 
folk lumbermen busy getting out all the 
lumber they possibly could. Even then 
deliveries were not being made as fast as 
desired. Many orders and inquiries have 
been refused for lack of time and mate- 
rial. The Norfolk demand has been excep- 
tionally heavy for west coast products to 
take the place of local woods, but re- 
cently those mills have been falling be- 
hind in shipments. Contractors in the 
Norfolk section have had to go far south 
to Georgia and Alabama to get their sup- 
plies more promptly, even at much higher 
freight rates. 

Recently the retail yards around Nor- 
folk have been buying more rough fram- 
ing and more rough No. 2 common air- 
dried pine, to be worked up in their plan- 
ing mills into such items as go into small 
defense houses, demountable houses, ete. 
Present plans include the construction of 
15,000 to 20,000 small homes to house war 
workers. Naturally the retail yards will 
furnish many items needed to finish 
these houses. Norfolk area box manufac- 
turers have also been busy and will buy 
all the dry poplar, gum and pine they can 
secure. The prices they are offering are 
higher but have not hit the ceiling as 
yet. The large planing mills in and near 
Norfolk are also scouring the countryside 
for green boards, which they either air- 
dry or run through their kilns to be 
worked into various dressed items. De- 
mand for small dressed framing, air-dried 
roofers, sheathing, sub-flooring, ete., for 
small house construction, has been tre- 
mendous and is still brisk. There is also 
a good demand for small and large tim- 
bers as well as pine and oak railroad 
ties and switch ties, even though the ceil- 
ing prices are still operative in spite of 
the considerable increase in rates on 
freight. 


West Coast Market 


Lumber orders in the Portland, Ore. area 
continue to run far ahead of production 
and even well ahead of productive capac- 
ity in spite of mill expansions over the 
past several months. The war demand is 
terrific and yard demand negligible and 
unimportant by comparison. More than 
75,000,000 board feet was sold in the last 
auctions here and more are to come while 
direct business continues to. pile up. 
Prices are at ceiling and about everything 
possible to get out of a log is wanted— 
and wanted right now. Shipments con- 
tinue to grow. 

Demand for California Redwood in San 
Francisco is reported very good with 
prices firm. Stocks are said to be pretty 
well depleted all the way through. In 
general the industry is working on a two 
to three shift basis. Demand for dry tank 
and vat stock is far ahead of production. 
Principal business is for government or- 
ders, 

JUMBER RECEIPTS—Lumber receipts 
from interior points at San Francisco dur- 
ing March, 1942, totaled 12,950,000 feet, 
compared with 9,460,000 feet in February, 
and 10,700,000 feet im March, 1941. Lumber 
received at the ha ort of Oakland piers dur- 
ing February, 1942, totaled 5,932,495 feet, 
compared with pg 560 feet in January, 
and 16,343,287 feet in February, 1941. 


Southwestern Market 

There are a number of defense areas in 
the Kansas City, Mo., district, and lumber 
is expected to move in substantial amounts 
to such spots. Lumber interests, while 
showing keen interest in the recent build- 
ing restriction order, were not alarmed as 
to it effect on their business, because 
they already have more orders on hand 
than can be filled for months to come, 
Also, the government steadily is expand- 
ing its cantonments and defense plants in 
this area, all of which means more and 
more Jumber 

That the industry definitely is enjoying 
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SCRIBNER’S LUMBER & LOG BOOK 


Indispensable for lumber merchants, sawmill men, etc., 190 
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All rooms have private bath and 
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. sellers’ market is taken for granted in 
i<Xansas City. Buyers are in no position to 
shop around for the best price. In most 
instances, price lists are about the same 


throughout the district—virtually at the 


eiling schedule. 

Even small mills in the Kansas City 
rea are now quoting prices showing lit- 
tle if any differential. Some of the larger 
nills with headquarters here revealed that 
hey could not bid on several pending 
rovernment jobs, one which calls for 100 
nillion feet, due to broken stocks and the 
nability to produce enough long lengths 
ind wide boards. 


Southern Market 


Southern pine is still at peak demand 
t Birmingham, Ala., with all prices on 
ceiling except 1x4’s in No. 2 and occa- 
ionally 2x10’s. All sources are buying 
nd the. yards are begging for lumber, 
lespite the shutdown on new building. 
ills are now having favorable weather 
fter a siege of rain and cold during 
Mareh. They are still behind with ship- 
ents and dry lumber is real scarce. 
I}very indication is that the demand will 

brisk all during the Spring months and 
ay be into the Summer. 


SUPPLY 
Hardwoods 


The hardwood market at Shreveport, 
La. is reported to be slow, inasmuch as 
ills have practically no dry stock to 
ell. Flooring oak is moving readily, and 
ll stock is being sold at ceiling prices. 
Mills are hesitant about cutting thicker 
tock at the present ceiling rate. Gum is 
the most scarce item on the list just now. 
The outlook for supplying furniture 
anufacturers is not encouraging at pres- 
ent and demand has’ been somewhat 
slowed. Logging is difficult because of the 
hottoms throughout nearly all of the mill 
ection being flooded. Mills are not cut- 
ting many hardwood logs as their facili- 
ties are being turned to pine. 
With stocks of dry hardwoods _ low, 
anufacturers in the Memphis, Tenn. area 
re seeking to rebuild their inventories 
it with little success. Orders, practically 
| for government use, directly or indi- 
reetly, are keeping yard stocks moving. 
This is particularly true of 5/4, 6/4 and 
{ thicknesses. Oak has found its niche 
gain. Ash, elm and other tough hard- 
oods are being bought heavily. Gum for 
rniture and radio cabinet manufacture 
pears to be lagging. The cheaper woods 
lower grades of oak and gum, poplar, 
ttonwood and willow—are being exten- 
vely sought for box and crate manufac- 
ire. Practically all prices are at ceiling 
evels with only occasionally a manufac- 
rer making a price concession of one or 
vo dollars to move a quantity of lumber, 


Pines 


Yellow pine and fir lumber and timbers 
osting more than $3,500,000 were pur- 
ased by the U. S. Army for defense proj- 
ts in different parts of the United States 
a recent letting in Memphis, Tenn., by 
e Quartermaster’s Office. The total was 
id to run in excess of 100,000,000 feet 
d constituted the largest letting ever 
ld there. Prices generally were at ceil- 
=< with but few items below that level. 
hese were principally 2x4’s_ in_ short 
igths and similar items. E. V. English 
the Quartermaster’s Office conducted 
e bidding. For some projects the awards 
equired that shipments be started in five 
iys and be completed within 20 days. On 
ome other awards nearly 60 days was 
‘llowed but in the main the awards were 
tor instanter delivery. Volume of some of 
tne quantities needed was so great that 
bidders were permitted to bid on as little 
as two precent of the total amounts re- 
“uired. One such lot was for 3x12’s of 
‘-10-12-16-18 feet in No. 1 yellow pine or 
All bids are for materials delivered 
the projects, hence net revenue to sell- 
rs can only be determined by deducting 
freight charges. 
There is not much change in the pine 


Goes to the Needs of WAR 


These 19 mills are making new speed records in 
producing lumber to help in this Victory Drive for 
the U. S. A. and the needs of our retail and indus- 
trial customers are being handled with all possible 


speed. Quality products 


in Shortleaf Pine and 


Hardwoods, Cypress, West Coast Products, Car Ma- 
terial, Plywood, Treated Lumber, Hardwood Floor- 
ing, Cedar Closet Lining, Grain Doors, Veneers, 
Shingles. 49 years’ service to buyers. 








For Sale: 5 cars 4/4 


No. 1 Common & Se- 


lects Red Oak. Year dry. 
5 cars 8/4 No. 1 Common & Better Red 


Oak. 1% year dry. 


2 cars 6/4 FAS Red Oak year dry. 








We are kiln drying a 
month of Hardwood 
Kilns at Cayuta, N. Y. 





million feet per 


in our Moore Dry 
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THESE 
OEPENDABLE 
PRODUCERS CAN 


SUPPLY ALL 
YOUR NEEDS 





The many thousands of users of this fine North Carolina Pine find in it 
a happy combination of good qualities. It has beauty. strength, dur- 
ability: is easily workable; has a wide variety of uses in both interior 
and exterior construction. Listed below are the firms which can sup- 
ply you with all building items in North Carolina Pine. 





ELLINGTON-FAY LUMBER CO. 
Fayetteville, N. C. 


SPA Grade Marked Lumber 
Mfrs. Flooring, Ceiling, Casing, Moldings, Roofers 
and Framing Lumber. Kiln Dried and Air Dried. 








PROMPT SERVICE on STRAIGHT or MIXED CARS 


BURRUSS LAND & LUMBER CO. 
Lyachberg, Va 
Kiln Dried, Grade Marked N. C. Pime. R. R. 
Material a specialty. Car Liming and Decking. 
Mills in Va. and N. C. 





The Western 
Lumber Wholesale 
Offers You 
Valuable Service 





“We'll get our lumber, after all’ 


Military construction, shipbuilding and De- 
fense industries continue to take most of 
the output of western mills. War business 
takes precedence over all else. Softwood 
bookings still exceed output. All the mills 
are in high-speed production, but there 
still is difficulty in meeting current de- 
mands of retailers. 


The active market and general conditions 
make it more-than-ever important for the 
lumber buyer to have a Western Whole- 
sale connection. The wholesaler, out 
where production is going on, can keep 
tab on the market. In constant touch with 
hundreds of mills, he’s able to get for you 
the best the market affords. 


The Wholesalers here listed supply West- 
ern Softwoods — Douglas Fir, Ponderosa 
Pine, Western Red Cedar, Idaho White 
Pine, West Coast Hemlock, California 
Sugar Pine. 





Morrill & Sturgeon 
Lumber Co. 


CARL SODERBERG 
LUMBER COMPANY 


Manufacturers and Wholesalers 





The fark of Quality 


Yeon Bidg., Portiand,Ore. 





(Sawmill: Pine 
Products Corp., 
sag Ore.) 


Spokane, 
Washington 


WALES LUMBER COMPANY 
Old National Bank Building 
SPOKANE, - - - WASHINGTON 














DUNCAN |LUMBER‘ COMPANY, 4NC. 


Specialists in Kiln Dried Western Hemlock 
Uppers and Commons, All Grades, In Stock 
SEATTLE, WASH. 


MAUK SEATTLE LUMBER COMPANY 


SEATTLE, WASH. 
Our Specialties: HOMESTEAD Brand Shingles, 
2x4-8’ K, D. Precision D. E. T. 
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situation at Shreveport, La. Mills are all 
short of stock, and the lumber is prac- 
tically all being sold at ceiling prices. The 
government is taking about all the stock 
that the mills are producing which fits 
their specifications. Whatever is left over 
is being taken by the retailers and mill- 
work plants in whatever quantities will 
make a carload. If a mill has a couple of 
items that the customer wants, they will 
allow the mill to fill the car with anything 
available left over from previous commit- 
ments on the order files. The mills are 
continually under pressure to secure more 
stock for the government, which orders 
are increasing continually. Logging con- 
ditions have been fair until the heavy 
rains of last week. The mills are running 
full time on the forty hour week, but few 
of them are working overtime as the ceil- 
ing prices deter owners from paying over- 
time Shipments are moving regu- 
larly and there has been no reports of car 
shortages. 


costs. 


Demand for northern pine for building 


in war plant areas is rapidly increasing, 
according to reports from Minneapolis, 
Minn., while, as is to be expected, orders 


from yards not serving such localities are 
falling off. However orders are more nu- 
merous and call for more footage than 
those received at this time last year. Both 
shipment and production figures are far 
in excess of those up to a corresponding 
date in 1941, but there is only about half 
as much material on hand. With short- 
ages developing in many items speedy de- 
livery cannot be assured, but this situa- 
tion will improve as newly cut material 
rounds into shape for market. The indus- 
trial demand has increased during the past 
two weeks, and farmers are calling for 
more and more material for essential re- 
pair work as rural roads improve. Prices 
remain firm at levels established some 
weeks ago, and there is no indication of 
a change in the immediate future. 

Initial operations for the 1942 lumbering 
season got under way early in April in 
various sections of the California pine 
belt. A considerable volume of lumber 
was bought by the government early in 
April for eight Japanese assembly centers 
in northern California. A fair amount -of 
the lumber was supplied by yards near 
the construction centers, but most of it 
was rushed from the mills. The Pickering 
Lumber Corp. reported orders for ap- 
proximately 1,000,000 feet of lumber for 
one of the camps near Fresno. In a re- 
cent ruling the charge of $1 per M for 
“cutting to specified exact length” west- 
ern pine lumber is permissible only when 
buyers require lumber of a_ specified 
length, and when the length is the exact 
size designated on order. 


West Coast Woods 


Warmer days with sunshine and some 
wind is bringing air dried lumber into the 
market at Spokane, Wash. in increasing 
quantities. It is also drying woods roads 
and improving logging conditions so that 
mills are beginning to get enough logs to 
operate to capacity. Priority orders con- 
tinue to pour in with a slackening of de- 
mand from non-defense centers becoming 
apparent. Spokane mills are working at 
capacity to take care of the demand 
caused by doubling the housing facilities 
of Geiger field and supplying the require- 
ments of the various other defense proj- 
ects adjacent to Spokane. 

Following the auctioning of 140 million 
feet of lumber in Portland the first week 
in April the Pacific Northwest fir and pine 
operators, from all indications, are satu- 
rated with orders. The mills are so heav- 
ily loaded that the last of the government 
orders to be placed in Portland were por- 
tioned out with some difficulty. Conse- 
quently wholesalers are having great diffi- 
culty placing orders. 

Considerable quantities of Canadian 
lumber are coming across the line. As of 
December 27 all restrictions against its 
use on government projects were can- 
celled. Prices on both sides are about the 
same. The Canadian embargo on logs con- 
tinues. 
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Other Woods 


While there is a brisk demand for both 
posts and poles, northern cedar. stocks 
continue at a low ebb in Minneapolis, 


making delivery doubtful. 
below estimates made 
partly to high labor 
high prices being 


Production is far 

last fall, owing 
costs and partly to 
paid for pulpwood, 
prompting some manufacturers to devo: 
their woods work to the latter and to the 
manufacture of mining timbers. With co;))- 
paratively few posts and poles being made 
prospects for a future supply are. not 
bright. 


Flooring 


While the demand for 
lightened slightly, manufacturers at Men)- 
phis, Tenn. are endeavoring to build up 
their stocks against the day when defense 


oak flooring has 


housing requirements will drain their 
warehouses. Production has been a few 
million feet higher than sales each week 


but prices have remained 
manufacturers know that the building of 
350,000 homes proposed, during 1942, will 
more than take all the hardwood flooring 
they can produce. Prices have remained 
firm and along the level of lists issued 
some weeks ago. Ceilings have not yet 
been set on oak flooring. 


Millwork 


Most sash and door 
neapolis area report 


stable. The 


factories in the Min- 
demand to date this 


year about on a par with that for 1941 
up to this time, but a few reported a 
slight slump in business even before the 
recent stringent curbs were put on new 


eonstruction. Some hardware 
in short supply. 


material is 
Rural business has taken 
a turn for the better during the past two 
weeks. Prices are firm, with no likelihood 
of either a rise or fall for some time. 


Logs 

Logs are not so plentiful in the Port- 
land area and logging operators are hav- 
ing trouble in getting equipment, repairs 
and man-power. Defense industries are 
draining the latter at an alarming rate. 
As a result, log inventories are very low 
by comparison with current production 
and with anticipated production for weeks 
to come. 

Prices are strong and unchanged at Se- 
attle. An inventory of Puget Sound logs 
just completed reveals no change in Doug- 
los fir stocks except peeler logs of large 
old growth fir which have been reduced 
by six million feet or about one half of 
stocks on hand at this time a year ago. 
Sawmill type logs increased about six mil- 
lion feet. There is a very strong demand 
for logs as a result of war requirements. 
This region is being called upon to sup- 
ply a very large quantity of all kinds of 
logs for all kinds of lumber, particularly 


structural and high grade clears. Logeing 
has been hampered by adverse weather 
throughout the entire month. The 5.©. 


embargo further intensifies the shortage. 
This includes war licensing of hemlock 
logs for export. 

The inventory shows that cedar |logs 
held their own and should be enough to 
maintain shingle output. The hemlock in- 
ventory went down to the extent of 16 
million feet due to the tremendous })r0- 
duction of pulp which the government 15 
rationing. Some hemlock is being me 
into lumber. Hemlock stocks have been 
reduced in the two inventories cover'!s 
the last two months. Only a small amount 
comes in under B.C. license. 


Intercoastal—Rail 


For the first time since the war emer- 
gency there are complaints of delay '" 
getting cars and in transshipment. This 
is due to congestion at the docks due to 
lack of shipping rather than to lack 0! 
railroad cars or inefficiency of the rail- 
roads which so far have done a wonder- 
ful job. 

Prices remain at ceiling and are very 
firm. No. 2 dimension, flat grain floorir 6 
and all D uppers are very hard to b 
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DEMAND THIS STICKER 


ON THE SASH YOU BUY 
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Your Assurance 
of a Better Window 














The ARMSTRONG Company 


DETROIT DALLAS CHICAGO 








The Low Cost 
TOXIC-WATER REPELLENT 
PRESERVATIVE 
Positive protection against Rot, Fungi, 

Termites, Excess Moisture, Ete. 
CLEAN - STAINLESS - PAINTABLE 


Thoroughly tested and proved effective. Used 
by many of the Industry's leaders. 


Write for technical data, tests, samples, etc. 


CRE-0-TOX CHEMICAL PRODUCTS Co. 


MEMPHIS, TENN. 











CALBAR 
CAULKING 
COMPOUND 


FOR ASBESTOS 
SHINGLE SIDING 
It is necessary to seal Nail Holes, Cor- 
ners and Openings around Windows 
and Doors in order to provide a really 
Waterproof Job—Use CALBAR CAULKING 
COMPOUND. 
Asbestos Shingle Siding usually requires a 
Brilliant White color or Brilliant Light Gray, 
other colors can also be furnished. Made in 
several Grades, easily applied with Calbar 
Pressure Gun. 


Send for information or order thru your Jobber. 
CALBAR Paint & Varnish Co. 


Manufacturers of Technical Products 
2612-26 N. MARTHA ST. - PHILADELPHIA, PA. 
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GILLIES BROS. Ltd. 


BRAESIDE, ONTARIO, CANADA 


Mfrs. of (PINUS 


Genuine WHITE PINE STROBUS) 


Air-Seasoned e Water-Cured 


For nearly 100 years. Capacity 30,000,000 ft. annually. 
Members N. W.L. D. Assn. 
DRY STOCK--ROUGH or DRESSED. Prompt Shipment. 
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Generally, common lumber both green and 
dry is hard to find. Cutting and timbers 
are very scarce. 1x6 and 1x8 No. 3 boards 
both green and dry were cleaned up for 
Jap evacuation camps and the Detroit 
area. Probably the easiest rail item is 1x8 
No. 2 shiplap. 

Middle west retail yard business is slow 
but Chicago and Indianapolis areas are 
the source of some business. Most orders 
continue either directly or indirectly to 
originate with the government. 

The intercoastal market is not active 
and what buying that is going on concerns 
with lower grades. All movement is by 
rail. Prices are firm and railroad cars are 
adequate. 


Export 


In the two remaining export markets, 
South Africa and South America, things 
are at a standstill because there are no 
ships. There is a possibility of ships for 
the East Coast of South America next 
month but none for South Africa. How- 
ever these ships of Lykes Bros. Steamship 
Company, recently taken over by the gov- 
ernment may be returned so that one to 
three sailings a month may be resumed 
from New Orleans. At present cargo is 
left on the docks. 


. J 
Shipping 

According to a recent announcement, the 
War Shipping Administration authorized a 
maximum basic rate of $15 per ton on ply- 
wood from Pacific Coast ports of the 
United States to the East Coast of South 
America. It was pointed out that the 
present rate on plywood from Pacific 
Coast parts is $12 per ton as compared 
with the $15 per ton rate from Atlantic 
and Gulf ports. The commission based its 
decision on the fact that the voyages from 
the western ports are longer and that the 
Panama Canal tolls must be paid. 

The California Association of Port Au- 
thorities has submitted proposals to the 
California State Railroad Commission to 
increase coastwise wharfage rates to 25 
cents per ton from 15 cents and the off- 
shore rate to 40 cents per ton from 25 
cents. The terminal operators also ask 
permission to revise schedule of free time 
periods as follows: Coastwise and inland 
waterways, to five days inbound and five 
days outbound from 10 days both in and 
out; intercoastal to five days inbound and 
10 days outbound from 10 days inbound 
and outbound; foreign and offshore to 
seven days inbound and 10 days outbound 
from 10 days in and out. The operators 
seek the revisions to secure sufficient rev- 
enue to keep in operation during the war 
emergency. 





Estimate Lumber Car Loading 
Increase of 7.4 Percent 


Freight car loadings of lumber and for- 
est products are expected to be 7.4 percent 
greater in the second quarter of 1942 than 
they were in the like period of 1941. The 
total estimated increase of loadings of all 28 
principal commodities is 14.6, or 7,475,175 
cars in the second quarter of 1942 as com- 
pared to 6,525,083 cars actually loaded in 
the second quarter of 1941. The estimate 
was released by the Association of Ameri- 
can Railroads. 





Retail Lumbermen's February Sales 


Show Increase Over 1941 


Retail lumber and building material sales 
showed an increase of 12 percent in the 
month of February, 1942 over the same 
month in the previous year, according to 
the Retail Sales Summary published by the 
U. S. Department of Commerce. Hard- 
ware sales led the durable goods field with 
a 36 percent increase over a like period 
in 1941, 
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ALAMOGORDO, NEW MEXICO 


42 


Tip-top lumber from the top of 
the world! Stock cut from itim- 
ber that grows in the Sacra- 
mento Mountains, at an alti- 


> tude of 10,000 feet! Stock of 

years fine, soft texture and straight. 

service even grain, carefully manufac- 

to tured in a modern band mill. 

dealers Up-to-date lath mill, planing 

mill, box factory. 

KG Dimension, Timbers, Ties, Lath, 

6 





SUGAR Petter Lumber 
PINE 


C 
* 


Sugar Pine Specialists for 30 Years) 


Yard and Shed Stock, Bevel 
Siding, Mouldings, Box Shook, 
Crating. Order from Southwest 
Lumber Co., Alamogordo, N. M. 


Lumber Company, 


Manufacturers of 
“BILTMORE” 
FLOORING 


“BILTMORE” 
HARDWOODS 


Plain and Quar- 
tered Oak — Soft 
Yellow Poplar— 
Basswood, Chest- 
nut, etc. 


Pisgah Forest, N.C. 


SUGAR & WESTERN 
PINE AGENCY 


#1 MONTGOMERY ST 
SAN FRANCISCO, CALIFORNIA 


Selects and 
Shop 


California Ponderosa Pine- 
Mouldings and Cut Stock 


sees e ee ee em 











56 


DOUGLAS FIR 


Seattle, Wash., April S.—Current quota- 
tions f.o.b. mill on Douglas fir items in 
mixed cars for rail shipments direct to 
the trade appear below: 


Vertical Grain Flooring 
Bé&btr. Cc D 
Pr ee ... $60.00 $55.00 $43.00 
Flat Grain Flooring 
EG ésdseacwoewee $45.00 $43.00 $38.00 
ee ee ee 50.00 48.00 40.00 
Drop Siding 
1x6 Pat. No. 106.$50.00 $48.00 $40.00 
1x6 Pat. No. 116. 50.00 48.00 40.00 
Ceiling 
ne 2+sewcannens $37.00 $35.00 $28.00 
Ee eee wewwwduewn 45.00 43.00 38.00 
Boards and Shiplap 
1x6 1x8 1x10 1x12 
No. 1...$31.00 $31.00 $29.00 $32.00 
No. 2 27.00 27.00 26.00 27.00 
No. 3 23.00 23.00 21.00 23.00 
No. 1 Dimension 
12 14 16 18 20 
SS ee $32.00 $32.00 $33.00 $33.00 $33.00 
a 32.00 32.00 32.50 32.50 32.50 
Be @ «eeu 31.00 31.00 31.00 31.00 31.00 
2x10 31.50 31.50 32.00 32.00 32.00 
i eras 31.50 31.50 32.00 32.00 32.00 


No. 1 Rough and/or Surfaced Timbers 
4x4 to 4x12-inch planks 20 feet and 


De, “GEO Sivewewsseecewadcwresess $32.00 
IZRLE SO Ct. ANG SNOTCE sc vc ccccsece.s 29.00 
Pee Be 6 ee Oks ceexeecueesecaves 31.00 





_ RED CEDAR SHINGLES 


, =n “+ anne < one ©tmwe vIr 
Seattle, Wash., April S.—Average prices 
on red cedar shingles, f.o.b. mills, are: 


1-24 OS) Fer ee eee ee ee ee ee $5.20 

OME ln ity cociy Sa teas or dh nk Bas > es th we weed 3.75 

BE hee whale ard ae. 21a aealaoln a enane a ale 2.30 
Perfections 

BE” ERS n'a ch gb. e's Bee Oe eae pew al ware atel $4.15 

Sd Seer cere ee 3.35 

a) ae: |, ee 
Poe ee S 

ei : Se 

2-1¢ IF ate a leg: Ss Spek Seadoo eh elas adn aid ah td 3.40 
-lt D z cadvewre oo ae we @ 60 @ 606 6 6 6-6: 80s 2 50 





OAK FLOORING 


Current prices of oak flooring are un- 
changed from list that appeared in issue 
of March 21.—Editor. 





_WESTERN RED CEDAR 


Seattle, Wash., April 8.—Prices for red 
cedar siding in mixed cars, new bundling, 
8 to 18 foot, f.o.b. mills, remain as quoted 
in issue of March 21.—Editor. 
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NORTHERN HARDWOODS 
[F. 0, b. Chicago] 


Following are prevailing quotations 


f. o. b. Chicago and Milwaukee territory 
on northern hardwoods, as reported by 
Chicago wholesalers: 
Brown Ash— 
FAS Sel. Com. Com. Com 
No.1 No.2 No.3 
re $80,00 $70.00 $57.00 $47.00 $34.00 
a $3.00 73.00 60.00 50.00 35.00 
i eee 88.00 78.00 63.00 50.00 35.00 
SFO svcews 93.00 83.00 66.00 53.00 35.00 
Basswood— 
No.1 No.2 No.3 
FAS Sel. Com. Com. Com. 
Oe $91.00 $81.00 $60.00 $45.00 $35.00 
3 See 96.00 86.00 63.00 48.00 35.00 
ft 99.00 89.00 65.00 49.00 37.00 
eS 105.00 95.00 74.00 50.00 37.00 
Oo) ae 110.00 100.00 81.00 58.00 ee 
tare éaccws 115.00 105.00 86.00 63.00 
Hard Maple— 
No.1 No.2 No.3 
FAS Sel. Com. Com. Com. 
)) $100.00 $85.00 $64.00 $50.00 $32.00 
i pee ee 105.00 90.00 69.00 52.00 33.00 
Jy ae 108.00 93.00 74.00 54.00 34.00 
2 aes 116.00 101.00 81.00 56.00 34.00 
lk oe 132.00 117.00 96.00 64.00 ee 
6. ee 152.00 137.00 108.00 67.00 pice 
No. 1 No. 2 No. 3 
Soft Elm— FAS Com. & Sel. Com. Com. 
i ae $67.00 $56.00 $45.00 $36.00 
J; Sees 70.00 59.00 46.00 36.00 
ol) ae 70.00 59.00 47.00 37.00 
SS 73.00 62.00 48.00 37.00 
BOFe xkvaas 76.00 65.00 50.00 ratens 
i. re 81.00 70.00 55.00 ora 
No.1 No.2 No.3 
Birch— FAS Sel. Com. Com. Com. 
4/4 ....$121.00 $106.00 $73.00 $52.00 $35.00 
5/4 .... 126.00 111.00 81.00 58.00 36.00 
6/4 .... 128.00 113.00 87.00 64.00 36.00 
8/4 .... 130.00 120.00 97.00 68.00 36.00 
10/4 .... 132.00 122.00 100.00 69.00 eae 
12/4 .... 1386.00 126.00 104.00 74.00 
5/8 .... 168.00 87.00 65.00 46.00 
3/4 .... 106.00 91.00 70.00 48.00 
Rock Elm— 
No. 1 No. 2 No. 3 
FAS Com. Com. Com. 
BIE ade $67.00 $47.00 $42.00 $32.00 
Se 74.00 54.00 44.00 34.00 
J Pe 84.00 62.00 47.00 34.00 
oy: 2a 87.00 70.00 49.00 37.00 
dk eee 97.00 80.00 57.00 40.00 
jg oe 107.00 90.00 62.00 42.00 
Soft Maple— 
FAS Com. & Sel. Com. Com. 
No. 1 No. 2 No. 3 
ED awun as $83.00 $63.00 $46.00 $35.00 
I ees 88.00 68.00 50.00 36.00 
ot eae 96.00 73.00 55.00 36.00 
BFE dccari0-0 103.00 78.00 56.00 36.00 





MAPLE FLOORING 


Northern maple flooring mills report the 
following average prices realized f.o.b. 
flooring mill basis, during the week end- 
ing April 11: 

First 
atGueaciee $85.40 


Third 
$66.93 


Second 


23x24 $81.05 


April 18, 1942 


SOUTHERN HARDWOODS 


Following are ranges of f.o.b. mill 
prices on rough, air dried southern hard- 
woods, from reports of sales made during 
the week ended April 9: 


Quartered Red Gum Plain Red Oak 
rFAS— 2 
FAS— 

OFS swears 103.00 4/4 .....52.00@52.50 

Plai Jy ae? 68.25 
FAS Red Gum BIE. chews 76.00) 
4/4 .....91.00@92.00 | No. 1 & Sel.— 

Sr saxns OT. 

Plain Sap Gum 
No. 1 & Sel.— Plain Sycamore 
a 47.00 FAS— 

Quartered Tupelo SSE ce $4.00 
van : No. 1 & Sel.— 
fh Sere 53.00 
SS) a 61.50 5/4 oe 34.00 
No. 1 & Sel.— No. 2 Com.— 
i 43.00 
BFS vewes 51.50 BTS anaes 26.00 

Qrtd. White Oak Cypress 
Soe 95.00 
5/4 105.00 4/4 ~T5.00@ 85.00 
? oo 107.00 ls are 90.00 
Se 125.00 6/4 ~. 90,00 @95.00 
No. 1 & Sel.— 8/4... 100.00 
i 47.75 Selects— 

Plain White Oak 4/4 ..... 65.00 
FAS— m Shop— 
ae 62.00 | 4 38.00 
No. 1 & Sel— 5/4 .....48.00@52.00 
3, eee 38.50 ; 

Qrtd. Red Oak Mixed Hardwoods 
No. 1 & Sel.— Dunnage— 
ot. 40.00 2 Serre 11.00 








WEST COAST LOGS 


Seattle, Wash., April 9. 
of logs are as follows: 

Fir No. 1, $30-32; No. 2, $22-24; No. 3, 
$17; Peelers, No. 1, $40; No. 2, $32-35; core 
logs, $26-27. 

Cedar Shingle logs, $21-23; lumber logs, 
$35-38. 

Hemlock: No. 2&3, pulp logs, $16.50; 
lumber logs, No. 1, $22.50; No. 2, $19.50. 


Average prices 








Loadings of Revenue Freight 


The car service division of the Associa 
tion of American Railroads reports that 
revenue freight for the two weeks ended 
April 4 totaled, 1,633,636 cars, showing an 
increase of 37,640 cars over the number for 
the two weeks ended March 21. Forest 
products loadings of 94,336 cars show a de- 
crease of 619 cars below the number for 
the two weeks ended March 21. 





Following delivered prices, based on past sales, were re 


30 to April 4, inclusive. 
being the State « 


Illinois 








PONDEROSA PINE 


Selects S2 or 4S— No. 1 
; 1x8 5/4RW 6/4RW x 5/4 RW 6/4RW i ee ee $64.50 
ee 79.33 $83.25 $82.25 $82.30 $85.55 $87.25 6/4 
Ps 67.75 69.2 69.50 ; * Ciipiendeeds eve 
—aa Oe ee sees ee ene PD ewes aan 
No. 1 No. 2 No. 1 No.2 
0 St en el oe $57.93 $50.07 ae IDAHO WHITE PINE 
| Re rs meee one IS.40 0.75 = . + 
Commons, S2 or 4S— No. 2 No. 3 No. 2 No. 3 meee, as od —_ 
ey. sci secncucxs 3s3%. $51.50 $47.50 PORE SEP) Tess 
ESE eRROReb ee ara 15.96 3.50 48.02 ps 
NO. 4, 4/4 RWEL... $27.50 $39.50 Non} 


SUGAR PINE 
Selects S2 or 4S 


BO S0 


7-——Pennsylvania—_ 


4/4 RW 5/4RW 6/4 RW 4/4 RW 


92 50 


WESTERN PINES 





Shop S2S 


Commons S82 or 4S— 


Ix 8 RI... .$60.00 

5/4 RW 6/4 RW 1x12 Rho. 1. 87.50 
$96.50 $95.50 No. 4, 4/4 Utility 
93.50 92.50 S2 or 48 RW& 
ceee Re Se ert 


-——Illinois 


ported to the Western Pine Association by members during the period Marc! 
> ; “¢ « , “ ‘a ‘a 4 . . . . e . oe 
ven soth direct and wholesale sales are included and are based on specified items only. Two districts are given, on 
4 Illinois, outside of the Chicago metropolitan district and the other the State of Pennsylvania. Quotations follow : 








, Pennsylvania 
No. 2 No. 3 No. 1 No. 2 No. 3 
carey eas $66.50 ones ae 
65.50 
76.50 
1x8 6/4 RW 1x8 6/4 RW 
$68.00 awn alas ae ace 
Ster- Stand- Colo- Ster- Stand- 
ling ard nial ling ard 
No. 2 No. 3 No. 1 No. 2 No. 3 
$56.81 $48.37 $63.00 $58.23 $51.00 
62.08 48.50 90.50 63.82 50.66 


$42.00 





mil! 
hard- 
uring 


ak 

D52.50 
68.25 
76.00 


ore 


£4.00 


34.00 


26.00 


85.00 
YOL00 
95.00 
OOL08 


65.00 


* 
SS.00 
5Po00 


ods 


11.00 


rices 


core 
logs, 


6.50; 
50 


arc] 


on 
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NATIONAL PRODUCTION, SHIPMENTS, ORDERS 


Wasuincton, D. C., April 13.—Following is the National Lumber Manufacturers’ Asso- 
ation’s report for the two weeks ended April 4, and for thirteen weeks ended that date, 
ering mills whose statistics for both 1942 and 1941 are available, and percentage com- 
parison with statistics of identical mills for the corresponding period of 1941: 





Av. No. Per- : Per- Per- 
Mills Production cent Shipments cent Orders cent 
TWO WEEKS: Rptg. 1942 of 1941 1942....o0f 1941 1942 of 1941 
Total Softwoods.. 383 146,996,000 06 518, 059,000 105 616,454,000 119 
Total Hardwoods. 105 26, 310, OOO ttt 2%, 510, 000 106 23,205,000 v2 
7 otal Lumber.... 174 173,36 06,000 7 545 969,000 105 63 19,65 59, O00 11S 
‘otal Flooring .. 79 20,850,000 9S 19,41; 5000 92 16,878,000 a5 
THIRTEEN WEEKS: es 
tal Softwoodads.. 389 2,780,952,000 96 3,207,152,000 104 3,506,513,000 106 
" ital Har dwoods. 96 156,469,000 112 162,32 345 1,000 107 166,473,000 109 
Total Lumber.... 169 2,$ 137, 421 1,000 6 369,497,000 104 3,672 2 986,0 000 106 
Total Flooring .. 79 1 36,725,000 5 131,961,000 1018 ] 42°35 5,000 9S 





RELATION OF UNFILLED ORDERS TO STOCKS 


\Wasuincton, D. C., April 13.—Following is statement of seven groups of identical mills 
unfilled order and gross stock footage on April 4: 


= 











No. of 
Mills Re- Unfilled Orders Gross Stocks 
porting 942 1941 42 1 
Total Softwoods* ......... 376 1,363, 22: 3,000 1,133,997,000 2,536,094,000 2,870,478,000 
Total Hardwoods* ........ 101 96,592,000 86,427,000 333,125,000 359,470,000 
Potal Bwmmber ..<cscaes 464 1,4: 459 ,815, 000 1,220,424,000 2,869,219,000  3,229,948,000 
Maple PI@Oring.. «......c2cc08 14 ,947,000 9,846,000 12,507,000 15,466,000 


on hardwood unfilled orders; 14 


Of Northern mills, 18 reported on sctiitniniedl 13 ¢ 
7) includes 13 northern plants that 


ls on stocks. The total number of mills (47 
in both softwood and hardwood subtotals. 





Western Pine Summary Corporation Moves General 
PorTLAND, Ore., April 13.—The Western Offices to Chicago 
Pine Association reports as follows on General offices of Certain-teed Products 
operation of identical Inland Empire and Corp. were officially moved from New York 
California mills during the two weeks ended City to Chicago, Ill. on April 11. The new 
ril 4: Chicago home office address is 120 S. 
Report of an Average of 95 Mills: LaSalle St 
er aT et Gass age i aes President H. J. Hartley also announced 
Shipments .... 147,034,000 153,300,000 that the Certain-teed laboratory, engineer- 
Orders received 178,388,000 164,776,000 ing and general manufacturing departments, 
Report of 96 Identical Mills: : eps is , 
April 4, 1942 April 5, 1941 formerly located in Buffalo, N. Y., were 
nfilled orders 380,101,000 345,305,000 — also moved to Chicago. 
ss stocks... 988,209,000 1,127,405,000 ran ' = ‘ 
Report of 96 Identical Mills: The change is expected to centralize the 
--Total for Year to Date executive personnel and will bring them 
oiieniiiaas oun ee nes a, fm nearer to the company’s Mid-western and 
pments .... 986,081,000 965,004,000 Southwestern manufacturing plants. The 
i ee 1,047,100,000 1,024,036,000 = New York sales department, the export de- 
partment and the °‘ ‘Gypsteel Plank” division 
Roofing Outlook of Certain-teed will remain in New York 
City at the present address, 100 E. 42nd St. 





"he outlook for the roofing industry in the 
esent emergency appears to Herbert Abra- 
m, president of The Ruberoid Co. to be 
encouraging one. 

Circumstances which will prevent consum- 
s from spending their money on luxury 
ms will make more cash available for 
me repair and maintenance. 

Other markets for roofing mentioned by 
ir. Abraham are the Government construc- 
n market, defense areas market, the farm 
irket and the blackout market. 


FINE LUMBER 


in the making 





Tested by Fire 

Fire resistant qualities of “Homasote”, a 
allboard manufactured by the Homasote 
Co., Trenton, N. J., were demonstrated re- 
ntly when furnishings in one of the 977 
‘Homasote Precision-Built” homes erected 
’ war workers at Vallejo, Calif., were con- 
umed in a fire started by a cigarette which 
| on a sofa. The fire was of sufficient 
tensity to melt the window glass but ac- 
rding to a Homasote Co. report the walls 
and ceilings of “Homasote” wallboard were 
nly charred and most studs underneath were 
not even scorched. The fire was confined to 
€ interior of the house. 


, 
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FOOD PLANTS eee one of 
many needs for Maple today 


Opportunities everywhere for Maple Floor- 
ing jobs! New defense projects, factory 
rehabilitation, farm buildings, defense 
housing, and other 1942 requirements 
improving and remodeling—~emphasize 
Hard Maple’s advantages beauty, low 
upkeep, sanitation, and long life. 


Northern Hard Maple offers the best value 
in flooring— and its range of thicknesses 
fit every flooring need: 


Popular 25/32"x1%” to 3144” face widths 
—for homes, schools, commercial], in- 
dustrial and recreational buildings 


For laying over old floors— a” and 
5g”, in face widths 1% 2”, and 2%” 
—ideal for home im provement and 
modernization. 

Heawy duty — 33/32”, 41/32”, and 
53/32”, in 2”, 2%”, and widths— 
unequaled for floors subjected to un- 
usual strain and heavy traffic 


Stock MFMA Maple now for profitable 


building business. Write for Grading 
Rules booklet and photo-descriptive folder 


MAPLE FLOORING 
MANUFACTURERS ASSOCIATION 


1795 McCormick Building, Chicago, Illinois 






mg ary PS _e = Sh tety 
. _ ~ een ~ 





- MFMA Mar ple 


“FOR 1942- esiseen- 











@ This Southern Yellow 
Pine log on its way te 
the saw is an excellent 
example ef W. T. Smith 
timber. As time goes on, 
selective logging and or- 
ganized fire control in 
the W. T. Smith forests 
will assure even more 
eniform erewth. Here is 
a dependable source of 
fine lumber—now and for 
many years te come. 



















W.T. SMITH LUMBER CO. 
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THE FEATHER RIVER 


LUMBER COMPANY - ¢ » NEW PRODUCTS & LITERATURE 


Manufacturers of 








New Insulation Blanket therefore will not bleed through a_ finish 


CALIFORNIA 

SOFT PINE, \ new insulation blanket known as the M8 Coat lt IS said that this paint ts highly 
“Defense Blanket” has been developed by elastic, will neither flake off nor crack, and 

WHITE FIR and INCENSE CEDAR in Weel Cauuversiak Ca. ts am holds tight to metal under rapid climati 


A IP i 50,000,000 Ft. the needs of defense home construction. changes. It is available in large quantities 
nnua roduction F 7 . Like “Balsam-W eh : ; : ready mixed for application or in separatoi 
Ake dalsam ool,” another Wood Con- 


LUMBER, BOX SHOOK version product, the “Defense Blanket” is Pent padi sai og — hese the 
and MOULDINGS sealed insulation covered by waterproof pa aqui oO e Teese as Was negere paint 











Complete information may by writ 
Mills and Sales Office: ing to the AMERICAN LUMBERMAN, 431 8 
DELLEKER, PLUMAS COUNTY, CALIF. — Dearborn St., Chicago, Ill. 
We are member of Western Pine Association nie ‘ 
ee Transparent Coating 


Shatterproofs Glass 

A new transparent coating for window 
glass developed by The Wilbur & Williams 
Co. is said to prevent shattering of the glass 
in case of air raid or other shock. The 
coating does not distort visability through 
the glass and passes sunlight with very lit 
tle absorption. Only very slight discolora- 
tion will be found after prolonged exposure. 
The window can be washed whenever neces 
sary. The coating may be applied by spray- 
ing or brushing and dries quickly forming a 
tough film. Elongation is over 20 percent, 
permitting considerable movement of — thi 
glass without rupture of the film. Detailed 
information may be obtained by writing to 
the AMERICAN LUMBERMAN, 431 S. Dear- 
born St., Chicago, Ill. 


Loe DUSTRIA 


ELIZABETH, LOUISIANA 



























Timbers, chemically treated to 
prevent stain. 





Eased Edge Dimension 


Complete line of kiln dried 
Yard and Shed Stock 





re 





Priorities Information Simplified 

A comprehensive but simplified and con 
densed treatment of information concern- 
ing WPB priorities as they affect dealers 
who handle paints has been published by 
Valentine & Co., Inc., manufacturers of 
“Valspar” paint products. The book a 


per on both sides and flanged on the edges 
for speedy application. It is available in 
rolls or may be cut in varying lengths to 
fit job requirements. The material is low 
in cost and light of weight. It is suited 
.f ad Yellow Pine pick to use for pre-fabricated panels as well as 


woven with wire. . : R : ~ n 
hae for conventional construction methods. Com- ; - : 
Painted white or green. ; ahve : a swers in a direct manner most of the ques 
Very popular for yard and plete information may be obtained from the 


garden. Write today for tions that might occur to a dealer in paints 


\MERICAN LUMBERMAN, 431 S. Dearborn 


a St. Chicago. Il concerning priorities. A copy is availabl: 
ILLINOIS WIRE & MFG. CO. ee ee through the AMERICAN LUMBERMAN, 431 So. 
Niet. Ilinois Metal Primer Paint Dearborn St., Chicago, II. 








\s an alternative to aluminum paint for 
= a 
priming, manufacture of which is now pro- Saving Belts and Rubber 


hibited, The Midland Paint & Varnish Co. Prepared on pocket size format are six 

are offering a metal lead primer which is pamphlets on the general subject How 
Consulting Forester said to be equal in protective value to good Get the Most Service Out of Industrial Rul 
JAMES W. SEWALL PHILLIPS & BENNER grade aluminum paint. The product, trade- ber Products. A complete subject is treated 
whee ‘tues ne PE ihe age named “Hyspar” metal lead primer, is rust in each pamphlet. 1. “Transmission Belt 
inhibiting, and is neutral gray in color and ing,” 2. “Conveyor Belting,” 3. “V-Bel 


PEEDS HANDLING 


— Because materals 
are carried, spotted 
and tiered in unit 


“packages” all the way 
through -- at a fraction 
of former costs! 


Write TODAY for Data. 


Seattle - Portland - San Francisco - Vancouver,B. C 
T H E H 0 S A R * 0 | PAN Y New Orleans: Pine Bluff, Ark.-Hoboken-New York 
Factory: Benton Harbor, Mich. 
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Drives,” 4. “Belt Salvage,” 5. “Rubber 
Hose,” and 6. “Mats and Matting.” The 
pamphlets are written in nontechnical lan- 
euage so that shop foremen and mainte- 
nance men may easily understand them. The 
eroup was prepared by the B. I. Goodrich 
Co., and copies are available through the 
\MERICAN LUMBERMAN, 431 S. Dearborn 


Chicago, II. 
Paint Specifications for War Work 


A comprehensive manual setting forth the 
pecifications which have been issued by the 
Government regarding lacquers, varnishes, 
namels and synthetic resins used in the 
rroduction of military and war equipment 
ind supplies has been issued by Jones- 
Dabney Co., the industrial division of Devoe 
« Raynolds Co. The manual, prepared for 
eady reference is designed to aid producers 
f war equipment to determine the types 
f finishes required on various items. It 

entitled Var Specification Products. A 
opy may be had by addressing the AMEr- 
CAN LUMBERMAN, 431 S. Dearborn St., 
Chicago, II. 


Farm Sales Promotion Plan 

A new dealer sales promotion program 
ecently announced by Insulite division of 
the Minnesota and Ontario Paper Co., 
ighlights farm remodeling, modernization of 
vg business places, and other work which 
an be done without interfering with war- 
ime restrictions on building. 

\ three-point selective selling program is 
part of the plan. Methods of selecting 
‘ospects, of programming sales activities 
nd creative selling are suggested by the 
nsulite company and the forms and mail- 
ng pieces necessary to carrying out the 
‘ogram have been prepared by that firm. 





Plans for eight different types of farm 
uildings including hog houses, range 
helters, poultry and brooder houses, dairy 
arns and milk houses are also available 
) the dealer. 

Supplementary literature such as broad- 
sides and folders stressing profits and effi- 
iency from insulation of farm buildings is 
lso available in connection with the pro- 
gram. Complete information may be had 
from the AMERICAN [LUMBERMAN, 431 S. 
Dearborn St., Chicago, Ill, without obliga 
tion. 


Amemcanfiumbherman 


Asphalt Board Data Sheet 


Keystone Asphalt Products Co., has  is- 
sued a new data sheet on its asphalt board, 
giving information on use of the product in 
conventional and special building applica- 
tions, and listing properties making it de- 
sirable for unusual applications. Properties 
described include the board’s resistance to 
water, acids, mildew, vapors, and_ infesta- 
tion. The sheet may be had at no cost by 
writing to the AMERICAN LUMBERMAN, 431 
S. Dearborn St., Chicago, Ill. 


New Off-White Paint 


“Charleston” white house paint recently 
introduced by The Sherwin-Williams Co., 
provides a toned off-white shade ready 
mixed. This eliminates the toning which 
painters usually give to standard brilliant 
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SULLIVAN LUMBER CO. 


PORTLAND, OREGON 


BERS F 
YARD STOCK F ; CLEARS. 


SPRUCE, HEMLOCK, CEDAR, PINE 
Reliable Shippers 30 Years 
WRITE US! AIR MAIL ONE DAY EACH WAY! 








FRED C. KNAPP, Portland, Or. 


BUYS AND SELLS 


WESTERN TIMBER LANDS 














BOOKS FOR LUMBERMEN— 


We have’em right in stock. Write for catalog NOW! 
American Lumberman, 431 S. Dearborn, Chicago 








“Arkansas Shortleaf—1!00% 
operates Moore Cross-Circulation Kilns at 
(left) and Delight, Ark., plants. 


MODERNIZE TO 
MOORE SYSTEM 


equipment. 


and competition keener. 
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and wish to be placed on Our mauing 
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list, send us your name and name 
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firm with which you are connected. 
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Kiln-Dried''—Ozan Lumber Co. 
both Prescott 


You Can Increase Kiln Capacity 
To Meet War-Time Requirements 
Without Adding New Kiln Buildings 


Lumber manufacturers facing a shortage 
of uniformly seasoned lumber can convert 
their old type kilns to Moore Cross-Circu- 
lation System, and get 30%-60°% increased drying capacity. 


It is not necessary to construct new kiln buildings, since the Moore 
System can be installed in present buildings, utilizing existing metal 
Plants faced with shortage of dry lumber can thus get 
needed capacity from present kilns, and be in better position to 
furnish uniformly seasoned lumber promptly when the war is over 


No obligation to have our experienced engineer make survey of 
your present kilns with view to converting to the Moore Cross-Circu- 
lation System. Be sure to write today. 


MOORE DRY KILN COMPANY 


Largest Manufacturers ef Dry Kilns and Veneer Dryers 
JACKSONVILLE, FLORIDA 
VANCOUVER, 8B. C. 
NORTH PORTLAND, ORE. 
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The ARMSTRONG Company 


DETROIT DALLAS CHICAGO 










Western 
Lumber Products 


Prompt, efficient shippers of big 
mill, excellent quality, rightly- 
priced Fir, Hemlock, Cedar, 
Spruce, Red Cedar Shingles, Idaho 
White Pine, Ponderosa Pine, Cali- 
fornia Sugar Pine. We strongly 
subscribe to belief that a SATIS- 
FIED CUSTOMER is greatest asset 
of any institution. 


J. G. Kennedy Lumber Co. 


Henry Building, SEATTLE 














MAPLE FLOORING 
MFMA 


MICHIGAN DIMENSION CO. 











nnn tema timate 





Formerly Brown Dimension Co 


* MANISTIQUE, | MICHIGAN 


Orns | 











LA GRANGE, GA. 











Idaho -- 
Ponderosa-- 
California White 
and Sugar Pine 


Cedar and 
West Coast Products 


WHITE PINE 


Also 
Fir Wallboar 


William Schuette Company 


PITTSBURGH, PA. 


New York 
Office--41 East 42d St. 
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whites. The new paint is also said to re- 
quire substantially less tinting color than 
brilliant white to produce other desired 
shades. “Controlled chalking” is another 


feature which is designed to give better 
retention of color-richness when the paint 
is tinted. Complete details may be had 
without obligation by writing to the AMER- 
ICAN LUMBERMAN, 431 S. Dearborn St., Chi- 
CaLZo, Ill. 


Non-Critical Basement Window 


Two pieces of steel rod furnished by the 
manufacturer are all the hardware needed 
on a new wood, low cost basement window 
unit recently announced by Carr, Adams & 
Collier Co., manufacturers of “Built-Well” 
woodwork. The wood window frame is said 
to have less weight and bulk, yet more than 





GREED LE 


double the strength of standard wood frames 
where strength is needed. The unique hing- 
ing device permits the sash to be swung in 
from either the top or bottom and_ retains 
it in either open position. The frame is 
made of clear W. P. pine and all wood parts 
are chemically treated. Overall 
feet 81% inches by 1 foot 36 inches, a size 
which conforms with standard cement block 
masonry. Complete information 
had without obligation by writing to the 
\MERICAN LUMBERMAN, 431 S. Dearborn 
St., Chicago, Il. 


size is 2 


Forest Fire Book 


The April, 1942 issue of a quarterly en- 
titled Fire Control Notes has been published 
by the U. S. Forest Service. Articles pub- 
lished therein contributed by public 
agencies, private companies and individuals 
and are based on their experience and _ re- 
search. They deal with fire research and 
fire control management, theory, prevention, 
equipment, detection, communication, train- 
ing, etc. A the 84 page book is 
available from the Superintendent of Docu- 
ments, Government Printing Office, Wash- 
ington, D. C., for 15 cents. 


are 


copy of 


Free Timber Engineering Text 


A new 119 page textbook entitled 4 
Course in Modern Timber Fngineering has 
just been published by the Southern Pine 
\ssn., New Orleans, La. Copies are avail- 
able without cost from that association. The 
book presents the fundamentals of timber 
design and use and is helpful in designing 
and specifying lumber for modern construc- 


tion. It contains information on timber de- 
sign, fastenings, columns, trusses, arches, 


etc., sketches of many design problems, and 
numerous examples of actual design calcula- 


may be 
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tions. Author of the book is H. J. Hansen, 
C.E., associate professor of Civil Engineer 
ing at A. & M. College of Texas. 
terial in the book served as the 
a course in timber engineering which th 
author gave while a member of the Tulanc 
University faculty. 


The ma- 
basis for 


Booklet on Doors 


A booklet giving complete details about 
the new Wheeler Osgood Sales Corp. plan 
of marking their Douglas fir doors with a 
colored label indicating the door grade, is 
now available through the AMERICAN LuM 
BERMAN, 431 S. Dearborn St., Chicago, III 
The book shows a large number ot} 
panel designs in which the company’s doors 
are available, and explains and_ illustrates 
the construction of “Laminex” 
are also a Wheeler Osgood product. 
is devoted to overhead 


also 


which 
A pag 


doors. 


doors 
garage 


New Books 


A biography of a business is contained in 
the pages of a new book entitled DuPoni 
One Hundred and Forty Years by William 
S. Dutton. It tells of the development. of 
the company from a small gunpowder fac 
tory established near Wilmington, Del. in 
1802 to the great multi-departmented organi 
zation that it is today. The contribution of 
the individuals who have directed the com- 
pany through the years to that firm, and to 
the nation are recounted as an interesting 
drama. The book has been published by 
Charles Scribner's Sons, New York, N. Y. 
Price, $3. 


Flooring Book 


A new book describing in layman's lan 
different 


guage types of Southern pine 
flooring, grades, sizes, methods of laying 
floors, their finish and care has been re- 
leased by the Southern Pine Association, 
New Orleans, La. It is entitled How to 
Have Beautiful Durable Economical 


nesnieninel 
UAL 


SOUTHERN PINE 





FLOORS 





book is dd 
to those who 


Southern Pine Floors. The 
signed to be not only a guide 
are building, but a manual for home owners 
recommending different types of floor fin 
ishes and proper floor upkeep methods. Th 
book is handsomely illustrated. A  singl 
copy will be sent to a dealer free upon re 
quest. Quantity carry a nominal! 
charge. 


orders 











